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If your stock contains the LIGHTNING, GEM or 
BLIZZARD you are assured of ready sales and satisfied 
customers. These freezers have been on the market and 
made good for over a quarter of a century, and in that 
time have won their way into the hearts of many house- 
keepers all over the country. They excel in easy running, 
quick freezing, economy, convenience and practical results, 
and are well advertised, in great demand, easily sold, 
absolutely satisfactory, and of known reputation. In other 
words they bring you the trade and help you keep it. 
These are facts which you cannot afford to ignore. 


Be sure also that you are well stocked with our 
LIGHTNING ICE CHOPPER No. 1. You can sell one 


with every freezer. It chips a block of ice into small 
uniform pieces just right for the freezer. 


Your jobber can supply you with LIGHTNING, 
GEM and BLIZZARD ICE CREAM FREEZERS and 
the LIGHTNING ICE CHOPPER No. 1. Order today. 


NORTH BROS. MFG. CO. 


PHILADELPHIA, PA. 














ALPHABETICAL INDEX AND CLASSIFIED LIST OF ADVERTISERS, PAGES 66 and 67 
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The Kelsey Health Heat 
Both Heats and Ventilates 


: Ceniablelel bil == 










|=aeanre 


COMPLETE, efficient, economical heating system. with motor can be used and the number of changes per 
A A simple, absolutely positive ventilating system. hour increased. 
Both con bined as one in the Kelsey Health Heat. This last system can be used in the Summer for cooling 


instead of heating. 
For moving picture theatres, it isa great boon. 


meagre 


With the Kelsey Gravity System, a complete change of 


, ne ; splishe »ach room every 15 minutes in 
air can be accomplished in each ro my one a Let us send you full particulars of both the gravity and 
houses of average size. mechanical systems. 

In large schools, churches and public buildings, a fan Send for Special Dealers Proposition. 


. JHE KE LS = aes 


2767-Y Lincoln Ave. 103-Y Park Ave. 
WARM AIR GENERATO 
Syracuse, N. Y., 301 James Street 
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FRESH AIR 


is a vital necessity for health. The 
importance of proper ventilation is 
being realized more every day. 


“FRONT RANK” 


WARM AIR HEATERS 


furnish nothing but clean, pure, fresh air. 
The same air is never heated twice. Cold 
air is taken from outside, heated without 
coming into direct contact with fire and 
delivered to various parts of building at 
an even temperature. No dirt or soot. 


Our latest catalog describes the many 
features of ‘FRONT RANK’? WARM 
AIR HEATERS. Write for a copy 
and dealer’s proposition. 


HAYNES - LANGENBERG 


MANUFACTURING COMPANY 
4045-57 Forest Park Boulevard 
ST. LOUIS, MISSOURI 
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FOSTER’S MAPLE 


With triangular grate bars, magazine 
and an all cast iron return flue. 





This stove is expressly 
constructed for burning 
hard coal and crushed 
coke. It is a_ perfect 
substitute for the high 
priced baseburner. The 
return flue is all cast iron 
and has a clean-out at 
the bottom. 


A division plate on the 
inside extending from 
the top almost to the 
bottom divides the flue 
into two parts and dou- 
bles the distance the 
draft travels before 
reaching the chimney. 
This of course increases 
radiation and reduces 
your fuel consumption. 


It is positively guaranteed to do the work. 


The agency for this pattern will enable you to get 


the business. 


For quotation and further information address 


THE FOSTER STOVE COMPANY 


IRONTON, OHIO 
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Over twice as many 


“QUICK MEAL” 


Wick Oil Stoves 


were sold in 1914 as in 1913. 


We have now an increase of 
65% in sales for 1915 over the 
same period for 1914. 


This proves the merit of. the 
“QUICK MEAL” Line. 


Always on the increase. 


“Our Agents” seldom change 
and we are getting new ones 
every day. 


A “QUICK MEAL” Cabinet Oil Stove will add tone to your sample floor. 


RINGEN STOVE. COMPANY 


Div. American Stove Co. 


Caagenernaty] | aetna neers, (TR 






































The susan: Sega Table Range and Kitchen Heater 


The Latest Offering 
to the Trade in 
Gas Ranges 


The Unique Feature of a 
Kitchen Heater Built within 
the Most Modern and Ideal 
Table Range. 


Here is a complete four-hole Gas Table Range 
with two large ovens, 18x18 inches, broiler of : FOR COAL AND GAS 
same size, also warming oven. White enamel 
doors, spashers and drip pan. Release the 
end burners by drawing a slide and they drop back in the pocket covered by end lining, leaving fire box to heat kitchen and burn trash. 





WRITE FOR CATALOG AND PRICE LIST 


THE CHAMPION STOVE CO.,, Gem 





Cur THIs OUT 





AMERICAN ARTISAN AND HARDWARE RECORD 
Daniel Stern, Publisher and Proprietor. 910 Michigan Boulevard, CHICAGO 


Please send uu AMERICAN ARTISAN each week for three months. At 
the end of that time we will remit Two Dollars for one year’s subscription, or 50 cents 
in case we decide to discontinue. 








Bame Address. Town State 
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Classify Yourself as a Discriminating | 
Engineer by Using | 
All Steel Furnace 
Built to deliver 
air Free of dirt 
and gases 
Sold with that guarantee 
win 
7 Three Styles of Fire Pot 
For Every Grade of Fuel 
Our line is so extensive 
that the dealer will be 
able to meet all con- 
ditions from the small 
Built Like a Power Boiler—in One Piece cottage to the large pub- 
Riveted Dust and Gas Tight lic building requiring a 
| fan furnace system. 
~ Manufactured by ‘ 
. 
THE LENNOX FURNACE CO. 
MARSHALLTOWN, IOWA 
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Do you know 


that a large percent of the cases of- tuberculosis now on 
record are due to improper ventilation? Air that has 
been used becomes stagnant and unfit for respiration. 
Your customers want healthy homes. Help them by 
providing for a large supply of fresh air from the out- 
side sent into their rooms warmed to a healthful 


temperature by the 


BEAVER 
WARM AIR 


BEAVER WARM AIR HEATERS are sure to please. 
Suitable for use with either Bituminous or Anthracite 
coal. ‘They are easily managed, durable, powerful and 
economical. No gas, dust, or sifting of ashes. A uni- 


form heat at all times. 


Our new catalog fully describes the many features and points of 


superiority of BEAVER WARM AIR HEATERS. May we send 
you a copy? 


THE DANVILLE STOVE & MFG. CO. 


DANVILLE, PENNSYLVANIA 
W. D. SAGER, 330-340 North Water Street, CHICAGO, ILLINOIS 


LOS ANGELES, CAL.° PITTSBURGH, PA. SAN FRANCISCO, CAL. 
Union Hardware & Metal Co. R. E. Edmunds, 104 Wood St. Mangrum & Otter Co., Inc., 561-563 Mission St. 
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THE PYRAMID 


Air-Blast Warm-Air Furnace 





There is no waste of fuel in the PYRAMID WARM AIR HEATER 
because the special PYRAMID GRATE removes all the ashes without 
the loss of any live fuel. They are very economical, getting the best 
results possible from any kind of fuel. 


The center of the PYRAMID GRATE is raised by simply shifting 
the upright lever. This rolls the fire to the outside of the firepot, against 
the radiating surface of the warm air heater. The space left in the center 
of the firepot allows new fuel to be added to the fire without fear of choking it. 


PYRAMID WARM AIR HEATERS are the cleanest and most 
satisfactory warm air heaters on the market. They are very durable and 
efficient under all conditions. 


Our latest catalog fully explains all the features of PYRAMID 
WARM AIR HEATERS. Better send for it at once. 


FOREST CITY FOUNDRY & 
MANUFACTURING COMPANY 


Cevelend (evelond 
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The WEIR 
HEATER 


The WEIR wins out on its worth. It’s a heater that makes 
a direct appeal in itself—no price jugglery is necessary, nor the 
offering of other outside inducements. 





You merely show it, demonstrate its working—and the sale 
is made. It's a big furnace—big in its value, big in its saving. 
Gas and soot are burnt by it—the house that housesa WEIR 
is free from dust-laden atmosphere, and its hangings stay clean. 


The selling of the WEIR is simply a matter of showing it. 


White for particulars. A postal card will bring our new 
catalogue. 


The Meyer Furnace Co. 


_ Peona, Illinois 








Interior View. Arrows show how heated air is forced 
into the fire over the fuel, burning all gas and soot. 
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ENLARGED HERO WARM AIR HEATER 


In EFFICIENCY, 
HERO WARM AIR 
HEATERS are unsur- 
passed. They havea 
maximum amount of 
surface exposed direct- 
ly to the fire. 


TheDURABILITY 
of HERO WARM 
AIR HEATERS. is 
due to their superior 
construction. They 
are made with the 
least possible number 
of joints so arranged 
as to be subjected to 
a minimum strain. 


Write to-day for our 
catalog number-I 
which fully illustrates 
and describes our line 
of HERO WARM 
AIR HEATERS. 


57 West Lake Street, 








PUBLIC APPROVAL 


is with those who deal in 


HERO 
WARM AIR HEATERS 


And that is the reason Mr. Dealer why it 
is to your interest to sell them. You know 
the advantage of handling a line of warm air 
heaters that are known to give satisfaction. 
The public does not care to experiment—it 
wants a warm air heater that has been tried 
and found to give the desired results. HERO 
WARM AIR HEATERS are known through- 
out the country and endorsed by all users. 
Their reputation means more sales and 
bigger profits to you. 


The ECONOMY of HERO WARM AIR 
HEATERS is one of their main features. 
They radiate more heat from a given amount 
of fuel’ than any other warm air heater of 
their kind. 





NEW HERO WARM AIR HEATER 


CHARLES SMITH COMPANY 


Chicago, Illinois 
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COLUMBUS GAS FURNACE 


THE OHIO FUEL SUPPLY COMPANY 
NEW BUSINESS DEPARTMENT 


e & 
Eliminates |--~~-~~ caine 
COLUMBUS. OMIO 
DIRT May 4, 1915. 
DUST The jolumbus Heating & Ventilating Co., 


Columbus, Ohio. 


ASHES Gentlemen: - attention of ¥r. Wheelhouse. 
You will be interested in the result of the tests 
recently conducted in our shop by our Industriel Mmgineer, sith 


cently 
COAL BIN your No. 815 Columbus Saturel Ges Furnace. 


These figures ere given as an average based on three 


ODOR ‘ separete teste made recently entirely under our supervision:- 


Our teste show the following:- 


(PATENT APPLIED FOR) 


= 





, 
| ie 
| ay 
BS 

7 
sy 
+) 
¥ 
# 
is 
: 


ie 
jte 
Nd SMOKE Rate of ges consumption per minute......+++++++ 1.07 cu. ft. 
en Area of hot sir Outlet....csesecceereccessveces 1.4 6q. ft. 
Velocity of hot eir as reed one inch above center 
fe On B@ 16” FOUMA PIPe. wi ssceeccsccereearvens 343 ft.per min. 
6 sas FU Pactor of correction determined by 12 readings on 
“fy MES vertical and horizontal diameters ...... 9835, 
i Average heated air temperature ....----- 220° PF. 
Average cold air temperature......---eseees 79° F. 
Temperature increese.....+eeeeseeeeeseesees 141° F. 
WOR Specific heat of air taken at ...-..++++++- -2375 per 1b. 
Assumed 1000 3. T. U. per cu. ft. of ges... 
Specific volume of air at 220° ..sseeeeeee -0176 


Rule for determining the efficiency:- 
(Velocity anemometer) x (Fecter of correction) x erea x 
WORRIES -2375 x Raise = Eff. 
TSpeoific volume) x (3. T. U. used) 


(343 +11) x .835 x 1.4 x .2375 x 141 = 72.8 % Bfficiency. 
i ~.OL7e x 








SECTIONAL VIEW OF COLUMBUS GAS FURNACE 
On. examining the construction we find materiel end work- 

menship to be of the highest quality throughout. We are especielly 

pleased with the cast iron firebox as an edded feature in making 


The COLUMBUS GAS FURNACE is making it particularly substantial. Siunsi eiepindin 
friends for many dealers. Why not for you? 





Manager * 
YEW BUSINESS 
DEPARTMS3T. 


THE COLUMBUS HEATING & VENTILATING CO. 


COLUMBUS, OHIO 























TIME SAVED IS MONEY EARNED 


You can make good money by installing 


AJAX > EMPIRE 


warm air furnaces because they are so easy to 











mount and case up—no filing—no fitting—no delay 


—sections fit perfectly. 


MOVABLE RADIATORS 


allowing the furnace to face any desired direction 
with smoke pipe leading straight into chimney—solid 
or sectional fire pots as desired. Also slotted fire pots 














for soft coal. = iD, 

NO WAITING. WE HAVE THEM IN STOCK = 

Our new catalog illustrates and describes them. Mailed on request. “ 
Write for it. Also prices and terms. 


CO-OPERATIVE FOUNDRY CO.¢ 


ROCHESTER, N. Y. 


Western Branch 
505 SO. CLINTON ST. (Phone Harrison 6373), CHICAGO, ILL. 
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Moral — Buy the LAUREL 


Because 


LAUREL FURNACES 


Embody Something Different and Something Better. 
Their Latest Features make them Quickest Heaters. 


They give your Customers the Greatest Satisfaction. 





















Seven Series to Select From. 
Write today for our FURNACE Catalog No. A-29. 


THE ART STOVE COMPANY 


a DETROIT, MICHIGAN 


















[LTEDG ALL CAST IRON 
WARM AIR HEATER 

A warm air heater which has been designed to burn either hard 

or soft coal equally well. Saving of fuel is assured with the 


GILT EDGE “ALL CAST” owing to the large Combustion Cham- 
ber and long fire travel which is provided. 





SAVES FUEL 


Write for descriptive catalog of GILT EDGE WARM AIR HEATERS. 


R. J. SCHWAB & SONS CO. Milwaukee, Wis. 


BE PREPARED 


For furnace business when offered to you. 
Have a sample MONCRIEF FURNACE on your 
floor. Get our assistance in helping you sell 
it. The MONCRIEF FURNACE will increase 
your business as it has that of hundreds of 
other agents. Send for catalog now. 


THE T. E. HENRY FURNACE COMPANY 
CEwlnd —s2e-s0 Champlain Avenue = Nand | 


The Largest Warm Air Heating Supply House 
in the Middle West. 
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IV’S DIFFERENT 


from the ordinary style of round pot all cast 
furnace. Note the construction of the radi- 
ator. It is made in one solid piece with the 
largest combustion dome of any furnace on 
the market. The indirect surface is short- 
ened, while the direct surface is materially 
increased. 


There is no furnace better equipped for 
burning soft coal than the 


BOYNTON OVERLAND FURNACE 


Write today for our war time price on 
this furnace. 


Why Not Investigate? 


WreniwW/AN = 
JEURNACE CO.| 





BOYNTON’S OVERLAND FURNACE Chicago 
MADE IN FIVE SIZES New York Jersey City 
































om 


> A : 
Co They re Surely the Best 
) If they bear the a 


WISE TRADE MARK 


When you are handling WISE WARM 
AIR HEATERS, you know that you are 
offering a heater of quality — one that has 
made good wherever it has been tried out. 



























WISE WARM AIR HEATERS 


are constructed on scientific principles. They give more heat and burn less fuel than other warm 


air heaters. 

Our new 1915 Model covers numerous changes and improvements that will greatly increase the 
already high efficiency of the WISE HEATER also simplifying its operation, and contains an 
entirely new grate, which is a combination of an annular shaking and basket dumping grate, 
which is the most convenient and most practical grate yet devised. 

FIREPOT—Is heavy, cast in one solid piece with slots in the walls. Air is admitted and heated 
in these slots before entering into and above the fuel. This supply of heated air permits the con- 
sumption of 90% of the gas and smoke, securing perfect combustion and generating intense heat. 


Our latest complete catalog will be sent to you at your request. Better write for it at once. 


WISE FURNACE COMPANY 


AKRON, OHIO 
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CROWING 
About Something Worth While! 


FAULTLESS-COMFORT 
FURNACES 


Are Worth Bragging About 





Some of Our Claims: 


Large Radiator Flues—easily cleaned. Strong, 
effective, durable Radiator. Unusually large 
Combustion Chamber. Extra large Feed Door. 
Water Pipe holes in front. Sectional, durable 
Fire Pot. Square Ash Pit, durable and cleanly. 
Large Ash Pit Door—fitted for chain. Inde- 
pendent revolving Grate Bars. No cog wheels 
to get out of order. Grates removable without 
any tools. Large air space around the furnace. 
Well fitted and easily mounted. Adapted for 
Hard or Soft Coal. Large variety of sizes. Best 
value obtainable. Fall in line for the Fall trade. 


THE GRAFF FURNACE CO. 
107 E. 29th Street, New York 


Foundry: Scranton, Pa. 


Western Office: 132 E. Columbia Street, Fort Wayne, Ind. 








WAR 


ON COAL BILLS 








, Patent applied for 
We have them reduced to a FRAZZLE with our 


AUTOMATIC MAGAZINE FEED 
GAS TIGHT 


WARM AIR FURNACE 


And if YOU, Mr. Dealer, want to make customers 
and KEEP them, handle our line. 


THE M. GARLAND CO. 


Dept. F. BAY CITY, MICHIGAN 

















SEE THE ARROW POINT? 


That point is vital to your customers. It points to the 
chamber supplying the oxygen to the air-ducts in the 
fire-pot. That combination of air-ducts and air chamber 
is the vital point in furnace construction. It is this com- 
bination that makes the utilization of all the heat units in 
coal possible, by burning all the gases and soot. 


Only the XXth CENTURY fire-pot and air-chamber 
are combined in this scientific manner and it, therefore, 
has the most perfect combustion ever attained in a. warm 
air furnace. 


If you see the point, Mr. Dealer, your furnace expe- 
rience in the future will be happy. 


Write at once for an Agency 


THE XXtH CENTURY HEATING & VENTILATING CO, 
AKRON, OHIO 
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TWENTY YEARS OF STUDY 
ON ONE FIRE BOX 


has succeeded in making the radiation of the BUTLER 
WARM AIR HEATER perfect. This fire box is simple, 
durable, and of such design that it consumes all fuel at 
the lowest price. The BUTLER fire box is an oven of 
heat two minutes after starting fire. Maintains required 
amount of heat day and night. MHard firing will not in- 
jure it. Any part of fire box can be replaced without 
touching or tearing down any part of the heater. The 
BUTLER WARM AIR HEATER will last, thus saving 
on all after expense, and at the same time reducing 
present operating expense. 


Circular sent on request. 


CLIFF M. SWITZER 


« 
MANUFACTURER OF 


BUTLER WARM AIR HEATERS 


BUTLER, OHIO 








Just a Suggestion-- 


When ordering warm air heaters, get ones that can be 
used for either coal or wood. 


ROBINSON GEM 
WARM AIR HEATERS 


Are constructed 
to give satisfac- 
tory service when 
either coal or 
wood is used for 
fuel. Fire pot is 
A corrugated and 
made in two sec- 
tions. Dome or 
Combustion 
Chamber is extra 
high. Radiatoris 
made of either 
all cast iron or 
cast iron and 
steel. Feed doors 
ROBINSON GEM WARM AIR HEATER Fe extra large. 
Send for our latest catalog of the entire ROBINSON 
LINE of WARM AIR HEATERS. It will be sent at 
your request. 


ROBINSON FURNACE 
COMPANY 
205-207 West Lake Street, Chicago, Illinois 














SCHEIBLE 
HEATERS 


ARE THE EMBODIMENT 
OF ALL THAT IS LATEST 
AND BEST IN WARM AIR 
HEATERS. 


SCHEIBLE 


Warm AIR HEATERS: 


are DURABLE — PRACTICAL — ECONOMICAL, 
just what is wanted. 


Are you acquainted with them? 
WRITE US 


SCHEIBLE-MONCRIEF HEATER CO. 
1444 West Ninth Street 


Cevglond 











That paper is the cheapest 
which brings the best results 
in proportion to its rate, 
no matter what that rate 


may be. 




















Proof Enough! ! 


The APEX WARM AIR HEATER is one of the styles of the 
YOUNGSTOWN LINE that is liked so well. There are 3,000 
heaters of this line used in Youngstown alone. 





we oe “A 


APEX WARM AIR HEATER 


The APEX WARM AIR HEATER is extra heavy and durable 
and has a powerful heating capacity. It will burn either hard 
or soft coal with the best results. 
Write for full particulars— there are many more interesting 
features embodied in this heater. 


THE YOUNGSTOWN FURNACE CO. 


FACTORY: OFFICE: 
Andrews Ave. & Sycamore St. 13 East Commerce St. 


Youngstown, Ohio 


ow 
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WE Guarantee 


our Casing Rings to be 








PERFECT TRUE 
IN TO 
CIRCLE MEASURE 






We are 

THE ORIGINATORS AND INVENTORS OF 
STEEL CASING RINGS 

AND OWN AND CONTROL THE ROLLS FOR 
MAKING THE STOCK 

FULL CIRCLES for Ordinary Use 

PARTIAL CIRCLES for Full Cast Fronts 

GET OUR NEW PRICES 










WITH LUGS WITHOUT 
FOR LUGS FOR 
DOUBLE CASING SINGLE CASING 
THE WALWORTH RUN FOUNDRY CO. 
Makers of Fine Grey Tron Castings West 27th Street, Cleveland 


Manufacturerg “i Semi-Steel Registers 














You Can Sell Them 


If you try. There is one reason why you can. That is: 
Your customer is assured that he is getting full value 
when he buys an 


AMERICAN "siz," HEATER 


The accompanying illustration shows the way in which the parts are 












riveted together. This is done by a special riveting machine. There is 


no fear of leaks in a heater of this kind. Every particle of gas and heat 
is fully utilized. AMERICAN Boiler Plate Warm Air Heaters are 
unexcelled for durability and economy. 






Our latest catalog will be sent to you at your request. 
Write for it today and investigate our claims. 


PW AMERICAN FURNACE CO. 


2725-27-29-31 Morgan Street, St. Louis, Mo. 


. "School Room Heaters 
Furnaces and Hot Water 


SPECIALTIES FOR COMBINATION HEATING 


CHARLES SMITH, 70 West Lake Street, Chicago, Hlinois 


oe 
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TESTED 


PRONOUNCED 
“THE MOST EFFICIENT” 











~ Therefore, ‘SHANDY’? FURNACE PIPE AND FITTINGS are the 
most desirable for conveying warm air. ‘SHANDY’? FURNACE 
7 PIPE AND FITTINGS are double, the air space between the two 


pipes prevents the outer pipe from becoming overheated and also 
keeps the warm air passing through the pipe from becoming chilled. 


“HANDY” 
FURNACE PIPE AND FITTINGS 


Will reduce the cost of installing furnace pipe considerably. The 
connecting slip, which is 1$" long, is so arranged that it will fit into 
the receptacle in the adjoining section of pipe without any effort, 
making an air-tight joint. 


F. MEYER & BRO. CO. 


1313 South Adams Street . a | | 


Peoria, Illinois F. MEYER & BRO. CO., 


1313 South Adams Street, 
Peoria, Illinois 


Clip the Coupon and Gentlemen:— 
get our latest Catalog Kindly send me your latest catalog of ‘ 





oe TRAD gFURNACE PIPE and HiT 
Ps i h.5d each onan ove dibdecndseatell 
ema i MT Sate a Pd Aion bebndiiers scusues ete 
a dea 0 ee 
STATE 


SOCSHOOCOHMesseosessecacstoiss 60666066 


Am. Art. 4-17-15 
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There’s No Delay 


from undelivered “Rush Orders’ when you use 


MICHIGAN 
NESTED HoT AIR PIPE 


Your stock of MICHIGAN NESTED HOT 
AIR PIPE can be kept at the maximum 
in a very little space. It occupies only 
1/30th the space required for common 
round pipe. Packed in an iron cask, 
MICHIGAN NESTED HOT AIR PIPE can 
be easily handled, and it can be kept 
= inthe original package until entirely 
| used. : 
MICHIGAN NESTED HOT AIR PIPE is the 
only nested pipe that has a safety lock- 
ing device at both ends. No tools are 
required to assemble MICHIGAN NESTED 
HOT AIR PIPE—it can be done with the 
= handsalone. Once it is locked, it stays 
_—— locked until released. 


MICHIGAN ADJUSTABLE ELBOWS 


For use with MICHIGAN NESTED HOT AIR PIPE, are 

made of Tin or Galvanized Iron. They can be used 

for angles ranging from 180° or straight to 90°. 
They will save you money if used 
on your work. 














Our complete catalog, fully describing 
MICHIGAN NESTED HOT AIR 
PIPE, MICHIGAN ADJUSTABLE 
ELBOWS and MICHIGAN SAFETY FURNACE PIPE 


will be sent to you at your request. Better write for it at once. 


MICHIGAN SAFETY FURNACE PIPE CO. 


113-115 East Fort Street, Detroit, Michigan 


= 
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Faas S NESBIT cast FURNACES 
A 5 WEIR sts: FURNACES 


Co HRY The above Furnaces made 

\\y e ° 

‘ especially for burning 
western soft coal. 


HANDY Pipe and Fittings 
BURGESS,” 
REGISTERS 


JONES, 
NATIONAL, 

Floor Registers, Borders 
and Faces 


WALWORTH, 
Wood Cold Air Faces 


Everything 
in Furnace Supplies 
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Standard Furnace and Supply Company 


411-413 South 10th Street, OMAHA, NEBRASKA 
‘“‘SERVICE AND QUALITY” 

















The Sheet Metal Worker — 


Be he Apprentice or Journeyman — who fails 
to secure a copy of the 


“XXth Century Sheet Metal Worker” 


IS OVERLOOKING A MIGHTY GOOD THING 


It is new, modern, practical—the work of an experienced sheet metal 
worker—and told in plain, every-day language, without any frills or 
trimmings of any kind. In all its eighty-six valuable pages there is not 
one complicated, Jong-drawn-out explanation, not one mystifying, 
scientific rule. Butthere is an abundance of “short cuts,” instantaneous 
helps and suggestions for all kinds of sheet metal work, both simple 
and complicated—also—illustrated problems and designs with practical 
descriptions and explanations. 


The “XXth Century Sheet Metal Worker’’ is furnished in 
flexible cover for 60 cents. For sale by all book sellers or by 


DANIEL STERN, Publisher and Bookseller 


910 MICHIGAN BOULEVARD, CHICAGO, ILLINOIS 
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A SHINE 
IN EVERY, 
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Stove Polish 
Metal Polish 
Iron Enamel 


Our products do not dry out, rust through 
cans, or freeze in any climate. They are good 
until used. Our name guarantees quality and 
dealers handling BLACK SILK products are 
assured of a ready sale for them. 











Buy through your jobber 
BLACK SILK STOVE POLISH WORKS, Sterling, Illinois 










A SHINE 
IN EVERY, 

























HAND WITCH 


Removes grease, grime and 
dirt quicker and easie- than 
any other cleaner. Does not 


anti‘ rf vad re R 
LIGHT Love , ; 2 
vena wan? eat the skin. Once tried— 






always used, 


me HANY 


Send for Sample—it’s free 


HICKEL PLATE STOVE POLISH CO. 


Manufacturers Chicago, Ill. 


The yoencive OVEN THERMOMETER 


is a SIGN OF QUAL- 
ITY inarange. it is 
necessary to the quale 
ity of any range. 











Your range is not complete 
until you get it. It adds sell- 
ing value because of its repu- 
tation for accuracy and re- 
liability. Can be used on 
any style of range. 


The Cooper Oven Thermom- 
eter has led the way for 20 
years and still leads. 
Get our catalog 
and prices. 





(One-half actual size.) 


The Cooper Oven Thermometer Co. 
PEQUABUCK, CONN. 











A Cosy Corner Seat 


A Neat Appearance 


is always the result of using Padgett’s Wooden Cold Air 
Faces. They add to the attractiveness of the most ex- 
quisitely decorated room. Made in any finish, style, shape 
or size. Send us your specifications — we can take care 
of any order. 


Send for booklet and prices. 


The Wooden Ventilator Co. 
East Palestine, Ohio 





















We have 
What the World 
Is looking for 
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Grate Closed 


THE BARBEE 


OPEN AND CLOSING AIR GRATE DEVICE 


Grate Open 


saves both time and money. Architects and Builders 
alike endorse it. Does away with unsightly boards and 
sacks. This simple device at almost no added cost does 
the business. Cannot get out of order. No slides to rust 
and stick. Lever control. 


Further information on request. 


BARBEE AIR GRATE & MFG. CO. 


OWENSBORO, KENTUCKY 















WE CARRY A HEAVY STOCK AT ALL 
TIMES AND CAN SUPPLY YOU WITH 


STOVE BOLTS 
STOVE RODS 
STOVE RIVETS 

AT THE QUICKEST POSSIBLE NOTICE 


THE KIRK-LATTY MFG. CO. 


(Elond Cwlond 








SYMONDS REGISTERS 


Greater Area—Simple in Construction 
and Operation—Easily Installed 


Send for complete catalogue and prices. It will pay you to write. 


SYMONDS REGISTER CO. 


1102-1104 Madison Street, ST. LOUIS, MISSOURI 























Advertising space doesn’t ‘‘cut any 
ice’’—it’s what you put into it and 
and where you put it that draws 
the dollar. That is where we can 
help you. 
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NEW YORK: 68 Church St. 


: * e The STANDARD for 
Mu ns e& i] % Mi Cd High Grade Stoves 


EUGENE MUNSELL & COMPANY 


CHICAGO: 542 S. Dearborn St. 


And Leading Jobbers Everywhere 














We furnish repairs to fit all STOVES, RANGES, 
WARM AIR HEATERS, etc. A full line of water 


STOVE REP AIRS setinabil water bahis Ser cock tarvenend canges ebvayeen bend. 








We also carry a complete line of clevises and wagon hardware. 








Prompt Service at all times. 


CENTRAL STOVE & FURNACE REPAIR COMPANY 


1801 Diversey Parkway, 


Chicago, Illinois 














| = 


STOVEREPAIRS 


Range and 
Warm Air Heater Repairs 


Let us supply your repair needs. 


A. G. BRAUER SUPPLY CO. 


316-318 North Third Street 
ST. LOUIS, MISSOURI 





We Manufacture and, Carry in Stock 
the Most Complete Line of 


REPAIRS 


To fit all makes of WARM AIR FURN- 
ACES, HOT WATER BOILERS, COOKS, 
RANGES, HEATERS and STOVES. 


Prompt Shipments 
Write for our Furnace Repair Catalog 


JOHN B. MORRIS FOUNDRY CO. 
930-940 Harriet Street, Cincinnati, Ohio 



































: THE COAST Lint TO ; 
 MACKINAC & 
Oe ae a — 2 ed ie 
= 14S BUFFALO, mS FALLS 


TOLEDO, PT. HURON. ALPENA. ST. IGNACE. 
A LAKE TRIP FOR REST AND RECREATION. 


Have a real vacation on the Great Lakes, the most enjoyable and 
economical outing in America. The cool lake breezes, the ever-chang- 
ing scenes along the shore and the luxurious steamers operated by this 
Company are positive guarantees that you will enjoy every minute of 
the trip, and return home refreshed and glad you went. 


an Rebow 4 D. & = b vated ve, YOU GO AFLOAT. 
aly sesvies etween Detroit an eveland and Detroit and Buffalo. From June 10th 
to September | 0th Steamers City of Detroit Ill and City of Cleveland Ill, the “ oP Giants” 
of the Lakes, operate daily service on the es rea ‘ou can’t afford to 
miss the pleasure of a ride on these floatin: . RIPS W WEEKL m 
Toledo and Detroit to Mackinac Island and Way Ports. FQUS Te Island, the Historic 
Summer Resort of the North open is becoming more opalas a every sen with the 
Tourists see’ quietness and repose, Ae cellent Hot louse accom- 
modations at reasonable rates. TWO TRIPS WEERLY BY SPEoiAL STEAMER, 
Cleveland to Mackinac Island; no stops enroute except at Detroitand Alpena. DELIGHT- 
FUL DAY. TRIPS beeen Detroit and meta grins July pad | fuses, four ‘ve 
wee une 1 4t! tp Septem between Toledo and Put-in- 
RRILKO OAD TICKETS A MARE R TRANSPORTATION on D. & C, Line 
Steamers between ecine and Buffalo or Bak and Cleveland either Seeuica, 
Send § two-cent stamp for illustrated pamphlet and Great Lakes Map. Address L. G. Levis, 
G._P. A., Detroit, Mich. Set of poster stamps mai ‘or five cents. 

Philip H. M Matias, co FL tz, Vice Pres. & Geal. Mgr. 

OIT & CLEVELAND IN COMPANY 

All steamers arrive and depart, Third Avenue Wharf, Detroit. 








THE GEO. W. COPE 
TOVE PATTERN WORK 


Cor. Brush and Woodbridge Sts. 
DETROIT, MICHIGAN 


PATTERNS 


FOR STOVES AND HEATERS 


FIRST-CLASS IN WOOD and IRON 


VEDDER PATTERN WORKS 


| Established 1835 TROY, NEW YORK 


PATTERNS 


For Stoves and Heaters 
The Cleveland Castings Pattern Co. 


Cwlond 
WELLER PATTERN C6 


PATTERNS —c a, ALUMINUM 


pas? *" MATCH 
WOOD,IRON.BRA?? MATCH 


Quincy. ILL. 


UINCYParternCo 


IRONS WOOD 


STOVE PATTERNS 














Ko QUINCY 2ILL- ON 
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Most Powerful Sales Force 


on the Market 


The 1915 Model Booster Club Campaign is credited with being the most 
powerful sales force offered to retail merchants by merchants themselves. 


The Booster Club Campaign is a well-organized sales building force directed by 
the Practical Advertising Company in stores located in 37 states at the present time. 


It Gets Remarkable Results 


The Booster Club Campaign gets remarkable 
results for dealers because unusual methods are 
employed. 

1 The Booster Club Campaign selects the 
people with the greatest adaptability for 
leadership in a Community, and around 
each one of from 20 to 40 of these people 
builds clubs of ten, all of whom are|_buy- 
ing heads of families. 

2 The Booster Club Campaign gives each of 
these leaders a certain thing todo. Shows 
each one of these how to direct the efforts 
of their 10 Patrons and gives through 
these leaders an incentive for everyone of 
their Patrons to work for the Booster 
Store. 

3 It eliminates all possibility of chance. 


4 It does away with the idea of permitting 
the Merchant to give away from 3 to 5 per 
cent of his profits to people who are 
already trading with him. 

5 It makes it absolutely sure that each new 
Patron supporting one of these leaders 
will get her share of prizes that are given 
away for things accomplished through the 
Practical Advertising Company. 

6 It eliminates the evil effects of one prize, 
one winner contest or advertising scheme. 


7 It gets business for a Merchant in prac- 
tically any line at from 1 to 1} to 2 per 
cent. 

8 It makes the dealer’s store where the 
Booster Club Campaign is conducted the 
Community Center—the most talked of 
place in town—the trade center of the 
entire Community. 

An auction couldn’t be more interesting, a 
play could not be more entertaining; buying 
could hardly be put on a higher plane, and it 


PRACTICAL ADVERTISING CO., Springfield, I11. ] 

Kindly send us at once full information about the “Booster ! 
Club Campaign.”’ Also mail us copy of the ‘‘Booster Journal” 
and your booklet, ‘‘How to Be a Good Booster.” j 

We will be glad to know how to increase our customers—our l 
sales. We want to make friends for our store. i 
} 
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gives a wonderful buying incentive that causes 
new customers to crowd into these stores. It 
causes them to leave their old places of trade. 
It causes them to forget the Mail Order Catalog. 
It causes them to buy from the merchant who 
conducts the Booster Club Campaign. 


Results Count—Read these Letters 
C. J. McHugh & Co., of Lisbon, Iowa, say: 


“Have found it to increase both cash and credit sales, 
but have found it to clean up credit sales every thirty 
days. For Merchants who believe advertising doesn’t 
pay, we would ask them to try the Practical Advertising 
Company’s Plan.”’ 


J. B. Ludden, of Bloomington, writes: 


“The last week brought in $3,000.00 on my book account. 
The sales that day were $1,100.00. Sales for the same 
day in 1913 were $170.00.” 

NOTE—During Mr. Ludden’s Campaign he put on an 
egg contest in connection with Booster Club features. 
This brought in $5,546.00 worth of eggs which is the same 
as cash. One Booster placed $2,500 cash in advance in 
his cash register. This was traded out later. 


Grove & Bro., of Luray, Virginia, say: 

“We will be glad to recommend the Booster Plans to 
any inquirers.”’ 

NOTE—With the special features of this plan, the 
Grove Brothers closed out practically all of their over- 
stock in hosiery, underwear and odds and ends and a big 
stock of shoes. 


More Cash—Larger Sales— 
Better Profits 


You want to increase your business. You 
want to overcome Mail Order Competition; you 
want to work off the slow sellers, the stickers, 
the dead stock, the merchandise that is eating 
up your profits; you want to unload these and 
put your money that is now tied up, back into 
circulation in profitable goods. You can do all of 
these things successfully with a Booster Club 
Campaign and youcan domore. You can get 
cash in advance by the hundreds of dollars. 


Write or Wire for Information 


Let us send information from Merchants, 
from Boosters and from Booster Clubs to back 
up every statement that we have made above. 
Do this before your competitor does. 


ADDRESS 
PRACTICAL ADVERTISING 


COMPANY 
SPRINGFIELD, ILLINOIS 
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Representative of 
The Stove Tin Hardware 
Heating and Ventilat- 
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PUBLISHED Every SATURDAY 


Address all communications and 
remittances to 


DANIEL STERN 
Publisher and Proprietor 
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THE PRESENT condition in the building trades in 
Chicago is one which is not conducive to prosperity 
for either the contractor or his em- 

Arbitration ployes. For over three months, a num- 

Verwus ber of building trades have suffered 
Strike. : , 
from strikes which no matter how the 
outcome may be will mean a tremendous loss to both 
the employers and the workers. In some of these 
trades, the question at issue is not that of wages. nor 
of hours of work, while in others the wage question is 
the most important point to be decided. 

In none of them, however, will the result to be 
achieved, no matter who wins, be important enough 
to make up for the great loss not only to the employ- 
ers and the workmen, but also to many others who in 
some way are dependent upon the general activity in 
the building trades. 

Under these conditions, it would seem that there 
should be some method by which the opposing parties 
could come together on common ground and have 
their differences settled, either in a “give and take” 
spirit, or by some outside parties being selected to 
consider the demands of the workmen and the other 
conditions which prevent the contractors from grant- 
ing these demands. 

In this day and age, we cannot afford to settle our 
differences in the old manner of starving out or kill- 
ing off the enemy. While that seems to be the ac- 
cepted method at the present time in Europe of set- 
tling differences between the various nations, we here 
in America should be able to come together and agree 
to let some fairminded committee of men hear all the 
various arguments to be presented by both sides and 
then let that committee make its decision by which we 
should previously have agreed to stand. 

In a number of states, laws have been enacted pro- 
viding for Boards of Arbitrators and in some of these, 
the Boards have been instrumental in preventing 
many strikes and have also been the means of saving 
millions of dollars to the people living in the various 
communities where those strikes otherwise would 
have occurred. 

When the principle of arbitration once is firmly es- 
tablished, there will be no such strikes as at the pres- 
ent time seriously hamper the prosperity of Chicago 
and interfere with that of many other cities and com- 
munities. 

Let us all do our best to help the movement for 
arbitration in all difficulties between employers and 
employes. 


DuriNG the recent session of Congress, a bill was 
passed by which the railroads were authorized to tax 
Obnoxious 2°" Passenger ten cents on every one 
Law That Hundred dollars valuation above the first 
Should hundred dollars placed on his baggage. 
Be Repealed. This law went into effect on June Ist 
and has already proven itself a source of annoyance 
and unnecessary expense to the traveling public and 
especially to those apostles of prosperity—the travel- 
ing salesmen. 

Every passenger is now forced to put a value upon 
his trunks and other baggage and register in writing 
that value together with his name and address. 

While the railroads may find a small profit in the 
additional sums paid by travelers for baggage insur- 
ance and by escaping responsibility for the loss of 
valuable baggage not insured, there is little question 
but that this new rule will require much additional 
help and will encounter the opposition of an irritable 
public which will feel it is imposed upon. The latter 
consideration seems to appeal to but few railroad 
managers. 

The public in turn will find a new tax added to the 
cost of railroad service, and on short trips the charge 
for safe-guarding baggage may even exceed the actual 
fare paid. 

And yet railroad managers are prone to complain 
of public hostility to the roads! 








WHEN A. T. Stewart about fifty years ago placed 
an advertisement in the New York daily papers that 
on the following day a certain line of 
dress goods would be sold at a certain 
specified price in his store which was 
then located near Canal Street and 
Broadway, New York, a new epoch in advertising was 
marked. It may even be said that what we today 
recognize as modern advertising was then started. 

Mr. Stewart had taken a step which by all his com- 
petitors was regarded as one that was certain to bring 
ruin and destruction, not only to his business but also 
to that of others. It was argued that by offering in 
public print certain merchandise at a specified price, 
he would at once create a demand for that particular 
merchandise which would be certain to overload con- 
sumers and would ultimately result in a diminished 
demand for that merchandise. Consumers, it was 
argued, would buy the goods offered at the special 
price and nothing else, so that the money spent for 
the advertisement would actually result in a heavy 
loss, not only to the Stewart store but to all the others 


Truth Vital 
to Success in 
Advertising. 




































































24 
who were, of course, forced to sell similar grades for 
the same price. 

But these prophets of evils were proven also to be 
false prophets. None of the things which they had 
prophesied came true, but a new era of merchandising 
was ushered in—an era which brought with it also 
the principle that from then on the consumer would 
no longer have to be bound by the old rule that had 
formerly covered retail selling: “Let the buyer be- 
ware.” 

It is true, of course, that there have been those and 
are those today who do not follow the principles 
enunciated by A. T. Stewart and who in their adver- 
tising make misstatements, and this has in some cases 
been the cause of keeping possible advertisers from 
using this method of increasing their business. 

But within the last few years a decided change has 
taken place—not only among the advertisers, but also 
among the consuming public: The real progressive 
advertiser realizes and acts upon his knowledge, that 
absolute truth must be adhered to in advertising if it 
is to bring the fullest measure of returns. 

The old adage that it takes a lie to uphold a lie is 
exemplified in advertising, for the store which habitu- 
ally exaggerates finds it increasingly difficult to at- 
tract trade. Its advertisements must offer greater 
and greater “bargains” in order to induce people to 
pay any attention to them, and it doesn’t hold its trade 
but must depend upon those who migrate from one 
store to the other. 

Quacks exist not only in the medical profession but 
in all other lines, and there are quacks in the adver- 
tising profession—men who are naturally dishonest 

and who because of temporary gains defraud the pub- 
lic, and for a time they prosper. 

During the last few years, however, there has been 
a marked movement among advertising men and 
among manufacturers, wholesalers and retailers who 
advertise to make it increasingly more difficult for the 
quack to reach the class of people who by his exag- 
gerated advertisements are induced to buy the service 
or the article which he offers for sale. And it is to 
the credit of the decent and honest advertisers that 
this movement has grown so strong as to render it 
almost impossible for the quack and dishonest adver- 
tiser to use any of the standard media in which to tell 





his untruthful story. 

Much of the work which has been done along these 
lines has been accomplished through the efforts of the 
Associated Advertising Clubs of the World which 
held its convention in Chicago from June 2oth to 24th. 

This great organization of men and women en- 
gaged in the profession of advertising in its many vari- 
ous branches stands for truth in advertising and it is 
because of the high standard upon which these men 
and women have placed the profession of advertising 
that today, in spite of all the misuse, advertising 
stands as one of the most important factors in the 
economical distribution of merchandise. 

Some day—and let us hope in a not too distant 
future—it will be impossible for any quack or dis- 
honest. person to send an untrue piece of advertising 
‘matter to the consumer—whether through the news- 
‘papers, trade publications, circular letters or by any 
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other method—and when that day comes adver- 
tising will occupy a still more important position than 
it does today. 

AMERICAN ARTISAN now as always stands for 
truthfulness in advertising and prides itself upon the 
fact that its advertising columns are censored just as 
carefully as its editorial and news columns. It is for 
that reason that AMERICAN ARTISAN. has retained 
during its thirty-five years of existence many manu- 
facturers and wholesalers of hardware and kindred 
lines as regular advertisers. The men who govern 
the policies of these long established and successful 
concerns realized many years ago that advertisements 
placed in AMERICAN ARTISAN because of the policy 
outlined in the foregoing are certain to bring far bet- 
ter returns and do bring the sort of returns that 
justify them in remaining as regular advertisers. 

The subscribers of AMERICAN ARTISAN likewise 
have satisfied themselves that they can depend upon 
the statements made in the advertising columns in 
regard to quality of the articles advertised and there- 
fore may safely buy their supplies from concerns 
whose advertisements appear in AMERICAN ARTISAN. 








In AN exceptionally clear and thoroughly logical 
address which Dr. Lee Galloway of the New York 
University delivered before the joint 
Price Cutter cession of the National Supply and Ma- 
Restrains ; : P 
Trade, Chine Dealers’ and of the American 
Supply and Machinery Manufacturers’ 
Associations which was recently held at Atlantic 
City, the speaker brought out the fact that with the 
change of conditions of modern merchandising and 
the complexity of modern industry, a re-adjustment 
of the common law on property rights must be ef- 
fected if those engaged in the manufacture and dis- 
tribution of nationally advertised and trademarked 
merchandise are to reap the full returns to which 
they are entitled by their enterprise and investment. 

Dr. Galloway, as will be remembered, is vice-presi- 
dent of the Fair Trade League which has for one of 
its objects the securing of the passage of the Stevens 
Bill through which the establishment and mainte- 
nance of a fixed resale price will be made legal. 

As AMERICAN ARTISAN has pointed out on numer- 
ous occasions, there is nothing in the plan as proposed 
by the American Fair Trade League which in any way 
will tend to foster monopoly, but up until the present 
time all court decisions which had been rendered in 
suits to enjoin price cutting dealers from offering 
trademarked and patented articles for sale at prices 
lower than those advertised by the manufacturers as 
the established retail price have been rendered against 
the manufacturer under the supposed notion that an 
agreement between manufacturer and dealer to main- 
tain such a resale price is in restraint of trade. 

As a matter of fact, the only restraint of trade 
that has resulted is due to the fact that such an ar- 
rangement is not considered legal under the present 
laws, and the restraint of trade is evidenced in the 
refusal of many retail dealers to place in their stock 
and offer for sale many of the nationally advertised 
and trademarked articles which are being offered by 
certain concerns at cut prices. In other words, the 
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fact that the manufacturer is not able to maintain the 
price which will yield a reasonable profit to the retail 
distributor actually limits the distribution of that par- 
ticular article and thus to all intents and purposes 
restrains trade to just that degree. 

The only class of retailers who object to the passage 
of the Stevens Bill is composed of those who use these 
trademarked articles as leaders and thereby create the 
false impression that all their other merchandise is 
priced on an equally low basis. 

Every retail hardware dealer, as well as any other 
retailer who believes in a fair chance for everyone 
engaged in the retail business and who believes in 
rendering efficient service to the consumer, should 
register his approval of the Stevens Bill and do it in 
such an unmistakable manner that his representatives 
in Congress—senators as well as congressmen—will 
not have .:e excuse that they did not know what the 
business men of their community desired them to do. 

Before the next session of Congress meets, a ver- 
itable flood of letters should be sent to every con- 
gressman and senator from the retailers instructing 
them to vote in favor of the Stevens Bill. 

When this bill becomes a law, one of the strongest 
weapons of the mail order houses and the price cut- 
ting department stores will have been taken away 
from them, and this certainly is something that is 
worth while for the legitimate retailer to spend a littie 
energy and money on. 








RANDOM NOTES AND SKETCHES. 


BY SIDNEY ARNOLD 

They told the following story at the Hardware 
Club of Chicago the day the delegates to the Na- 
tional Retail Hardware Convention were entertained 
and George H. Beaudin vouches for its truth: 

Tom Usher needed some ready money with which 
to pay for certain “incidentals” in connection with 
the entertainment of some of his many friends from 
out of the city, so he sent one of the men from his 
office to the bank with a check. The teller told the 
man that he would have to endorse the check. 

“What for?” demanded the man. 

“Well, it’s the rule, and I can’t pay you the money 
until you do indorse it,” he was told. 

“Oh, all right,’ grumbled the messenger. So he 
took back the check and bit the end of his pen in deep 
meditation for a minute or two. Then he wrote this: 

“I beg to say I have known Mr. Usher for several 
years and he has proved himself, times without num- 
ber, to be as brave as a lion, but always kindly con- 
siderate to those who serve under him. And I have 
therefore, great pleasure in respectfully indorsing his 
check.” 





* *« * 


Charles F. Forsythe writes me a nice letter from 
Concord, New Hampshire, that he appreciates being 
on the page of “The Roll of Honor” in the new book- 
let of the “Old Guard,” and says that it is much more 
pleasant to find his name there than on the page de- 
voted to “In Memoriam.” 

“Charlie” regards the “Roll of Honor’ button as 
the Victoria Cross of Commerce, and I quite agree 
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with him, for when a man has sold hardware for 
thirty years and done it successfully he certainly is 
entitled to a great deal of credit. He expects to leave 
on a trip among the Southern hardware trade in a 
short time and will be gone until September. 


a 


“Bill” Gormley, of Bullard and Gormley Company, 
has a grievance, and most of his friends will be will- 
ing to agree that it is a just one. 

With “Ned” Swift and a dozen other disciples of 
Izaak Walton “Bill” spent a few days at Delavan 
Lake, Wisconsin, supposedly for the purpose of catch- 
ing fish. Gormley shared a boat with Swift and took 
his turn at the oars, while the latter wielded the rod 
with fine success, but when “Bill” changed off and 
commenced casting, all he would pull up would be 
weeds and floating sticks of wood even if he would 
drop the hook in the same spot as “Ned.” 

“All I had for my hard work, and you know that 
it isn’t an easy job to pull a heavy weight like Swift,” 
said Gormley, “was a couple of small ones that had 
to be put back in the lake, and a fine coat of sunburn.” 

Those who call on “Bill” at his cozy Evanston home 
will find a motto hanging in his “study” of which the 
following is a reproduction: 












ENVY not him that 
eats better meat 
than I do, nor him 
that is richer, or 
that wears better 
clothes than I do.— 
I envy nobody but 
i him, and him only 
m0) THAT 
{ \ CATCHES 

e MORE 
FISH 
THAN 
I 
DO. 
































—Jzaak Walton. 





I enjoyed a pleasant visit with Fred E. Muzzy, of 
Springfield, Massachusetts, who is on a tour bound 
for the Panama-Pacific Exhibition. Fred is one of 
those fortunate individuals who don’t have to ask the 
“boss” if they can get off in the afternoon to see a 
ball game. He expects to spend the summer in Cali- 
fornia and on his way there will inspect the Yellow- 
stone National Park and the Yosemite Valley. 
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There are those of us who well remember the time 
when in many sections the traveling preacher was 
more common in certain localities than the resident 
minister and those of us who call to mind the hard- 
ships which were suffered by these missionaries of 
the gospel will gladly give them credit for having done 
a great work. 

It is small wonder that many of the men who are 
prominent today in the business, financial and indus- 
trial world are descended from these itinerant minis- 
ters of the gospel, for their children would naturally 
become men and women of exceptional strength of 
character and willingness to work. 

Daniel Fletcher Barber was the son of a traveling 
Methodist-Episcopal minister 
whose name was Daniel Web- 
ster Barber, so to distinguish 
the two the youngster was 
called “D. Fletcher.” He was 
born August 9, 1855, in An- 
trim, New Hampshire, but 
owing to the fact that the 
family had no regular resi- 
dence he did not attend any 
one particular school for any 
length of time although he 
did receive a fairly good home 
education. 

At the age of fifteen years, 
or in 1870, “D. Fletcher’’ en- 
tered the employ of A. M. 
Gardner and Company, retail 
hardware dealers in_ the 
Southern section of Boston 
and was connected with this 
concern for eighteen years. 
He went to school at night 
and thus added to the theoret- 
ical knowledge he had gained 
before besides picking up much experience in the 
“University of Hard Knocks.” About the same time, 
M. A. Chandler secured an interest in the firm and 
its name was changed in 1872 to Gardner and 
Chandler. 

In 1888, M. A. Chandler and “D. Fletcher” withdrew 
from Gardner and Chandler and established the firm 

of Chandler and Barber at 15 Eliot Street, Boston, 
where they built up a large retail hardware business. 
When the Southern Terminals were removed in 1900, 
the concern moved to 124 Sumner Street, where they 
are now located and conduct one of the largest and 
most enterprising retail hardware stores in the New 
England States. In 1914, the business was incorpo- 
rated as Chandler and Barber Company. 





DANIEL FLETCHER BARBER. 





Mr. Barber is a veteran in hardware association 
work and was the man who started the organization 
of the Massachusetts Hardware Dealers’ Association 
which later on developed into the New England Hard- 
ware Association and which is the oldest state or- 
ganization of retail hardware dealers in the United 
States. It was formed in 1893 and Mr. Barber served 
as its president in 1896 and 1897, and later on, in 
1910, was elected president of the New England Re- 
tail Hardware Association. 

At the fourteenth annual convention of the National 
Retail Hardware Association he was elected second 
vice-president. He was promoted to first vice-presi- 
dent at the 1914 convention in Indianapolis and 
reached the highest honor in 
the gift of the National or- 
ganization at the 1915 conven- 
tion held this week in St. 
Paul, when he was unani- 
mously chosen president. 

Mr. Barber has been in the 
hardware business forty-five 
years and although in a few 
weeks he will have passed the 
sixty year mark, he is still as 
active as aggressive and pro- 
gressive in his ideas as if he 
were twenty years younger. 
The hard work which he has 
done and the busy life that he 
has led have left but few 
marks on him, and he is still a 
comparatively young looking 
man, with all the vigor and 
strength of a man in the 
prime of life. 

Although the large business 
in which he is actively en- 
gaged necessarily takes con- 
siderable of his time, thought and energy, he still finds 
it possible to interest himself in and lend a helping 
hand to every movement which has for its purpose 
the upbuilding and welfare of the hardware trade, 
and in addition to this he is one of those who can 
always be counted on when questions of importance 
in his home community are being considered. 

While he is not a politician in any sense of the 
word, he has served as alderman of the town in 
which he makes his home, Newton, Massachusetts, 
which is one of the suburbs of Boston, filling his posi- 
tion in the city council of Newton from 1902 to 1904 
inclusive. He is president of the Newton Civic Club. 

Mr. Barber also served as president of the Newton 
Young Men’s Christian Association in 1888-89-90. 
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PAUL F. BRANDSTEDT. 


There are two cities among the capitals of the great 
countries in this world of which it must be said that 
they were “made to order.” In other words, they are 
not in any sense old cities nor did they become capi- 
tals of their respective countries because of their 
growth and importance. 

These two cities are Berlin in Germany, and Wash- 
ington, District of Columbia. In both cases, they be- 
came capitals through the edict of the government, 
and in both cases they stand as monuments of the idea 
that cities can be developed among certain well defined 
lines so as to produce a beautiful whole. 

It is therefore not to be wondered at that Paul F. 
Brandstedt, the subject of this sketch, who was born 
in Berlin, Germany should 
have settled down in Wash- 
ington, D. C., when he went 
into business after having 
visited many of the great 
cities of this country and seen 
how they were governed and 
how they were allowed to 
grow and develop without 
any intelligent effort at pro- 
ducing a beautiful and well- 
laid out city. 

Paul F. Brandstedt, as 
noted in the foregoing, was 
born in Berlin, Germany, less 
than forty-two years ago, the 
exact date being February 14, 
1874. When he was three 
years old, his parents emi- 
grated and settled in Grand 
Rapids, Michigan, where the 
elder Mrs. Brandstedt had a 
married sister living. The 
father engaged in the confec- 
tionery business. 

Here young Paul grew up and received a common 
school education until he was sixteen years of age, 
when the family moved to Kansas City, Missouri. 

After finishing his schooling, he became an appren- 
tice in the shop of Zahner and Battell, one of the old- 

est firms of sheet metal contractors in Kansas City 
and in the entire Southwest. 

In 1896, young Brandstedt having received his 
journeyman’s card, as is the custom in Europe, went 
on the road, working at his trade here and there for a 
short time and then going on to the next place. In 
this manner, he became familiar with the different 
ways in which sheet metal work was used and con- 
structed in the various sections of the country. 

He finally arrived at New York City and soon be- 





came foreman in one of the largest sheet metal shops 
located there at that time. 

In 1899, he moved to Washington and a year later 
took two of the most important steps in his life, tak- 
ing unto himself a wife and, when that had been ac- 
complished, going into business, establishing himself 
under the name of Paul F. Brandstedt. 

Besides doing a large general jobbing business, he 
has practically all the sheet metal work on the govern- 
ment buildings that are being constructed and also 
does most of the sheet metal repairs on the older gov- 
ernment buildings. 

With the thoroughness that is peculiar to the well- 
educated German of the old country, Mr. Brandstedt 
is complete master of his 
trade. He knows how to make 
and put up a cornice or a 
skylight ; he can work as fast 
and can do as good a job as 
any of the men who are em- 
ployed for him in any of the 
various branches of the sheet 
metal contracting business. 
And while he is said by some 
to be a hard man to work for, 
it is nevertheless a fact that 
he never has any trouble in 
keeping such employes as are 
worth keeping, for they know 
that so long as they do their 
work right and give him a 
fair day’s labor for the good 
wages he pays them they can 
hold their jobs. 

Being a thoroughly trained 
sheet metal worker himself, 
and having learned both the 
technical and practical sides 
of his business, Mr. Brand- 
stedt has been one of the most consistent champions 
of the movement to provide the young sheet metal 
workers with technical instruction, and this was one 
of the visions he had when the National Associa- 
tion of Sheet Metal Contractors was formed in 1905. 

In 1913 when the annual convention of the Associa- 
tion was held in Washington, Mr. Brandstedt was 
elected first vice-president and was also appointed by 
President Daugherty to the important chairmanship of 
the Lecture Committee. 

At the Cincinnati convention in 1914, Mr. Brand- 
stedt was elected president, and the success of his ad- 
ministration during the year which came to a close 
at the recent convention at Denver was so marked 
that he was re-elected president by acclamation. 
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UP TO THE MINUTE 
NEWS SIFTINGS 








PENNSYLVANIA STOVE SALESMEN HOLD 
MONTHLY MEETING. 


At the regular monthly meeting of the Stove Sales- 
men’s Association of Pennsylvania, which was held 
Friday, June 25th, at Hotel Walton, Philadelphia, the 
following candidates were presented and voted in as 
members: 

Charles H. Case, of Abram Cox Stove Company, 
Philadelphia; A. B. Crampton, of American Stove 
Board Company, Philadelphia; Charles R. Wagner, of 
Grander Stove Company, and Harry C. Saylor, of 
Rogers and Company, both of Royersford, Pennsyl- 
vania. 


~~ 
> 


NEW YORK STOVE SALESMEN HOLD 
SUCCESSFUL OUTING. 





The Fifth Annual Outing of the Stove Salesmen’s 
Association of New York State was held Saturday, 
June 19th, at Dexter Park, Woodhaven, Long Island, 
New York, and was a great success in every respect. 

The committee in charge, which consisted of J. M. 
Dowling, chairman, C. Froehlich and Fred Feld, were 
on the grounds early to see that everything was in 
ship shape, and it is safe to say that any future com- 
mittee “will have to go some”’ to surpass the work of 
these gentlemen and to accomplish such a success. 

There were three baseball games, all of them hotly 
contested, as will be seen from the following: 

“SKELETON BASES’ VERSUS “FULL LOW CLOSETS.” 

The Skeleton Bases were captained by ex-President 
A. A. Conkey, Jr., who also played his position at 
third in wonderful style, making about 10 errors. He 
was assisted by H. Hauer, catcher; N. Bonaher, sec- 
ond base; J. Fisler, center field; S. Kallman, right 
field; J. Hackett, first base, who was always sure in 
letting a runner reach first base; C. Kaercher, left 
field; H. Minzesheimer, and W. J. Maskiell, who 
pitched most wonderful ball, striking out one and pass- 
ing ten. 

The Full Low Closets were captained by J. Seus- 
sing, who also pitched for his nine. He did most 
wonderful work before he could get his powerful 
arm in control, walking six men and forcing in four 
runs, but after that no man reached first base. He 
struck out six in succession. At the end the score 
was 5 to 4 in favor of the Full Low Closets and Mr. J. 
Seussing was carried off the field (the crowd went 
wild over his wonderful work in the box). The game 
was umpired by J. Leonard. 

“COAL AND GAS” VERSUS “KINDRED LINES.” 


After the audience in the grand stand had quieted 
down William Carter, the president, stepped out in the 
field and announced that his boys, “The Coal and Gas 


of Shanghai,” were going to play Mr. Hall’s “Kindred 
Lines of Long Island Swamps.” The game was well 
played, the score being 3 to 1 in favor of the Coal and 
Gas. Albert Conkey, Jr., umpired the game and 
showed his thorough knowledge of baseball by calling 
3 outs when only four men had been to bat and two 
men already had brought in runs. The batteries 
were “Kindred Lines,’ C. Kearcher, pitcher, and P. 
H. Hauer, catcher; “Coal and Gas,” Joseph T. Cha- 
brun, pitcher, and P. Demaree, catcher. 

“UNIONS” VERSUS “FELDS.” 

While the “Coal and Gas” and “Kindred Lines” 
were playing, James M. Dowling of The Union Stove 
Works and Fred A. Feld of G. A. Feld Company 
got the employes of their respective companies to- 
gether and formed two nines which made the grass on 
the field stand up and take notice. To make the game 
more interesting the captain of the nine who lost 
guaranteed to buy an extra keg for the boys, so when 
they played they played their heads off. The game 
was tied up to the fourteenth inning and the manager 
of the inn was calling the men to dinner, when Mr. 
Dowling quietly stepped up to his opponent’s pitcher 
and greased his hand, so he pitched a nice one which 
Eddie Sewald hit for a home run, being the only hit 
he made in the game, but still it brought in the neces- 
sary run. The score was 3 to 2, in favor of the 
employes of the Union Stove Works. 

The employes of G. A. Feld Company had William 
Flynn, formerly twirler for the New York Giants, 
pitching and J. B. Hauer, of the Brooklyn Nationals, 
catching, while the employes of the Union Stove 
Works had little Bonaher of Texas pitching and their 
home run hitter Eddie Sewald catching. Charles 
Froelich was umpire and no better one was there on 
the field all day. 

After the ball games, the members and the guests 
were invited to the dinner tables by President C. D. 
Carter and all set to work to do justice to the bounti- 
ful repast which had been provided. 

A rising vote of thanks was given to the Committee 
on Arrangements for the splendid manner in which 
the whole outing had been planned and the efficient 
work of the committee in providing for the pleasure 
of all. 

The following telegram from Daniel Stern, of 
AMERICAN ARTISAN, was read by President Carter: 
“Stove SALESMEN’S ASSOCIATION OF NEW YorRK 
STATE: 

Here’s hoping the outing today is one great, big suc- 
cess. Sorry I cannot attend in person, but rest assured 
I am with you in spirit. Say Hello to all the boys 
for me and remember Daniel Stern and AMERICAN 
ARTISAN are always at your command. 


“DANIEL STERN.” 
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President George W. Wagoner, of the Pennsylvania 
Stove Salesmen’s Association, was then introduced 
and complimented the Association upon its splendid 
work and the very successful outing. 

After the dinner the members and their guests 
again returned to the ball park where field sports and 
games were conducted until it was time to return 
home, and thus came to an end a day of pleasure and 
enjoyment that will long be remembered. 

The following were among those present: 


John M. Wolf Company: Paul A. Koch, Charles Froe- 
lich, H. Maexner, John C. Miller, H. Minzesheimer, Frank 
G. Stellwagen, C. L. Miller and C. L. Hutzchman. 

Union Stove Works: Charles B. Wood, A. S. Jeremia, 
A. Strothman, G. D. Pratt, Roy L. Gerrais, J. F. Fisler, 
William Bonaher, Harold Jonas, James Jonas, J. M. Dowling 
and Edward G. Seewald. 

Russ and Krekel Company: Charles Sattler, George S. 
Russ, Charles L. Krekel, H. W. Krekel, C. R. O’Brien, H. 
Collins, T. Hogan, H. Siems, R. Eifler, R. Lawrence and 
O. Egg. 
G. A. Feld Company: Thomas J. Keane, Lester J. 
Keane, Frederic A. Feld, Joseph G. Tschabrun, John Oswald, 
H. C. Oswald, P. Lattanzi, John Hoeffler, Rudolph Kull, 
William R. Foss, John J. Galvin, William J. Maskiell, 
William Flynn, William Smith, C. A. Meier, R. Hepp, Frank 
J. Flynn, Joseph F. Glassmacher, Edward L. Hoffman, P. 
Demaree, Dan Pompa, Paul Miller, John Kircher, William 
Greubel, George Smith, William F. Allen and Val Him- 
berger. 9 

George Lane and Homer E. Sherwood, of Abram Cox 
Stove Company; C. C. Luitwieler, of William Connors Paint 
Manufacturing Company; Morris H. Smith, of B. Sel and 
Company; W. H. Shaw, of Stove Manufacturers Repair 
Association; H. O. Carpenter, of G. E. Carpenter and Com- 
pany; H. A. McGlynn, Jr., and Charles F. Koercher, of 
Hitchings and Company; C. M. Emerson, of Brier Hill Steel 
Company; George M. Butcher and J. C. Seussing, of South- 
ard, Robertson Company; J. T. Kelley and Thomas Ma- 
loney, of J. T. Kelly; William N. Knopp and Peter Engel, 
of Knopp Candy Company; John V. Guiol, Jr., and William 
Acheson, of Chas. Tisch. 

Richard P. Weber, David F. Hamilton, Walter Mac- 
Guffe and George A. Hamilton, of Weber and Hamilton; 
C. W. Berkam, Otto Denis, Fred Gross and W. Herman, of 
Marcy Stove Repair Company; Andrew Igoe and E. F. 
Hogan, of Igoe Brothers. 

B. Gilmore, F. Guthers and M. Rice, of Brooklyn Fire 
Brick Works; T. R. Bagart, of Kellogs and Miller Company ; 
S. Siegel and M. Elinsky, of Eagle Smelting & Refining 
Company; George Bosch and William F. Farmer, of Belknap 
McSherry and Moran Company; M. Silberman, of Eastern 
Metal Works; Max Markowitz, of Manhattan Ash Can 
Company; James F,. Delaney and Fred Weber, of United 
Stove Repair Company; Theodore Hunholt, C. MacClain 
and Chas. Hohner, of Mohegan Stove Company; William 
Weidner, of F. Weidner Printing Company; A. B. Cramp- 
ton, of American Stove Board Company. 

J. C. Metzger and Charles Schramm, of American Sheet 
and Tin Plate Company; P. Hoffman, of William M. Crane 
Company; George P. Vetle, of Brooklyn Union Gas Com- 
pany; W. B. Haggerty, of AMERICAN ArtTISAN; J. B. Hauer 
and G. Jiran, of J. B. Hauer and Brother; S. Kallman, of 
L. Kallman Sons; Julius M. Stettiner, of Stettiner Brothers; 
A. A. Conkey, Jr., of Oscar Thomas Company; F. Murray, 
of I. Mason and Company. 

D. Carter and George Wagner, of Floyd, Wells 
Company; M. De Bruin and H. Hellwig, of Pierce, Butler 
and Pierce Company; H. C. Place, of Burn’s Express; J. 
E. Hackett, of Abendroth Brothers ; G. ¢: Hall, Benjamin 
Gruber and Jacob Abramovitz, of National Air Cell Cover- 


ing. jinrd 
LARGE LINE OF NEW STOVES AND RANGES 
WILL BE SHOWN IN THIS CATALOG. 








Quality Stove & Range Company, Belleville, Illinois, 
are preparing a new catalog. This new catalog will 
show many additions to their line of cast ranges and 
cook stoves, steel ranges and heating stoves. This pro- 
gressive concern is in the forefront in showing the 
latest designs, and most of their new line show the co- 
lonial designs and mission finish which are now so pop- 
ular. They are getting out a new line of medium priced 
steel ranges which they have named “Wonder.” They 
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have also placed on the market a new line of cast 
iron ranges. These are all in the latest designs and 
are called respectively “Home Quality,” “Model 
Quality” and “Domestic Quality.” They all have 18 
inch ovens and are made in all different combinations, 
with high closets with feet or cabinet base, with and 
without reservoirs. They also have two new lines of 
Oak stoves. The “Royal Oak” stove is a high grade 
stove while the “Crown Oak” stove is of medium 
grade. They have also added two new lines of wood 
heaters—*Woodburn” and “Homewood.” 





SHORT CHIMNEY OIL COOK STOVE. 





A great deal of difficulty with oil stoves has been 
encountered because of something boiling over on the 
burner, seeping down 
on the wick and extin- 
guishing the flame. The 
accompanying  illustra- 
tion shows the New 
Process Wick Blue 
Flame Oil Stove, man- 
ufactured by the New 
Process Stove Com- 
pany, Division Ameri- 
can Stove Company, 
Cleveland, Ohio. This 
stove is equipped with 
a short chimney burner 





New Process Wick Blue Flame Which is said to be so 

aialiacedeas constructed as to make 
it absolutely impossible for anything boiling over on 
the burner to seep through to the wick, causing that 
to clog or bind. All parts of the burner are inter- 
changeable, simple in construction and are said to be 
readily removed and easily cleaned. This burner, the 
Company claims, can be used continually with full 
flame for twenty hours, on but one gallon of oil. The 
stove shown has three burners and a glass fount 
which indicates just how much oil there is on hand. 
For further information address the New Process 
Stove Company Division, American Stove Company, 
Cleveland, Ohio. 





——* 
> 


THIS STOVE IS EXPRESSLY DESIGNED FOR 
BURNING HARD COAL AND CRUSHED 
COKE. 





To meet the demand for a stove to burn hard coal 
and crushed coke The Foster Stove Company, Iron- 
ton, Ohio, designed and produced the Foster Maple 
stove which is constructed expressly to burn these 
fuels. This stove is said to be a perfect substitute 
for the high prices baseburner. Among its many fea- 
tures may be mentioned the al! cast iron return flue 
which has a clean out at the bottom, triangular grate 
bars, magazine, and a division plate on the inside 
which extends from the top almost to bottom dividing 
the flue into two parts and doubling the distance 
which the draft must travel before reaching the chim- 
ney. This is said to greatly increase the radiation and 
to reduce fuel consumption to a minimum. For fur- 
ther information address The Foster Stove Company, 
Ironton, Ohio. 
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THE WEEK'S HARDWARE 
RECORD 


Of Interest to Manufacturer, Jobber and Dealer 








AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 60 to 65 inclusive. 








In a letter to AMERICAN ArtIsAN, Chalmers M. 
King, first vice-president of the “Old Guard,” states 
that he has found a material improvement in the hard- 
ware trade of the South. He has just returned to 
Pittsburgh from an extensive trip. 

The Cleveland Retail Hardware Association dis- 
cussed plans for its annual summer outing at its 
monthly meeting, and the result of the discussion was 
that the outing is to be held at Willoughbeach Park, 
on the lake shore, east of the city. E. W. Heiser is 
chairman of the committee on arrangements. 


~~ 


CHERRY STONER THAT HAS DOUBLE 
PLUNGERS. 








As every housewife is always anxious to get 
through with her work as rapidly as possible, espe- 
cially at preserving time, it 
is highly desirable that 
such an article as a cherry 
stoner should be so con- 
structed as to operate with 
the greatest possible ease. 
The accompanying _ illus- 
tration shows the New 
Standard Duplex cherry 
stoner, manufactured by 
the New Standard Hard- 
ware Works, Mount Joy, 
New Standard Duplex Cherry Pennsylvania. This stoner 

ouaner. is equipped with a double 
plunger which enables it to stone two cherries simul- 
taneously, thus giving it twice the capacity of the 
ordinary single plunger stoner. This machine deliv- 
ers the cherries into a dish separate from the pits and 
with a minimum amount of disfiguration to the fruit 
itself. All juice is said to be retained in the cherries. 
For further information address the New Standard 
Hardware Works, Mount Joy, Pennsylvania. 


~~ 
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S. S. BRILL RETURNS FROM TRIP OF 
INVESTIGATION OF HARDWARE TRADE 
OPPORTUNITIES IN SOUTH AMERICA. 











S. S. Brill, Commercial Agent of the Department of 
Commerce, Washington, has returned from an eight 
months’ business trip to South America investigating 
the market for shelf hardware. Beginning at Para, in 
the northern part of Brazil, he visited every large 
city in Brazil, Uruguay, Argentina. Crossing the 
Andes into Chile, he stopped at the principal cities 





of the west coast of South America, returning via the 
Panama Canal. He has interviewed a large number 
of importers and dealers, procured samples of the most 
salable articles of other than American manufacture, 
obtained price lists and catalogs, and secured many 
catalogs of local wholesale houses, showing the-best 
sellers. Part of the report has already been submitted 
to the Department of Commerce and Mr. Brill is busy 
compiling the balance of it. When completed, it will 
be published by the Department. 


a+ 
+>oo 


SECURES PATENT FOR SAFETY RAZOR. 








William James Myatt, Birmingham, England, has 
been granted United States patent rights, under num- 
ber 1,139,056, for a safety razor described 
herewith: A safety razor including in 
combination, a handle, a movable guard 
and a movable blade carried thereby, and 
cooperating means connecting said guard 
and blade whereby the movement of the 
guard or blade from the shaving to the 
stropping position or vice versa is accom- 
panied by a simultaneous movement of 
the other part to the appropriate position. 





oo 


PRACTICAL SELLING AND ADVERTISING 
CAMPAIGN THAT BRINGS 
RESULTS. 








During the Convention of the Nebraska Retail 
Hardware Association, one of the prominent features 
of the program was the experience told by one of the 
members of the Association of. an advertising cam- 
paign which he had conducted, and which had re- 
sulted in bringing into his store many new customers, 
who bought freely of his merchandise, as well as in 
induaing old customers to greatly increase their pur- 
chases and in settling up old accounts. The plan for 
this campaign was furnished by the Practical Adver- 
tising Company, Springfield, Illinois, and it is known 
favorably among merchants as the “Booster Club 
Campaign.” One of the important points of the plan 
is that it involves none of the undesirable features 
which usually mark the special sales conducted by so- 
called sales experts. On the contrary, the Company 
states, this Booster Club Campaign, which is now be- 
ing used by merchants in 37 states with great success, 
results in largely increased sales of good profits to the 
owner of the store, at an expense on the total sales 
of not over two percent, and it is especially worthy 
of note that the campaign sets a large number of the 
best people in the community to work up trade for the 
merchant. Hardware dealers are urged to write for 
full particulars to the Practical Advertising Company, 
Springfield, Illinois. 
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Tool Departments of Retail Hardware Stores 
Can Easily Be Made More Profitable 


By Wit.i1am T. Gorm ey, of the Bullard and Gormley Company, Chicago, Illinois. 








One of the lines to which many retail hardware 
dealers, particularly in rural communities, fail to pay 
Toe the proper attention, is that 
of tools, and yet this is 
probably one of the most 
profitable and most satis- 
factory lines of merchan- 
dise that the hardware 
dealer can sell. 

“Tools” governs such a 
multitude of items and are 
used so frequently that a 
ae tool department practically 
William T. Gormley. has no “season,” because 
the demand is steady for them all the year round, 
no matter whether it is cold or hot, Spring or Fall. 
Practically the only competition that the hardware 
dealer has on tools is that of the catalog houses, al- 
though the lower priced grades are also being han- 
dled to some extent in variety stores, and I believe 
that one of the reasons why the average retail hard- 
ware dealer is not making as much money out of his 
tool stock as he ought to is that he has not been will- 
ing to carry in stock and sell these lower grades. 

It is all very well to say that you do not believe in 
selling “cheap stuff’; that a 25 cent hammer won't 
give any satisfaction, or that a 10 cent screw driver 
won't last any length of time, but it is worth remem- 
bering that in the average household it is not so much 
the question of having tools last as it is of having 
them when they are needed. 








There are more hammers and screw drivers lost 
in the course of a year in the average sized town than 
are being worn out, and the person who is chronically 
afflicted with the habit of losing things is not par- 
ticularly interested in having a hardware dealer say 
that a dollar hammer will last much longer than a 
25 cent hammer, because that person very rightly 
argues to himself that a dollar hammer will get lost 
just as quickly as the one that costs only 25 cents 
and, after all. a 25 cent hammer is not such a bad 
hammer. It will drive a nail and it will pull one, and 
whether the head will get nicked or the handle is of 
first grade seasoned wood or not, is not particularly 
interesting to that kind of a customer and there are 
lots of that kind. 

This sort of people make up one class of customers 
for tools, but there are other classes which it is worth 
while for the progressive hardware dealer to culti- 
vate—those who like to tinker around the house and 
who for that reason have a regular tool chest, and 
then, of course, the mechanic. 

With the first of these two, it will be good policy 
to devote some time in order to convince him that if 
he wants to make up a tool chest, he can well afford 
to buy high grade tools, because they will give ever 


so much better service and last longer than those 
which are sold at low prices. 

Such a customer may have the idea that any kind 
of a chisel will do for such work as he may be called 
upon to perform, but with a little extra effort and 
practical demonstration it is a comparatively easy 
matter to convince him that a chisel made of high 
grade crucible steel, fitted in just the right manner 
with just the right shape and form of a handle, will do 
ever so much better work. And, of course, the same 
sized chisel is not suitable for all the different pur- 
poses, so that instead of selling the amateur mechanic 
one or two chisels, the hardware dealer can often in- 
duce him to buy a full set. 

The same applies to saws, auger bits, planes and 
all the other tools used by the home mechanic. 

This particular class of trade is one that it will pay 
the hardware dealer very well to cultivate as strongly 
and efficiently as he knows how, for sales can easily 
be increased, and profits from these sales will amount 
to a very nice sum in the course of a year. 

Next comes the real mechanic and in this class there 
is, of course, the carpenter, brick layer, electrician, 
plumber and all the others. 

These will all require the most painstaking and 
careful exercise of salesmanship, because usually 
they know something about tools and also something 
about the wholesale prices on same, but after all, it is 
a well demonstrated fact that the hardware store 
which is prepared to fill the wants of that particular 
class of trade also secures a very large additional 
business from the families of these workmen. | 

One of the best ways to increase the.tool business is 
to make it a point whenever a new tool is placed on 
the market to find out all about it, put a few of them 
in stock and let the particular kind of mechanic know 
about it. This does not require a great deal of work, 
but it will help to create new and profitable sales and 
will also tend to give the store the reputation of be- 
ing strictly up-to-date—and that is a very important 
matter. 

By means of window displays of the proper kind, 
such as are frequently being shown in AMERICAN 
ArTISAN, the retail hardware dealer who wishes to 
increase his tool business can create favorable atten- 
tion to his store and many sales are directly trace- 
able to such window displays as I have found in my 


Chicago, June 21, 1914. 


+e. — 


own experience. 





Be bold, first gate. Be bold, be bold and evermore 
be bold, second gate. Be not too bold, third gate.— 
Inscription on the Gates of Busyrane. 
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EXHIBITS IN AMERICAN ARTISAN 
WINDOW DISPLAY COMPETTTI ON} 











W INDOW DISPLAY OF MACHINISTS’ TOOLS 


The accompanying illustration shows a window dis- 
play of machinists’ tools which was arranged by O. 
H. Grube, for the Hammacher and Schlemmer Com- 
pany, Third Avenue and Fourteenth Street, New 
York City, and which was awarded Honorable Men- 


Window Display of Machinists’ Tools Which Was Awarded Honorable Mention in AMERICAN ARTISAN Window Display Competi- 


The handsome effect of this window display was 
produced largely by the contrast presented by the 
white cards and light colored tools against the black 
background of velveteen. 

This window display doubtlessly proved a good sell- 
er to Hammacher and Schlemmer Company. It might, 
however, have been improved upon in selling efficiency 





tion. Arranged by O. H. Grube’ for Hammacher and SchlemmerCompany, Third Avenue and Fourteenth Street, New York City. 


tion in AMERICAN ARTISAN Window Display Compe- 
tition. 

This window display presents an exceptionally at- 
tractive appearance due not only to the manner in 
which the articles are grouped, but also to the high 
grade of finishing employed. The woodwork used 
is of good material and artistic design giving an im- 
pression of refinement to the display. All the panels 
are covered with black velveteen and finished with a 
neat moulding around the edges to produce a frame 
effect. The floor is also covered with black velveteen. 


The description of the goods displayed is machin- 
ists’ tools, such as calipers, micrometers, gauges, mill- 
ing and gear cutters, etc. These are placed in groups, 
each group being provided with a neat white card 
which calls attention to some particular tool or feature 
contained in that group. In the back of the window 
several large calipers are hung from the woodwork, 
as are some cards advertising direct reading microm- 
eters. 





if small neat white price cards had been used. These 
cards would also have furthered the contrast effect 
which gives so much life to the window. 





SECURES PATENT FOR WASHING MACHINE. 


Lawrence Hamilton, Liverpool, England, has ob- 
tained United States patent rights, under number 
1,141,628, for a washing 
machine described _ here- 
with: An improved pound- 
er for washing clothes and 
and other articles, consisting of an inverted trough 
shaped member having a plurality of perforations ex- 
tending over approximately its entire surface, and a 
plurality of valves mounted upon the upper face of 
said member and serving to close some, but not all, 
of the perforations, said valves being held to their 
seats when reflex or back pressure occurs, but being 
free to lift to open all the perforations for the upward 
passage of the water current. 





1.141.628 
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COMMITTEES APPOINTED FOR ANNUAL 
PICNIC OF CHICAGO RETAIL 
HARDWARE ASSOCIATION. 





At a meeting held at the Hardware Club on Fri- 
day, June 18th, the following were appointed to serve 
on committees in connection with the Annual Picnic 
of the Chicago Retail Hardware Association which 
will be held Wednesday, July 2tst, at Gardner’s Grove, 
123rd Street and Michigan Avenue, the first name be- 
ing that of the chairman: 

Baseball: R. J. Wise and G. K. Wardle. 

Dancing: A. P. Dease. 

Shooting: R. O. Barler and D. J. Smith. 

Racing: A. Vere Martin, O. M. Barth, H. M. 
Libe, W. C. Tyrrell, A. George Pedersen and Alfred 
Torchiani. 

Booster: William T. Gormley, Louis Schmetzer, 
and G. K. Wardle. 

Transportation: W. C. Tyrrell. 

Publicity: A. George Pedersen and R. A. Peter- 
son. 

It was also decided that invitations should be ex- 
tended to hardware dealers in Gary, Indiana Harbor, 
Hammond, Robey, Whitney, Joliet, Elgin, Waukegan 
and other neighboring cities in Illinois, Indiana and 
Wisconsin, to attend the picnic. 

From the plans which have already been made, it is 
safe to say that the 1915 picnic will be a thoroughly 
enjoyable affair and that everyone who attends in the 
proper spirit will have a fine time. 





BUCKET TANK FOR FIRE. 





That immense loss is each year incurred by fire is 
shown in the report recently submitted to the National 
Soard of Underwriters which 
stated that losses from this 
source during 1914 aggre- 
gated 221 million dollars. In 
view of this great wealth. put 
to naught by the consuming 
fangs of fire it becomes every 
person’s duty not only to him- 
self but also to the commu- 
nity in which he lives to do 
all that lies within his power 
to safeguard his property. 
The accompanying _ illustra- 
tion shows the Corco Fire 
Bucket Tanks which are said 
to furnish excellent protec- 
tion against fire and at the 
same time to be very sanitary 
inasmuch as the tanks are air 
tight. These tanks are made 
=o in 21 gallon and 31 gallon 

Corce owing Burkes. "sizes and each tank will hold 
this quantity of non-freezing 

solution, or plain water if desired, into which six nest- 
ed buckets with self raising bail are submerged. The 
top bucket is always filled and ready for use and when 
it is removed the next bucket is automatically filled 
and the handle raised. Strong lugs hold the buckets 
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apart and obviate the possibility of their sticking or 
binding. After all of the six buckets have been used 
the tank still contains a good supply to be dipped out. 
The tank presents a pleasing appearance, being nicely 
finished in red. For further information address the 
Wheeling Corrugating Company, Wheeling, West Vir- 
ginia. 





RECEPTACLE FOR BURNING RUBBISH AND 
OTHER TRASH. 





Rubbish and other trash accumulate rapidly, and 
the natural and easiest method of disposition is to 
burn it whenever desired and wherever it is conve- 





Canco Rubbish Burner Showing Detachable Pan. 


nient. But with an ordinary bonfire this necessitates 
much trouble, especially so as the wind easily catches 
the embers and sends them across the yard either in 
flames or even before they have commenced to burn. 
This makes the premises become unsightly, and much 
trouble is caused in again cleaning the disorder caused. 
It is therefore highly desirable that some container 
be used to keep the rubbish and ashes from blowing 
away. The accompanying illustration shows the 
Canco rubbish burner, manufactured by the Amer- 
ican Can Company, New York, which is especially 
designed for the burning of rubbish and other trash. 
This burner is possessed of a detachable pan placed 
below which catches the ashes, thus preventing these 
from blowing about and littering the garden. The 
body of this burner is made of one piece open hearth, 
expanded steel and is said to withstand great heat 
without warping. The Company claims that this burn- 
er is practically indestructible and that it will resist 
heat and wear for a great number of years. For fur- 
ther information address the American Can Com- 
pany, New York City. 
PERRY C. FRY GOES INTO RETAIL 
HARDWARE BUSINESS. 








Perry C. Fry, or “Perry” as he is known along the 
Pacific Coast, has bought out the general hardware 
stock of I. H. Parks, 1344 Fruitvale Avenue, Fruit- 
vale, California. He formerly was employed with 
the Dunham, Carrigan and Hayden Company, San 
Francisco, for twenty years. He started with this con- 
cern as an errand boy, and had advanced to a salary 
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of $35.00 a month when he was married. After six 
years’ work in the house Perry was given a tryout as 
a traveling salesman, and he has been holding the posi- 
.tion for 14 years. His friends are assured of the fact 
that he will make good as a retailer. The stock he has 
purchased invoices about $6,000 and is a well assorted 
one, with an excellent location and Perry will un- 
doubtedly make use of the energy which advanced him 
on the road in his business. 


ES IRR 
OBITUARY. 


John Francis Searle. 


John Francis Searle, of the Wright Wire Company, 
died recently at his home in Worcester, Massachu- 
setts, from heart disease. Mr. Searle was a well- 
known traveling salesman, having covered the New 
England States, the South and the Middle West for 
about twenty-five years. He was born in Grafton, 
Massachusetts, November 5, 1839, being the son of 
Uriah and Tabitha Searle. For a number of genera- 
tions, his ancestors were residents of New England. 
He was educated in the public schools of his home 
town and in his early manhood held a conspicuous 
position among its leading citizens. When the Civil 
War broke out he enlisted in the Fifty-first Massa- 
chusetts Regiment of Volunteer Infantry and served 
nine months. At the expiration of his term he joined 
the First Regiment of Heavy Artillery of Massachu- 
setts, being mustered out at the close of the war. Mr. 
Searle then returned home and for twelve years was 
postmaster of Grafton. In 1876 he was elected a rep- 
resentative in the General Court. In 1877 he entered 
the employ of George C. Whitney, of Worcester, man- 
ufacturer of valentines, for whom he traveled thirteen 
years. In 1889 he became connected with the Wright 
Wire Company. He was a member of G. H. Ward 
Post 10, Grand Army of the Republic, Past Master of 
Franklin Lodge of Free and Accepted Masons, and a 
Knight of Malta. Mr. Searle is survived by a wife, 
Emeline R., a daughter, Mrs. Minnie E. Wright, wife 
of George M. Wright, president of Wright Wire Com- 
pany and Mayor of Worcester, and a stepson, Harry 
W. Searle. 

Harry S. Knerr. 

Harry S. Knerr, of the Lehigh Stove and Manufac- 
turing Company, Lehighton, Pennsylvania, died re- 
cently of an attack of acute indigestion. He was well 
known in the stove trade and had many friends in 
Pennsylvania and neighboring states. Mr. Knerr was 
a member of the Stove Salesmen’s Association of 
Pennsylvania. 


FS 
RETAIL HARDWARE DOINGS. 


CALIFORNIA. 


C. R. Farrar, Placentia, has purchased the E. D. Currier 
hardware stock. 

C. D. Lowe, San Jacinto, has bought the hardware store 
conducted by Frank Fowler. 

George W. Kirkpatrick, Colusa, has obtained a half in- 
terest in the hardware business of George L. Messick. 

The Sampson-Rossi Hardware Company, Napa, have pur- 
chased the business of W. F. Ingals. 
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COLORADO, 


Andrew H. Currie, Keota,. has succeeded J. A. Rums: 
in the implement and hardware business. 


IOWA. 


F. E. Dunn, Keswick, has engaged in the hardware busi 
ness. 

O. L. Martin, Shannon, has opened a hardware store. 

D. C. Hull, Eagle Grove, has succeeded to the Hit 
Hardware Store. 

The Patterson Hardware Company, Wellman, has bee: 
sold to P. H. Fisher. 

Heaton and Tener, Le Roy, have succeeded to the hard 
ware and implement business of Ross and Heaton. 

E. E. Keller, Humeston, has purchased O. E. Carlton’ 
interest in the hardware business. 

KANSAS. 


Walter Doerschlag, Ransom, has engaged in the hard- 
ware business. 

Lee C. Weeks, Bunker Hill, has purchased the C. H. Ott« 
hardware store. 

C. B. Moore, Olsburg, has sold his interest in the Moore 
Hardware Company. 

The J. S. Cude Furniture and Hardware Company, Elk- 
hart, have engaged in business. 

Fred Broeker, Lawrence, has succeeded to the hardware 
business of Broecker and Broecker. 

F. H. Dresser, Wichita, and James Sutton, Harper, have 
purchased the Martin hardware store at Harper. 


MICHIGAN. 


O. J. Wright, Battle Creek, has engaged in the hard- 
ware business at Urbandale. 

Herman Newman, Rothbury, has purchased the W. R. 
Dennis hardware stock and will continue the business. 

The M-S-T Hardware Company, Detroit, has been or- 
ganized with an authorized capital stock of $10,000, of which 
amount $5,000 has been subscribed and paid in in cash. 

P. M. Smith, Alma, has sold his interest in the hardware 
stock of Smith and Clapp to N. B. Fraker of Pompeii and 
the business will be conducted under the style of Clapp and 
Fraker. 

MINNESOTA. 

A. J. Ostby, Georgetown, has opened a hardware and 
implement store. 

The Parr and Bock Hardware Company, Madelia, has 
succeeded to the hardware business of Pederson and Hougen. 

MISSOURI. 


The Clements Hardware Company, Grandview, recently 
suffered a fire loss. 

August F. Schiermeier, Frenchtown, has engaged in the 
hardware business. 

W. H. Clasbey, Savannah, will engage in the hardware 
trade. 

Motley and Husted, Osceola, have opened a hardware and 
implement store. 

The Everton Hardware Company, Everton, has been in- 
corporated with a capital stock of $10,000. 

James Scovern, Wayland, has acquired the hardware and 
implement business of the Sage Mercantile Company. 


MONTANA. 


Hector and Robbin, Langford, South Dakota, have en- 
gaged in the hardware business at Kalispell. 

Henry Winkes, Lambert, has succeeded Winkes and 
Doherty in the hardware and implement business. 

J. B. Weidenborner, Moore, has recently succeeded M. 
Mathews as manager of the Moore Hardware. and Imple- 
ment Company. 

NEBRASKA. 

F. E. Selzer, Bellwood, has acquired the Linden hard- 
ware business. 

The L. P. Rose Hardware Company, Arnold, has been 
incorporated with a capital of $20,000. 

OKLAHOMA. 


Ike May, Lonoke, has moved his hardware stock into a 
new location. 
Pettee’s new hardware annex, Oklahoma City, is now 
ready for business. 
T. W. Peter, Manchester, has acquired a stock of hard- 
ware at Danville. 
WASHINGTON. 


E. W. McCann, Pullman, has engaged in the hardware 
business. 

Chris Olson and A. C. LeClerc, Hoquaim, have purchased 
the Carmen hardware stock. 

The La Crosse Implement and Hardware Company, 
La Crosse, has been incorporated with a capital stock of 
$25,000. 

WYOMING. 

The hardware and implement stock of Elder Watson and 

Company, Powell, has been destroyed by fire. 








Ke 
wi 
val 
the 
the 
in 

ors 
oth 
sor 
out 
the 





umse 


. busi 


fore. 
Hit 


; beer 
hard 


rlton’s 


hard- 
. Otto 
Moore 
, Elk- 
dware 


have 


hard- 
N.R. 


n or- 
which 


lware 


i and 
p and 


> and 


, has 
ugen. 


-ently 
n the 
lware 
e and 
n in- 


e and 


e en- 
and 


d M. 
mple- 


hard- 


been 


nto a 
now 


hard- 












AMERICAN ARTISAN AND HARDWARE RECORD 





HARDWARE CLUB 
OF CHICAGO AND ITS DOINGS 














The Hardware Club of Chicago was host to a large 
number of the delegates and other hardware dealers 
going to the 16th annual convention of the National 
Retail Hardware Association, St. Paul. Some of 
these arrived On Sunday, June 20th, and were enter- 
tained at luncheon and dinner and with auto rides dur- 
ing that day, but by far the largest number came in 
Monday morning and were conducted by committees 
that met them at the various depots to the quarters 
of the Hardware Club from where they were taken 
on an automobile tour over the boulevards and parks, 
returning to the Club about 1 o’clock when 155 mem- 
bers of the Club and visitors partook of a splendid 
luncheon. 

President A. Vere Martin of the Hardware Club, 
in a few well chosen remarks extended a cordial greet- 
ing to the visitors and then called upon John Schu- 
berth, president of the Chicago Retail Hardware Asso- 
ciation and a director in the Illinois Retail Hardware 
Association, who extended the official welcome. 

Thomas W. Dixon, secretary of the Retail Hard- 
ware Association of the Carolinas, was the first 
speaker to be called upon among the visitors and ex- 
pressed his appreciation of the cordial hospitality for 
which the Hardware Club had become famous and of 
which he had been the recipient on several occasions 
when in Chicago attending the Hardware Secretaries’ 
meetings. 

Frank E. Strong, Battle Creek, president of the 
Michigan Hardware Association, who was surrounded 
by a bevy of charming ladies, found time to con- 
gratulate the members of the Hardware Club and the 
Entertainment Committee upon the fine manner in 
which the comforts and pleasures of the visitors had 
been attended to, and suggested that this splendid 
entertainment would be a strong argument when it 
came to making the choice of the convention city for 
1917. 

A. J. Osborne, Holyoke, Massachusetts, a former 
president of the New England Retail Hardware Asso- 
ciation, also expressed thanks to the hardware men of 
Chicago for the many courtesies which were being ex- 
tended to the visiting delegates and their friends. 

J. S. Ogden, Ashland, Kentucky, president of the 
Kentucky Hardware and Stove Dealers’ Association, 
with characteristic Southern eloquence spoke of the 
value of organization and stated that the best thing 
that the hardware trade had ever done was to form 
the various organizations that were now in existence, 
in cities, counties and states, because through these 
organizations hardware dealers come to know each 
other better and learn to appreciate the fact that while 
some of them might be able to grow and prosper with- 
out cooperation they would all make more progress if 
they worked together. 

Walter B. Creed, New Albany, former president of 








the Indiana Retail Hardware Association; R. W. 
Hatcher, Milledgeville, Georgia; and H. B. McGrath, 
Cleveland, president of the Ohio Hardware Associa- 
tion, also spoke briefly in appreciation of the many 
courtesies which had been extended during the day. 
EULOGY OF HENRY LAWRENCE MCNAMARA. 

At this point, H. W. Beegle was called upon by 
President Martin and delivered a eulogy of the late 
Henry Lawrence McNamara of Janesville, Wiscon- 
sin, one of the former presidents of the National 
Retail Hardware Association. Mr. Beegle spoke in 
part as follows: 

“It is fitting on the eve of the opening of the con- 
vention of the National Retail Hardware Association 
that we pause for a moment to pay tribute to the 
memory of Henry Lawrence McNamara who was 
president of that association in 1909 to 1910. Any 
eulogy that could be given would not add one iota to 
the standing of that stalwart and dependable man. As 
far as Henry Lawrence McNamara is concerned, the 
books are closed for time and opened for eternity. 
But, thank God, as the Pilgrim Fathers still live and 
the doers of all ages influence the people of today, 
so does the record of this man say to us, ‘Be faithful 
—be not self seeking—do your duty.’ 

“Were Henry Lawrence McNamara pointing out 
the principle which guided his life, I believe he wouid 
turn to the last chapter and the last verse of Ecclesi- 
astes, where is written, ‘Obey God and keep his com- 
mandments.’ Gentlemen, it is a blessed heritage we 
have from men of his kind.” 

F. A. Chandler of Boston spoke of the work which 
had been done by the New England Retail Hardware 
Association preparing for their campaign to secure 
the :916 convention and promised the New England 
delegates would help pull for “Chicago for 1917.” 

James B. Carson, secretary of the Ohio Hardware 
Association, spoke on “Efficiency of Teamwork,” 
stating that such an occasion as the present one, with 
the splendid entertainment that was being furnished 
to the visiting delegates and their ladies, could not be 
accomplished without teamwork. 

On behalf of the Hardware Club, President Martin 
then expressed his gratification over the large number 
of friends which the Hardware Club of Chicago had 
evidently gained during its less than two years of 
existence and extended to the visitors the courtesies 
of the Club whenever business or pleasure called them 
to the great central market. 

GUESTS PRESENT AT MONDAY'S LUNCHEON. 


The following were among those present at the 


luncheon: 

Karl A. Judson, Grand Rapids; James W. Tyre, Detroit; 
F. E. Strong, Battle Creek; Robert Eveland, Mayville; John 
E. McGraw, Jackson; Frank Trude, Traverse City; William 
Moore, Detroit; Alexander Lemke, Detroit; Ernest Wise. 
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Kalamazoo; C. E. Dickinson, St. Joseph; A. J. Scott, Marine 
City; all of Michigan. 

” Charles F. Hauck, Springfield; P. G. Wuertz, Cleveland ; 
James B. Carson, Dayton; F. M. Davis, Somerset; H. B. Mc- 
Grath, Cleveland; John Weigel, Cincinnati ; B. C. Bates, Al- 
liance; W. A. Kehnast, Defiance; all of Ohio. 

E. J. Holzgrafe, Havana, Illinois. 

W. S. Hubbard, Scottsburg; Milo J. Thomas, Corunna; 
H. C. Heldt, Oakland City; N. V. Wright, Farmland ; Walter 
B. Creed, New Albany; A. G. Broadie, Williamsport ; W. 
Dobbins, Mohawk; all of Indiana. ; 

J. S. Ogden, Ashland; B. J. Durham and wife, Danville; 


R. M. Hunter, Nicholasville; J. M. Stone, Sturgis; all of 
Kentucky. 
A. J. Osborne, Holyoke; J. P. Mackey, wife and daugh- 


ter, Brookline; both of Massachusetts. 


John B. Foley, Syracuse; A. R. Baker, Andover; both 
of New York. . 
T. W. Dixon, Charlotte; McD. Holliday, Dunn; both of 


North Carolina. 

A. H. Wichman, Walterboro, South Carolina. 

W. P. Lewis, Huntingdon; W. F. McQuiston, Pittsburgh; 
C. H. Miller, Huntingdon; all of Pennsylvania. 

Matthias Ludlow, wife and daughter; William F. Littell, 
Jr., and wife; all of Newark, New Jersey. 

Fred H. Young, Lake City; David L. Thomas, Tampa; 
both of Florida. 

D. E. Porter, Oxford; J. R. Chambliss, Laurel; 
Mississippi. 

R. W. Hatcher, 
both of Georgia. ne 

E. R. Showers, Elm Grove, West Virginia. 


OPEN TILL 10:30 P. M. 


both of 


Milledgeville; A. B. Thomas, Griffin; 


CLUB ROOMS 
The Hardware Club will be kept open every day 
except Sunday to 10:30 P. M. from July first, and 
members and out of town hardware men are invited 
to make use of its facilities in every way, such as the 
lounging, writing, billiard and dining rooms, have 
their mail addresed in care of the Hardware Club and 
make appointments there. 
SPEAKER FOR TUESDAY, JUNE 20. 
The regular weekly luncheon with speaking will be 
held on Tuesday, June 29th, and as usual there will 
be a treat for those who attend. These Tuesday noon 
addresses have come to be regarded as an important 
feature in the activities of the Hardware Club, and 
the attendance is very gratifying to those in charge. 
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CANADIAN PATENTS MITER BOX. 


Joseph Pelletier, Montreal, Quebec, Canada, has 
been granted United States patent rights, under num- 
ber 1,134,286, for a miter box described in the fol- 


lowing: Ina miter box of the character described, the 
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a bed mounted thereon; a 


a table; 
hollow beam pivoted to the under face of the table, 
at the center of the back edge thereof, and provided 
in one side with a perforation; a segmental rack rigid 
with the under face of the table, above the said beam; 
a yoke slidably mounted on the beam and provided 
with a tooth adapted to normally engage the teeth of 


combination of ; 


the said rack; a pressure foot pivotally mounted on 
the beam and having its arms mounted in recesses in 
the arms of the yoke; a rod rotatably mounted through 
the said beam and having a block at each end, a spring 
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catch adapted to lock said rod to said beam; vertically 
adjustable saw guides carried by the blocks at the 
end of the rod; adjusting means therefor; and means 
for holding small pieces of material. 





THE WAR’S EFFECT ON PAINT. 


Germany is reputed to have a monopoly on a large 
percentage of the dyes used in all the arts. This is 
affecting the hardware trade, particularly in crimson 
and red paints. The coloring matter used in these 
paints comes from Germany alone, although the color- 
ing matter used in nearly every other color of paint 
is produced in the United States. This condition. has 
already caused an advance of more than 100 percent 
on these colors. Other paints have taken a little sym- 
pathetic advance. Linseed oil, however, is weaker 
than usual this year, the heavy yields of flax last sea- 
son and the excellent prospects for a repeater this year 
being the causes. 





SECURES PATENT FOR SAFETY RAZOR. 





Under number 1,140,664, United States patent 
rights have been granted to Ernest H. Cooper and 
1,140,664 Stanley B. Earle, London, England, for a 
safety razor described in the following: A 
safety razor of the kind described including 
in combination, a handle, a guard, a blade 
holder and a blade carried thereby, said 
blade being movable independently of the 
guard into the “shaving”.and “stropping” 
positions, means passing down and movable 
longitudinally of the handle and connected 
to the blade holder for rotating it, and means 
for holding said blade holder actuating means against 
mdvement to prevent any substantial displacement of 
the blade when in either its “shaving” or “stropping”’ 
position. 
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STOCKS OF HARDWARE AND KINDRED 
LINES ARE LOW IN ARGENTINA. 








The latest report of United States Commercial At- 
tache Albert Hale, Buenos Aires, Argentina, indicates 
that when financial matters become more settled there 
will be a heavy demand for hardware, iron and steel 
goods in Argentina: 

The stocks of hardware and other products of iron 
and steel are very low in Buenos Aires. Practically 
nothing is being received from Germany or Austria, 
little from France, and even Great Britain is not send- 
ing the normal amount. Where supplies are neces- 
sarily called for they are being purchased to a very 
much greater extent in the United States than before. 
No great effort is being made, however, to increase 
stocks, as purchases are only item for item, and pref- 
erence is given to delivery straight from the factory, 
handled through manufacturers’ agents here. Railway 
equipment, for instance, is low, and yet railways are 
assisting each other by loans rather than making pur- 
chases of new material. 


_ 
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The only way to “do the best you can” 
your former records. 
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National Retail Hardware Association Holds 
Great Convention in St. Paul 








The sixteenth annual convention of the National 
Retail Hardware Association met in St. Paul, Minne- 
sota, the regular sessions beginning Tuesday, June 
22nd, and ending Thursday, June 24. The attendance 
was large, nearly every state being represented, and, 
taking it all and all, this convention can be classed 
as one of the most successful in the history of the 
organization. 

Much of the time was devoted to discussions of 
business and organization problems. These heart-to- 
heart, straight-from-the-shoulder, broad-vision ex- 
changes of views of nationwide trade matters, in 
which all the delegates could have a part and in 
which many did take part, will no doubt prove of far 


© 


E. E. Mitchell, 
Retiring President, 
National Retail Hardware Association. 
reaching value, not only to those present but to every 
member of the state organizations which they repre- 
sent. 

The Executive Committee met Monday afternoon 
at 1:30, June 21st, at the St. Paul Hotel, at which the 
work of the Association during the past year was dis- 
cussed, trade problems to come before the convention 
outlined, and general routine business transacted. 


TUESDAY, JUNE 22. 

The first session opened promptly at ten o’ctock in 
the Elks’ Hall with Senator A. T. Stebbins of Roches- 
ter, Minnesota, former president of the Association, 
in the chair. In his opening remarks, the chairman 
paid a most feeling tribute to the late Henry Law- 
rence McNamara, who was for many years promi- 
nently identified with the organization and had served 
it as president during 1909 and 1910. 





The entire audience then arose and sang “America,” 
led by William Moore, Detroit, treasurer of the Mich- 
igan Retail Hardware Association and the official con- 
vention chorister. W. P. Bogardus of Mount Vernon, 
Ohio, pronounced the invocation, after which Jesse A. 
Gregg of Nichols, Dean and Gregg Company, St. 
Paul, president of the Iron and Steel and Heavy 
Hardware Association, spoke on the subject of “St. 
Paul” and extended on behalf of the wholesalers and 
manufacturers of the Twin Cities a cordial welcome 
to the delegates and other visitors. 

The Apollo Quartette rendered several vocal selec- 
tions, after which the Honorable W. S. Hammond, 
governor of Minnesota, addressed the Convention on 





George W. Mason, 
President, 
Minnesota Retail Hardware Association. 


“Minnesota,” outlining with his characteristic direct- 
ness and eloquence, the great progress which has been 
made by his state and on behalf of the government 
extended a welcome to the Convention. This was fol- 
lowed by an address by George W. Mason of St. 
Peter, president of the Minnesota Retail Hardware 
Association, who on behalf of the state organization 
bade the delegates, ladies and friends welcome to Min- 
nesota. At the conclusion of President Mason's re- 
marks, Chorister Moore led the convention in the sing- 
ing of “Minnesota,’’ the entire audience standing. This 
song was Number nine in the official convention song 
book which was compiled by Mr. Moore and reads 
as follows: 
AS WE MEET IN MINNESOTA. 
Tune, Marching Through Georgia. 


We're a jolly host of hardware men that makes this call 
on you, 
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Here’s a smile of greeting and a hearty hand-shake, too, 
Everybody's happy and we wish the same to you, 
\s we meet in Minnesota. 


CHORUS: 
Hurrah, hurrah, good hardware men are we, 
Hurrah, hurrah, we've come your state to see, 
We're here because we think your state a dandy place to be, 


As we meet in Minnesota. 


We're mighty proud of all our states in this land of the free, 
Like Illinois, Ohio, New York, and Tennessee ; 

And everytime we get a chance, we'll shout Michigan for thee, 
\s we meet in Minnesota. 


Now that we’re together, boys, let’s lift our voice in song, 
Sing like Krueger, Abbott, Williams, Corey, Fix and Strong, 
Sing till every hardware man bids fear and gloom be gone; 
As we meet in Minnesota. 

Chairman Stebbins then introduced E. E. Mitchell, 
president of the National Retail Hardware Associa- 
tion and on behalf of the members and officers of the 
Association, presented to him a handsome, gold 
mounted, ivory gavel in recognition of the splendid 
work which he had accomplished during his adminis- 
tration. Chorister Moore then asked the audience to 
rise and sing song Number seven—“Two Presidents”: 

TWO PRESIDENTS. 
Tune, John Brown's Body. 


Mitchell looks like Wilson and Wilson doesn’t care, 

’Cause Mitchell's just like Wilson and the two are very rare: 
Mitchell's always doing things and Wilson’s at it, too, 
Ish-ka-bibble! while they’re on the job. 


CHORUS: 
President sfitchell’s out of sight, 
Watch him how he puts things right, 
On questions that we need more light, 
For he does it OH! so smooth. 


George H. Jantz of New York City, former presi- 
dent of the American Hardware Manufacturers’ Asso- 
ciation, was called upon and spoke as follows: 

ADDRESS OF GEORGE H. JANTZ. 

Mr. President, Ladies and Gentlemen: To be invited 
to your platform is an honor that anyone has good reason 
to be proud of, and I consider myself very fortunate in 
having been so favored, but in calling upon me to address 
you, I consider it a call from the American Hardware Manu- 
facturers’ Association whom you have honored with an in- 


vitation to this gathering. 
While I have not been especially delegated by President 


‘Matthai to speak on this occasion for the American Hard- 


ware Manufacturers’ Association, but understanding Presi- 
dent Matthai’s broad views of the business principles and 
ideals which your Association stands for, I feel warranted 
in saying that he, as well as the membership of the Ameri- 
can Hardware Manufacturers’ Association, thank you for 
your invitation, and that they will be pleased with the addi- 
tional honor of your call upon me. 

The object of your Association and your work in con- 
vention, I take it, is to improve the ways and means for 
helping the retail hardware merchant to be successful in 
his business; to obtain fair compensation for his services of 
distribution to the manufacturer and of supply to the con- 
sumer; to secure his capital against loss, and to obtain a 
fair return on his investment. 

In handling these problems, you have a great responsibil- 
ity on your hands. The eyes of 15,000 retail merchants, 
members of your Association, are trained on this place, and 
are anxiously waiting to see what you will have done here, 
and what your advice is for the next twelve months. 


HELPING SM'ALL DEALER TO SUCCEED. 


The small retail hardware merchant in the narrow mar- 
ket, who has the greatest difficulty in making a success of 
his business, and who can least afford to stand a loss, is 
the most anxious for your help and advice. If it is good 
he will succeed; if it is poor he may lose all that he ever 
hoped to gain—that of being master of his own business. 
Hence, you have a greater responsibility to discharge than 
is generally understood, but I know that the officers and 
leaders of your Association understand this responsibility, 
because in my talks with them I have been deeply impressed 
by their intense earnestness and unselfishness of purpose. 

In talking with one of your officers not long ago, on 
a very stormy night, when he had left his comfortable 
home to meet me, and noticing his unselfishness, I said: 
“Tell me why do you sacrifice yourself like this, giving up 


time and money fighting for things that you have no trouble 
to obtain for your own business, and you have nothing to 
gain.” He said: “You are right, I get all these things for 
myself and I have nothing to gain, but I fight for the little 
merchant, the small fellow, in the small town at cross- 
roads, who is not able or doesn’t know how to fight for what 
he must have to stay in business and live. That’s the fel- 
low I am trying to help, and I feel well paid.” 

I could tell you of other similar instances, but let it 
suffice for me to say that such sacrifices have made your 
Association ideal and commands the respect of manufac- 
turers and jobbers. 

PROBLEM) OF DISTRIBUTIIN THREEFOLD ONE. 

The problem of distribution and compensation is not 
wholly yours to wrestle with; manufacturers and jobbers are 
equally concerned, because if you cannot obtain a fair profit 
in the sale of an article, you will not, in fact showld not, 
give up capital and service handling it, and when you drop 
such an article, both manufacturer and jobber lose busi- 
ness. When the retailer does no business the manufacturer 
and jobber are likewise affected. The idea of doing business 
simmers right down to the fact that goods are made only 
for consumers and that the retail merchant is the all im- 
portant connecting link. I do not hesitate to say therefore 
to manufacturers and jobbers: “Hats off to the retail mer- 
chant, and if we want him to succeed in business we must 
see to it that he is not only able to stay in business, but also 
be prosperous, so he can pay for the merchandise we manu- 
facturers make and which you jobbers distribute.” 

In conclusion, permit me to say that manufacturers also 
have conditions to contend with which are just as serious 





George H. Jantz, 
Former President, 
American Hardware Manufacturers’ Association. 


as any of yours. When business is dull it is hard to provide 
work for the men, who earn their living making goods you 
buy; when prices are low, and costs are high, profits vanish 
and losses take their place. I am sure you can well imagine 
that under such conditions the nights are not beds of roses 
for those who have the responsibility of providing work and 
paying the workers. So in your deliberations, bear in mind 
that the manufacturers have troubles, take them into your 
confidence by saying come let us reason together. 


Charles H. Williams, Streator, Illinois, former pres- 
ident of the Association, then spoke on “The National 
Retail Hardware Association,” as follows: 

ADDRESS OF CHARLES H. WILLIAMS. 


The game of business is very much like a game of golf. 
Although we may know perfectly well the rules of golf not 
every drive will be straight, nor will we reach the “green” 
on every “approach,” and sometimes when we think we have 
surely won we will miss on the last “put,” but would the 
game of life or of business or of golf be worth while if 
every move or stroke we made was successful ? 

Thus far in this Association we have built conservatively 
and well. Here is to the hope that we may continue as we 
have begun so that our children’s children may be reaping the 
benefits of the National Hardware Association. 

I realize that I am working under two handicaps. In 
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the first place, I am following a good looking man on the 
program, and in the second place, this same good looking 
man is a high bred Southern orator. So possibly my re- 
marks may not be listened to with the same amount of at- 
tention as were his, but I trust that some of you at ieast will 
carry away to your homes a few of the suggestions that I 
shall outline in the following. 


BENEFITS OF ORGANIZATION. 


In former days, before the organization of the National 
Retail Hardware Association, there was no institution the 
purpose of which was to help the individual retail hardware 
dealer to become more efficient in his business. The first 
step was taken toward that end when individual State Asso- 
ciations were formed among retail hardware dealers, but 
there was no way by which these various state organizations 
could get together and compare experiences and discuss mat- 
ters of common interest, and there was a feeling that indi- 
vidual state organizations might, to some extent at least, 
work against each other instead of with each other, so the 
natural result was the organization of the National Retail 
Hardware Association which was formed sixteen years ago. 

What has it done for us? 

In order to answer this question in the way that it will be 
understood and appreciated by all of you I might compare 
the work of the National Retail Hardware Association to 
that of a great orator, or of a composer of a beautiful 
symphony or to some great deed of heroism. As these va- 
rious works stir different emotions in the hearts and minds of 





Charlies H. Williams, 
Former President, 
National Retail Hardware Association. 


men, so has the work of the National Retail Hardware Asso- 
ciation reached out and touched the lives and businesses of 
every retail hardware dealer in the country, even though he 
may not realize it. 

No one gets out of life but one life—what he puts into 
it. No one can live another’s life for him. Nor can any 
Association run the individual’s business for him. But with 
the effort of our National officers, of the Price and Service 
Bureau, of the Trade Relations Committee and of the other 
hard working and efficient committees, with the loyal and 
brilliant support of the Hardware Trade Press, the National 
Retail Hardware Association has become a great business 
university, to inspire and educate the retail hardware dealer 
to greater efficiency. 

DIRECT SAVING TO MEMBERS. 

As one single instance of the effort of the organizations 
work, I will cite the Hardware Mutual Insurance Companies 
which have not only brought to the hardware dealer a direct 
saving of millions of dollars in premiums on fire insurance 
paid to the mutual companies but have also forced the so 
called “old line” fire insurance companies to reduce their rates 
very materially. 

I had looked forward as had many others here present to 
again meet a man whom we had all come to love and admire 
but Divine Providence willed it otherwise, and Henry Law- 
rence McNamara has gone to his reward. 
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As I witnessed his mortal remains being laid to rest the 
thought came to me what a great privilege had been mine in 
knowing this man of calm serenity and depth of character. 

Just as we have all been benefited by having met Mr. 
McNamara so we have all gained and are gaining today by 
being members of this National Retail Hardware Association. 

An anonymous writer in one of the daily papers recently 
made a statement that while there are beautiful views and 
marvelous scenerv along the automobile routes and while 
many people were able to ride along these routes in auto- 
mobiles, it wasn’t every one who could enjoy and appre- 
ciate the fine scenery, and so while the National Retail Hard- 
ware Association does a great deal of good for its mem- 
bers and while it is possible for every one engaged in the 
retail hardware business to become a member, not every hard- 
ware dealer will appreciate the work that is being done by 
this great Association of ours. 

At the present time competition rides unconstrained and 
qr legislators say that it is illegal, and some lawyers say 
it is criminal, to try to prevent ruinous competition, but the 
chances for business success are much better than they would 
have been if we had never organized. 

We are better equipped because of this National Retail 
Association to play the game of business and continue to en- 
joy life in a reasonable measure. 


After the Apollo Quartette had rendered several se- 
lections, Mrs. J. E. Sawyer, of Minneapolis, wel- 





Charles F. Ladner, 
Member of Executive Committee, 
National Retail Hardware Association. 


comed the ladies on behalf of the Ladies’ Reception 
Committee and in doing so used the Norwegian and 
Swedish dialects. 

Short addresses were then made by Roy F. Soule 
of New York City, Daniel Stern, of AMERICAN 
ArTISAN, Chicago, H. S. McIntyre of Minneapolis, 
S. R. Miles of Indianapolis, Sharon E. Jones of 
Indianapolis, H. E. Cormick of Centralia, Illinois, and 
Dennis A. Merriman, of Chicago. . After the follow- 
ing committees had been appointed, the session ad- 
journed at 12:40 o'clock: 

CONVENTION COMMITTEES. 

Nominating Committee: R. L. Mason, chairman, Can- 
ton, Illinois; W. J. Deering, Atlantic, Iowa; F. W. Arndt, 
Blair, Nebraska; B. C. Bates, Alliance, Ohio; A. J. Osborn, 
Holyoke, Massachusetts; Hamp Williams, Hot Springs, Ar- 
kansas; Fred Young, Lake City, Florida; W. T. Shoop, 
Richmond, Missouri: O. P. Schlafer, Appleton, Wisconsin; 


B. H. Mathews, Camden, Alabama; and W. L. Hubbard, 
Scottsburg, Indiana. 
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Credential Committee: A. Markel, chairman, Perham, 
Minnesota; C: E. Dickenson, St. Joseph, Michigan; C. R. 
Keating, Mount Ayr, Iowa; H. B. McGrath, Cleveland, Ohio, 
and George M. Rinne, St. Louis, Missouri. 

Press Committee: C. T. Woodward, chairman, Carlin- 
ville, Illinois; George W. Mason, St. Peter, Minnesota; F. C. 
Massey, Osborn, Ohio. 

Resolution Committee: Charles A. Ireland, chairman, 
Ionia, Michigan; R. W. Hatcher, Milledgeville, Georgia; A. 
H. Winchman, Walterboro, South Carolina; D. H. Evans, 
Tracy, Minnesota; F. B. Boyce, Wellsville, New York; H. C. 
Parker, Murdo, South Dakota; Hubert Harrington, Fargo, 
North Dakota; Mathias Ludlow, Newark, New Jersey; E. 
R. Showers, Elm Grove, Wesi Virginia; N. A. Stone, Shaw- 
nee, Oklahoma, and J. M. Campbell, Bowling Green, Missouri. 

Place of Meeting Committee: W. B. Creed, chairman, 
New Albany, Indiana; F. E. Stacy, Springfield, Massachu- 
setts; H. G. Cormick, Centralia, Illinois; S. T. Harrison, 
Memphis, Texas; D. E. Porter, Oxford, Mississippi; W. &. 
McQuisston, Pittsburgh, Pennsylvania; J. S. Ogden, Ash- 
land, Kentucky; E. M. Healy, Dubuque, Iowa; F. G. Rein- 
hold, Milwaukee, Wisconsin; G. E. Noblit, Tarpon Springs, 
Florida, and Charles J. Fix, Buffalo, New York. 

Suggestion Committee: W. P. Bogardus, chairman, 
Mount Vernon, Ohio; J. H. Vawter, Salem, Illinois; H. C. 
Heldt, Oakland City, Indiana; H. Houser, Minneapolis, 
Minnesota; William Kinsel, Wisner, Nebraska; Fred Rech- 
lin, Bay City, Michigan; H. L. Thomason, Sandpoint, Idaho; 





Charlies T. Woodward, 
First Vice-president, 
National Retail Hardware Association. 


R. M. Hunter, Nicholasville, Kentucky; R. W. Isaacs, New 
Mexico; I. L. Hawkins, Connecticut, and C. V. Ferguson, 
North Dakota. 

_ _Sergeants-at-Arms: A. J. Hoffman, Murray, Iowa, and 
F. W. Bruscke, Good Thunder, Minnesota, assistant. 

TUESDAY AFTERNOON SESSION. 

The afternoon session which met at 2:00 o’clock 
was an executive one and was called to order by 
President E, E. Mitchell, after which the roll call 
of delegates took place by states, showing that nearly 
every state in the Union was represented by regularly 
appointed delegates. 

After the roll call President Mitchell read his annual 
address, which was as follows: 

PRESIDENT E. E. MITCHELL’S ANNUAL ADDRESS. 

As your President I beg leave to submit the following 
report of my stewardship as well as other matters of import- 
ance to our Association: 

__ Just thirteen months ago I was made president. It was 
with a sense of great responsibility that I accepted the honor, 
and told you then that I would serve without fear or favor 
and make you the best president my ability would admit of. 

__ Just how well I have met all requirements and responsi- 
bilities is for you to say. To say I have been disappointed 


at what I had hoped to accomplish for our Association as 
president, aided 


by the best working force that has been in 
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the Argos office since our organization, and directed by a 
most splendid group of officers, puts it mildly, and yet whan 
we remember the unsettled conditions of the whole country, 
with wars on every side of us, with factories working short 
hours, twelve cent cotton selling for six cents in the South, 
dollar sacks of onions selling for twenty-five cents in the 
East, cars of apples selling for but little over the cooperage 
and freight in different sections of the country, and the lack 
of confidence in every direction, we, as an Association, are to 
be congratulated at being able to make such good reports as 
you will hear read to you at this convention. This has only 
been made possible by the redoubling of our energies and 
the splendid team work of our force, several of whom are 
here assisting with the routine work of this convention. 

After the first shock of war passed away, the people 
ceased to be so panicky and began to realize that we had all 
the people, land and money we ever had, and trade condi- 
tions began to improve right along and are continuing to 
improve. 

It looked for a while the complications arriving ovér a 
few acts such as the torpeoding of the “Nebraska” and the 
sinking of the “Gulflight” and the “Lusitania” might cause a 
discontinuance of diplomatic relations with Germany, and the 
clouds in the direction of Mexico seemed to be darkening, 
all of which had a depressing effect. 

While the atmosphere has by no means gotten entirely 
clear, yet we have great confidence in our level-headed, peace- 
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Treasurer, 
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National 


loving, God-fearing president. We think it wise to leave to 
him the settlement of these affairs, and we, including our 
German-American friends will back him up in whatever de- 
cision he and his wise counsellors may reach, which would 
give us all our time and thought to the work that lies before 
us as business men. 


EULOGY OF HENRY LAWRENCE MCNAMARA. 


We were indeed fortunate in securing a splendid group 
picture of all our past presidents at the 1914 convention, for 
since that time our ranks have been broken. Mr. McNamara 
of Wisconsin, has been taken from us. He was much loved 
by our members, a large number of whom both in and out 
of the State, attended his funeral and acted as honorary pall- 
bearers. The tribute of respect tendered him by the Masonic 
Order, the Commercial Club and other bodies showed the 
high esteem in which he was held. The directors of the Wis- 
consin Mutual Hardware Dealers’ Fire Insurance Company 
were all present at the funeral, and the Public Library closed 
during the services through respect to him as one of their 
Board. We sincerely join in the resolutions adopted by his 
fellow townsmen at an adjourned meeting of the Commercial 
Club, which read in part: “He was a wise counsellor, a man 
of strong cnaracter and a representative citizen in every 
sense, and we tender to his family our deepest heartfelt 
sympathy.” 

Having accepted an invitation from Mr. F. D. Mitchell, 
Secretary and Treasurer of the American Hardware Manu- 
facturers’ Association, to attend their joint meeting with the 
Southern Hardware Jobbers’ Association at White Sulphur 
Springs, West Virginia, June 9th to 12th, I arranged with 
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Secretary Corey to meet him in Indianapolis and we attended 
their meeting. 

At the open joint morning session of the two conventions 
your president among others was asked for an expression 
which was naturally very brief suggested by the occasion as 
well as the press of time at this session. The next day I 
was invited, together with Secretary Corey and Secretary 
Fernley, of the National Hardware Association, to attend a 
session of the Manufacturers’ Association, at which we all 
made a talk, Mr. Corey and I not being so fortunate as was 
Mr. Fernley, we did not have the opportunity of attending 
any of the Jobbers’ sessions, which would have been a 
pleasure to both of us. We met quite a number of jobbers as 
well as manufacturers and were treated very courteously by 
all. On my way back home I stopped in Argos, Indiana, 
spending two days there going over Association matters and 
getting in as close touch as possible with the work that was 
before us. 

The last of July I again visited our Home Office, pick- 
ing up Treasurer Pauly and Vice-President Woodward on 
my way to Argos to go. over with Mr. Ireland, under whose 
administration the Price and Service Bureau was started, and 
Chairman Abbott, and some other members of the Trade Re- 
lations Committee, matters pertaining to the work of these 
two departments, that there might not be any conflicts in 
their work, as the Trade Relations Committee had been doing 
more or less Price and Service Bureau work, all of which 
was transferred to the Price and Service Bureau, thereby re- 
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moving a large amount of routine work off the Trade Rela- 
tions Committee which necessarily had to be done at Mar- 
shalltown. 

All of this routine work which has been and is still grow- 
ing in volume is done in the Home Office, leaving the Trade 
Relations Committee to handle trade problems, and I want 
to say right here that that is within itself a big job. 

We have tried to work it out in such a way that these 
two departments whose work is necessarily very closely 
allied, will not be working over the same ground. The im- 
portance of both their work is such that we have thought 
it best to give them both more time than usual for simply 
making a report which makes it unnecessary for me to go 
into their work, but I do hope every member will give these 
two sessions their careful attention. 

On several occasions during my administration I have 
had very helpful conferences with Messrs. Pauly and Wood- 
ward on Association matters as I passed through St. Louis. 

MEETING OF HARDWARE SECRETARIES. 


The eighth and ninth of October I attended the meeting 
of the state secretaries in Chicago and was very much im- 
pressed with the most of their work, so much so that I am 
convinced that if they will arrange to hold a session follow- 
ing the Annual Conventions, it would be very helpful to all 
the secretaries in getting their next year’s work lined out 
before them. Besides it would afford an opportunity for 
some state secretaries and presidents who attend the National 
Convention, but for various reasons do not get to the secre- 
taries’ winter meeting, to get the benefit of the experience 
of the secretaries from the large state associations. 


I suggest that the state secretaries discuss among them- 
selves and with the Suggestions Committee the advisability 
of holding a session of the state presidents and secretaries 
the day following our annual convention. 

After having attended the Secretaries’ Meeting in Chicago 
just spoken of, in company with Mr. Abbott, Chairman of 
the Trade Relations Committee, Mr. Sheets in charge of the 
Price and Service Bureau, and Secretary Corey, we started 
for the East, spending one day in Pittsburgh, another in New 
York City and then to Boston, where Vice-President Barber 
joined us. 

This eastern trip was in many ways the most pleasant 
week of my life, and yet I believe it was decidedly the hard- 
est week’s work I ever did. The more and the harder I 
study trade conditions the less I seem to know of them, but 
it would have been impossible for us not to have learned 
considerable about the problems of distribution, coming in 
contact, as we did, with some of the brightest minds it was 
ever my pleasure to meet—men who seemed to have confi- 
dence in us and sympathy with the work we were engaged 
in—men of long service and wide experience who did not 
hesitate to talk to us honestly, frankly and freely, seeming to 
have the utmost confidence in our discretion. 

Where time would admit of us accepting any courtesies 
at their hands in a social way their splendid entertainment 
was of the very highest class, which would take a stronger 
pen than I have to describe. 

As we passed down through New York to attend the 
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Manufacturers’ and Jobbers’ Joint Convention at Atlantic 
City we stopped off in New York City, and the thing that we 
did there that was possibly of most importance to our Asso- 
ciation was attending a meeting of all the officers of the 
Metropolitan Hardware Association. 

Our visit with the Metropolitan officers was a most 
pleasant one, and they talked very freely about the prob- 
lems in which all were interested. 

The Metropolitan is officered by strong, conservative 
business men who, in my judgment, will eventually work 
their problems out satisfactorily. 

Having received an invitation from Mr. F. D. Mitchell, 
Secretary and Treasurer of the American Hardware Manu- 
facturers Association, inviting the officers of our Association 
to attend the joint convention of the National Hardware 
Association and the American Hardware Manufacturers’ 
Association at Atlantic City, October 28th to 30th, 1914, your 
president, accompanied by Vice-President Barber and Sec- 
retary Corey, attended this convention. 

I enjoyed the opening joint session of manufacturers and 
jobbers very much indeed; the address of Reverend John R. 
Davis was eloquent and inspiring and no man could help 
being the better from having heard it. 

There were also many things in the reports of President 
Taylor and Secretary Fernley that made lasting impressions 
on my mind, among these being Mr. Fernley’s statement 
that “One of our features of educational work has been in 
connection with the matter of overhead expense.” This 
Association can probably claim to have been the first National 
organization which took up the work of this character. 














STATE CONVENTIONS. 


I did not get to attend as many state conventions as I 
would have liked to, because of pressing business affairs 
and other important engagements. Also the fact that in 
many cases the distance was so much greater than that of 
some other National officer, equally able to fully represent 
the National, thereby saving much time to me and extra ex- 
pense to the National, was an added reason why I attended 
so few state conventions; and I want you all to understand 
that it was no lack of desire on my part to accept your in- 
vitations. 

It was, however, my pleasure to attend the Nebraska and 
Iowa Conventions in February. I tried to impress on the 
minds of members of these two splendid conventions that I 
had come not to talk to them, but with them, and that I ex- 
pected to carry away with me more good ideas than I brought. 

I arrived in Omaha the second day of the Nebraska Con- 
vention. While they did not have an exhibit this year their 
convention work was of the very highest order. They have 
a bunch out there that camp on the job every minute. Their 
meeting was most pleasant and profitable to me, as it was, 
I think, to every member in attendance. 

I went from the Nebraska meeting to Des Moines to at- 
tend the Iowa Convention, which was held in the Assembly 
Room of that magnificent Coliseum where they had one of 
the best arranged exhibits I ever saw. Their portable booths 
were most complete and the trimming of their hall with yard- 
wide pink bunting as a base, using white bunting above that 
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and trimmed with plain green certainly made a most at- 
tractive hall. 

In talking to these two state conventions I tried to make 
it clear that the National, through its Price and Service 
Bureau, did not do any buying, nor was it our desire to 
change or in any way interfere with their sources of supply, 
but that this department was to help them know whether they 
are buying right and assist them where they have any trouble 
in locating any article at a price to meet competition. 

I asked them for their close and hearty cooperation in 
making our Price and Service Bureau a great power. 

30th conventions seemed very much pleased in the ac- 
count we gave them of these features of our work, as well 
as other things we told them we were trying to do at our 
Home Office for the betterment.of our membership. 

Editor Towne was with me at the Iowa Convention. He 
also attended several other state conventions, as did Mr. 
Sheets of the Price and Service Bureau. 

It was thought wise to have these men from the Home 
Office attend some of the conventions, and we are very much 
pleased at the result. Secretary Corey also was present at as 
many conventions as conditions would warrant. His de- 
scription of his southern convention circuit in the June edi- 
tion of the Bulletin was very interesting. The trip offered 
me the opportunity of a satisfactory conference with the 
secretary as well as the pleasure of having him in our home. 

I am very strong in the belief that we should bend every 
effort to make our Home Office a Bureau of Information, 
that our membership should get the habit of reporting all the 
happenings in their locality of interest to other hardwaremen. 
I would suggest that in nominating new officers that the 
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Trade Relations Committee be taken into consideration so 
that that committee can be made up from our officers as 
nearly as seems practicable, as the experience gained in the 
work of that committee will make any officer better equipped 
for his other duties. In my judgment, any man who will 
make a good member of the Trade Relations Committee will 
make a good officer; besides which it will also save for the 
Association an extra expense of a few hundred dollars each 
year. 

Inasmuch as certain representative farm papers have 
recognized that the town is essential to the best interests of 
every agricultural community, and have also instituted plans 
for cultivating more friendly relations between town and 
country. 

We suggest that members accept the friendly overtures 
of such papers and so far as they find it feasible cooperate 
with them in the furtherance of such plans. 


You will observe in my report I have only mentioned in 
a brief way the work of our various departments, the growth 
of our association financially and otherwise.in spite of the 
unsettled conditions of the whole country, for the reason that 
the reports on all these matters have been very carefully pre- 
pared and will be submitted to you for your consideration 
at this convention. The same is also true of legislation af- 
fecting us and of other matters of deep interest to the mem- 
bers of our Association, and I do hope you will listen care- 
fully to all these reports. 

The trend of this country for years has been toward the 
big centers. Not only is this true with reference to money 
and population, but is largely true of the trade of the country, 
so much so that the Government has not only taken notice 
of it, but is enacting laws and enforcing laws to discourage 
this tendency and encourage our people who are left on the 
farms to remain there and others to go back, and we think 
the strongest support the Government gets in this great move- 
ment is from the retail merchants in the small cities, towns 
and villages. They furnish the farmer the necessary help 
through their stores and banks to make the vast crops that 
are produced in this country yearly. They help him build 
his homes, churches, schoolhouses and roads and furnish him 
a home market for what he has to dispose of. 

Our retail merchants are the first men the Government 
gets interested in its more improved methods of farming. It 
is through him that it reaches the farmer best, for we realize 
as the farmer progresses we also advance, and it is equally 
true when the retail merchant fails the towns and communities 
go down, and the farms and farmer go down with them. 
Then if all this be true, why should we not expect the Gov- 
ernment to recognize our true value, and in their effort to 
build up these rural districts by developing and extending 
parcel post not to break down or weaken our towns and 
villages by allowing the enormous profit made on first class 
mail to be used to cover deficit created by handling such 
mail as parcels from the big mail order houses in the cities 
to the customers of the retail merchants in the rural dis- 
tricts at a loss to the Government. 


The President’s address was referred to the Press 
Committee, after which Secretary M. L. Corey, Argos, 
Indiana, read his annual report, which was as follows: 


ANNUAL REPORT OF SECRETARY M. L. COREY. 


All our fall and spring conventions showed a substantial 
increase in attendance of members. Some of our Southern 
states, however, fell down, and the cause is attributed to 
conditions of trade and credit in this section. 

Southern retail merchants are slow to grasp the benefit 
and advantage of association membership, but we believe 
favorable sentiment is growing and that in the near future 
this section will show a decided increase in membership. 


WEST TENNESSEE. 


The Tennessee Convention, which was to be held in 
Memphis in February, was, on account of adverse trade pros- 
pects and conditions, postponed. 

This apparently was unsatisfactory to dealers of West 
Tennessee, who called a meeting on May 26th and 27th and 
organized the West Tennessee Retail Hardware Association 
with about 50 members. 

Harris J. Nelson of Humboldt is Secretary-Treasurer, 
and he writes that this number will be doubled before they 
hold their next meeting. 

Arrangements were made with the Tennessee Retail 
Hardware Association whereby the new organization be- 
comes affiliated with both State and National. 

In our judgment, any failure to hold an annual conven- 
tion will prove a serious mistake for any of our state asso- 
ciations, no matter how d‘scouraging the outlook may appear. 

In this case the organizing of West Tennessee may prove 
the salvation of the older association. 

An effort is to be made to induce Arkansas and Missis- 
sippi to come to Memphis and all three to meet at same time 
either jointly or separately. 
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NEW TERRITORY. 

From both Utah and Louisiana, inquiries have come 
relating to forming new State Associations. 

We promised to assist in both cases and to attend a 
meeting, if one were called and prospects looked favorable. 

Nothing has been done and we doubt very much whether 
a self-sustaining Association can be organized in éither ter- 
ritory. 

FINANCIAL. 

Treasurer Pauly has handled your investments in a most 
careful and satisfactory manner. 

His connection with a bank, his location and his inside 
knowledge of securities, especially fit him for this position 
of trust. 

His watchful interest and prompt information has ma- 
terially assisted us in conducting Association affairs. 

We maintain a bank balance at Argos, and through a 
voucher system pay all running expenses, thus avoiding de- 
lay and a large amount of duplicate bookkeeping. 

_ Mr. Sheely has charge of this part of the work. His 
ten years of faithful and satisfactory service is sufficient 
guarantee that your financial interests are properly guarded. 

HEADQUARTERS FORCE. 

We now have fourteen people—nine men and five girls 
—employed at National headquarters. 

Mr. Sheely ranks oldest in service, having been with us 
since 1905; Mr. Riner is next, dating from 1906, Edmans 
1907 and Towne 1910. The first three began work as steno- 
graphers. All are married and own their own homes. 

The Price and Service Bureau, under the direction of 
Mr. Sheets, has shown a steady and substantial growth. 

Both Mr. Towne and Mr. Sheets have prepared special 
reports covering the work of their departments. 

HARDWARE MUTUAL INSURANCE. 

The record of our Hardware Mutuals has never been 
equaled in mercantile history. 

Organized and managed by successful, conservative hard- 
ware association men without special insurance training or 
experience, they have built gradually, safely and well until 
today our ten (10) Hardware Mutuals are carrying $59,019,- 
862 of our fire risk. 

Our members have paid the Mutuals a total of $5,613,- 
340 in premiums since they were organized. Of this amount 

2,219,041 came back for fire losses and $2,258,825 as dividends. 

More than this, the Mutuals have accumulated $1,000,000 
in surplus and cash assets to carry them over any future 
emergency. 

If one could carry the limit with all he would have 
$42,500 insurance and receive an average dividend of 38% 
percent. 

The average loss ratio is now 34 percent and operating 
expense from 8 to 11 percent. 

Eight of the companies report an increase of fire losses 
for the last two years, and two report a small decrease. 

This may in part be accounted for by the general busi- 
ness conditions, but as 75 percent of our fire losses are 
claimed to be preventable, it would seem that a strong “Safety 
First” campaign with our members would have a tendency to 
reduce the number of fires. 

Hardware Mutual Insurance furnishes indisputable and 
convincing evidencé that it pays to join an association. It 
overcomes the apathy and carelessness of the luke-warm 
member when paying dues time comes. 

Between the State Secretary and the Insurance Secretary 
a most earnest and active cooperation should be cultivated; 
every loss should be reported promptly and all names of 
new members sent to the Insurance Secretary. 

Our Association insurance field is a large one, but limited. 

We estimate that our Mutuals are now carrying about 
60 million of the 100 million possible insurance, and as the 
ratio of loss is governed largely by the size of the com- 
pany’s business we can readily see that no more new com- 
panies should be organized. 

Each state has different insurance laws. To comply with 
them is difficult and expensive. 

Federal supervision, so that a uniform policy would be 
good in any state, would prove of great benefit, and some 
steps should be taken to forward such legislation. 

SECRETARY DOES NOT GIVE LETTERS OF ENDORSEMENT. 

A number of men have called at the Secretary’s office, 
seeking endorsement for various enterprises they were pro- 
moting. 

In every instance we have declined, although some evi- 
dently had merit to back their claims. 

Our observation is that letters of this character over the 
names of any official are unduly exploited to influence 
members. 

Our policy is not to endorse any individual scheme which 
the Association does not control. 

PARCEL POST. 

Government and private statistics published during the year 
show conclusively that the Parcel Post has proven of im- 
mense benefit and advantage to catalog houses. 
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It is estimated that the one ruling of the Postmaster 
General classing advertising catalogs as books has profited 
Chicago catalog houses $2,000,000 in one vear. 

The Parcel Post League is active and trying to remove 
the Zone feature and the weight limit. 

A Congressional Committee reported at the last session 
condemning the way parcel post had been manipulated in the 
interests of mail order houses, but it was apparently shelved 
for political reasons. 

We encouraged the “Buy it Now” and the “Clean Up, 
Paint Up” campaigns. 

HARDWARE EXHIBITS. 

The prime object of retail hardware organizations is the 
education and uplifting of our membership to the highest 
possible plane of efficiency, and then to strengthen and assist 
them in their fight for the trade of their several communities. 

Every manufacturer or jobber who desires to have his 
goods finally reach the consumer through our hands is— 
whether he realizes it or not—vitally concerned in retail asso- 
ciation success. 

The manufacturer who deals only with the jobber fails 
to recognize the importance of the retailer and therefore 
weakens his claim to our favorable consideration. 

It is the knowledge of this fact that incites makers of 
well known goods, who sell mainly through jobbers. to send 
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out a force of salesmen and demonstrators, calling on the re- 
tailer at his place of business. 

At the best, these demonstrators reach very few stores 
and the expense is very heavy. 

Realizing this and the advantage of showing the goods, 
and personally meeting possible customers, led to the filling 
up of our hotels with exhibits in the early convention days. 

Each exhibitor tried to out-do his competitor by lavish 
entertainment,- and the result was that our secretaries were 
compelled to assume control and go in the exhibit business. 

The cry is now being raised by a few manufacturers, and 
has been taken up by at least one hardware paper, that these 
exhibits are burdensome and too numerous. 

So far as expense is concerned, we are convinced that 
exhibit space is selling at reasonable rates. Results should 
be measured more from an advertising standpoint than by 
amount of sales actually made. 

Upon the kind of men who have charge of an exhibit, 
and the character of goods shown, depend almost entirely 
the results. 

Manufacturers make a mistake in trying to attend too 
many exhibits. 

Secretaries go wrong when they exert pressure or un- 
duly urge them to do this. 

In states where membership attendance is under 200 the 
wisdom of attempting to conduct an exhibit is doubtful, and 
its success uncertain. 

Every exhibit has its failures, and it doesn’t require an 
expert to locate the reason why. No well-posted, fair-minded 
man can broadly accuse dealers of lack of interest or appre- 
ciation. 

Buying at exhibits has steadily increased and hundreds 
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led to large and profitable business connections. 

Some of the best known and most successful manufac- 
turers owe their position in the trade field to the display and 
demonstration of their products at our hardware exhibits, 
and some of these very concerns are now making the mis- 
take of their lives by thinking they can safely drop them. 

We do not believe in urging members to attend meetings 
expressly to buy. The convention is paramount and will con- 
tinue so. The two work together harmoniously, and it is 
the custom to divide the time. 

STEVENS BILL. 

Through correspondence and in a meeting with Secre- 
tary Whittier of the Fair Trade League, in Washington, 
Section C of the Stevens Bill was carefully considered. 

The provision which is opposed by some jobbers and 
large retailers is as follows: 

“The vendor shall file in the Bureau of Corporation a 
statement setting forth the trademark or special brand owned 
or claimed by such vendor and to be covered by such con- 
tract of sale, setting forth the uniform price of sale to dealers 
at wholesale, also the uniform price to dealers at retail from 
whatever source acquired, also the un‘form sale price thereof 
to the public. The price to the vendee under such contract 
shall be one of such uniform prices to wholesale and to re- 
tail dealers according as such vendee shall be a dealer at 
wholesale or a dealer at retail, and there shall be no discrim- 
ination through discount, special concessions, rebate, com- 
mission or other device.” 

The point at issue is whether the manufacturer, who 
takes advantage of this Price Maintenance Law, shall estab- 
lish and maintain one uniform cost for wholesalers, another 
for retailers, and still a third for the consumer—or whether 
the retail price to consumer should alone be regulated, allow- 
ing the manufacturer to name such prices and terms as he 
may choose to each individual jobber, catalog house or any 
sort of combination. 

Our contention was that uniform selling prices to con- 
sumer should be based .upon an even cost basis for all re- 
tailers—that it would not be fair nor practical to regulate the 
retailers’ profit and leave the jobber uncontrolled; that cat- 
alog houses were retailers and should not be allowed to se- 
cure price discriminations through quantity or other induce- 
ments. 

I recommend that we endorse this bill as it is written 
with a full understanding of the conditions; that we oppose 
any effort to limit its application to only one of the three 
classes of trade. 

ADVERTISING CLUB CONVENTION. 

This week in Chicago the Associated Advertising Clubs 
of the World are meeting in Annual Convention. 

Many publishers of farm papers will be present, and one 
subject they will discuss is the importance of the small town 
and country dealer to the prosperity of the rural community. 

Mr. Towne and I received urgent invitations to be present. 
As this was impossible we submitted our views in writing. 

This is a nation-wide movement, and we believe some 
good will result from it. 

GOVERNMENT INVESTIGATIONS AND INTERFERENCE. 


Our Government through the Agricultural Department 
is devoting thousands of dollars toward assisting farmers 
to raise grain and stock at the lowest possible cost and mar- 
ket it at the highest possible price. 

It is proposed to go farther and organize farmer clubs 
and teach cooperative buying, which too often is interpreted 
to mean catalog house purchases. 

The Government Labor Bureau apparently starts out 
with the idea that all employers are guilty and their province 
is merely to find the evidence. Even Congress in passing the 
Clayton Act recognized the farmer and laborer as privileged 
classes. 

Contrast all this with the reccnt report of the Bureau of 
Corporations, now merged into the Federal Trade Commis- 
sion, which has been for some time investigating the Im- 
plement Association and issued a report of 368 pages only a 
few days ago. 

Cost accounting is disapproved because if we all figure 
by same rule or exchange information it may lead toward 
more uniform retail prices. 

If we give publicity to the fact that some concern is 
selling catalog houses, or direct-to-consumer, we are liable 
to prosecution, because it might influence our members to re- 
fuse to buy or sell this same product. 

Even our efforts to secure or defeat certain legislation 
is mentioned and viewed with suspicion. 

No retail hardware association has any desire or inclina- 
tion to do unlawful things or adopt any policy that would 
bring embarrassing and distasteful investigation, but it has 
been in the past, and is right now a hard matter to discover 
and keep on safe ground. 


FEDERAL TRADE COMMISSION. 


_ When the Federal Trade Commission was authorized by 
Congress, we urged the President to appoint at least one 





of good prospects are annually located which have eventually 











member from the country town and retail merchant class. 

We also endeavored to secure the cooperation of other 
National Associations in other lines, but found that each 
had a candidate they were pushing and would not unite on 
any one person. We lost representation but are hopeful that 
the new commission will follow a more conservative and 
reasonable course in its inquisitions than has prevailed during 
the last few years. 

One of the attorneys selected by this Commission is Mr. 
Stevens, who fathered the Price Maintenance Bill in Congress. 

The American Fair Trade League, whose objects we en- 
dorse, and with which we are working, assure us that we 
have every reason to have faith in the good intentions of the 
present Commission. 
CHAMBER OF COMMERCE OF THE UNITED STATES OF AMERICA. 


In accordance with your instructions at our last con- 
vention, we became members of the Chamber of Commerce 
of the United States of America, and your Secretary was 
appointed by President Mitchell as a member of their ad- 
visory Committee. 

In February of this year Vice-President Barber and I 
attended their convention in Washington, D. C. This meet- 
ing was a large one, and while several National merchant 
bodies were represented, the Boards of Trade of various 
cities largely predominated, and were easily able to influence 
and dictate the action of the convention. 

Without checking, I believe six large cities had a ma- 
jority of all the delegates present. 

One question in particular occupied much of the time of 
the convention, viz., “The Up-Building of the Merchant 
Marine.” 

Secretary McAdoo appeared as champion of the bill, 
which was then before the Senate, and Senator Burton of 
Ohio spoke against it. The convention finally decided to 
refer it back to the various organizations composing the 
Chamber, and a referendum vote has recently been taken. 

The votes will be counted and the result announced on 
June 22nd. 

Their plan for taking a referendum vote is to mail the 
argument, both for and against, to each member body, ac- 
companied by a ballot, which, when properly checked and 
returned to the Chamber, registers the sentiment and judg- 
ment of the whole organization. 

The National Chamber of Commerce has headquarters 
at Washington, and whenever Congress is in session they 
send out weekly letters explaining the legislative situation. 

They also have a general Bulletin Service which largely 
treats of foreign trade matters. 


A HISTORY OF HARD WORK AND SUCCESS. 


Fifteen long years, beginning at the foundation, without 
capital or acquaintance, through storm and sunshine, defeat 
and victory, we have labored together to build this splendid 
organization. 

The ambition of my life has been to see it firmly planted 
on safe, prosperous and permanent ground, with ample re- 
sources to carry it over at least two years of partial failure. 

Our treasury should be sufficient to help fight and win 
our battles and defend our policies and principles. It should 
enable us to add new departments, or maintain old and use- 
ful ones that are self sustaining. 

As we grow larger and older our expenses increase in 
proportion, but our treasury surplus remains almost stationary. 

In my opinion it would be a serious mistake to vote any 
large amount of money out of the treasury for any outside 
service or enterprise. There are plenty of ways to spend 
money, if you think it wise, and still maintain close and direct 
relations with our membership through our National Head- 
quarters. 

You are the chosen representatives of many states as- 
sembled to select the men and clothe them with power to 
direct and control the activities and policies of this great 
Association. That responsibility is a serious and heavy one, 
for upon your judgment and discretion will, to great extent, 
depend our future success and progress. 

Do not allow state pride or personal preference to in- 
fluence your selection of leaders. Do not hesitate to make a 
change if you can strengthen the line. Choose your new men 
from among those who have made good records in State 
Association work. 

In the interest of economy and ease of consultation you 
should always have some officials located convenient to Na- 
tional Headquarters. 

They should be men who have been successful in busi- 
ness and who can afford to give freely of their time and 
talent without injury or detriment to their own personal af- 
fairs. Level headed, safe, conservative, loyal workers—you 
probably will need them during the next few years more than 
ever before. 

PRAISE FOR PRESIDENT MITCHELL. 


I need not tell you that Mr. Mitchell has made an ex- 
ceedingly good President. He has had many difficult and 
complicated problems to solve, and in every case he has faced 
them manfully and settled them with skill and diplomacy. 
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He has given freely of his time, his best thought and his 
energy. 

In his relations with manufacturers and jobbers he has 
at all times upheld the retail standard with credit. 

He has kept in close touch with the business end of our 
organization, and his advice and counsel has been most val- 
uable. Living in a small town he understands conditions sur- 
rounding the country merchant and his administration has 
been noted for efforts in their behalf. 

1916 CONVENTION. 

The following cities have extended invitations for the 
1916 Convention: Boston, Niagara Falls, New York City, 
Atlantic City, New Jersey, Cedar Point (on Lake Erie 
Columbus, Ohio; Galveston, Texas; Savanna, Georgia; San 
Francisco, California, and Cincinnati, Ohio. 

Treasurer George A. Pauly read his annual report, 


which showed that the finances of the Association 
were in excellent condition. 
DENNIS A. MERRIMAN EXPLAINS ADVANCE OF 
GALVANIZED PRODUCTS. 

Dennis A, Merriman of the American Steel and 
Wire Company, Chicago, was then introduced by Pres- 
ident Mitchell and spoke on the causes for the advance 
in the cost of galvanized products. Mr. Merriman 





Dennis A. Merriman, 
General Sales Agent, 
American Steel and Wire Company. 


stated that while some raw materials had increased as 
much as five hundred percent during the past four 
months the charge made ‘by manufacturers for galvan- 
izing had been advanced during the same period only 
one hundred percent. 

The speaker explained that spelter which is the chief 
galvanizing material had become so expensive because 
the United States had formerly produced only forty 
percent of the supply is now trying to provide an 
additional forty percent and possibly even more. Un- 
der the condition which prevailed before the war in 
Europe 35 percent of the spelter was mined in 
United States, 30 percent in Germany, 10 percent 
in Belgium, and the remaining 15 percent in various 
other countries. But the war has taken from the 
market all the German and Belgium spelter. So that 
outside of Germany and Belgium practically all the 
world depends on the United States for its supply, 
and it should be remembered, said Mr. Merriman, 
that the demand is far larger today than it has ever 
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been because of increased activities in factories mak- 
ing war ammunition, and spelter enters very largely 
into the making of shells and other war supplies. 
After Mr. Merriman’s address, which was received 
with close attention and which gave the delegates a 
clearer understanding of the causes for the recent 
advances of galvanized products the Auditing, Legis- 
lative and Constitution and By-Laws Committees ren- 
dered their reports, after which the session adjourned. 


WEDNESDAY, JUNE 23. 

The morning session on Wednesday, which was 
called to order by President Mitchell at 9:00 o’clock, 
was devoted to a practical discussion on subjects of 
vital importance to every retail hardware merchant 
which was led by members of the Committee on Trade 
Relations, as follows: “Buying,” by L. C. Abbott, 
Marshalltown, Iowa; “Selling,” by H. F. Krueger, 
Neenah, Wisconsin; “Credits and Collections,” by M. 
D. Hussie, Omaha, Nebraska. 

L. C. Abbott, among other essentials in successful 
buying, enumerated the importance of keeping the 
quality up; carrying and featuring nationally adver- 
tised, trademarked products; co-operation with man- 
ufacturers and wholesalers, as well as among retail 
hardware dealers; and last. but not least, discrimina- 
tion in the choice of stock. 

H. F. Krueger in his remarks emphasized the value 
of nationally advertised trademarked hardware and 
advised dealers to feature them strongly in window 
displays and newspaper advertising. He counseled 
against pushing low grade articles and questioned the 
wisdom of bargain sales. 

During the discussion following Mr. Krueger’s re- 
marks a poll of the delegates was taken, and it was 
found that only three were using trading stamps or 
similar schemes. One of these had after an unsat- 
isfactory experience with the stamps substituted a 
coupon plan of his own. 

AFTERNOON SESSION. 

M. D. Hussie made a strong plea for close atten- 
tion to the extension of credit as well as to the col- 
lection of accounts. He spoke as follows: 

CREDITS AND COLLECTIONS. 


It is a safe estimate that sixty percent of the retail 
hardware merchants of the United States have no systematic 
method of collecting accounts. In the first place, they let 
their goods out without a word being said as to when pay- 
ment will be made. In the second place, they do not let 
the customer know that he is expected to pay interest after 
a certain date. Thirdly, they are weak-kneed in asking for 
what is justly theirs. 

There are many ways in which all these errors can be 
avoided without hurting the most sensitive customer’s feel- 
ings. It is a simple matter to set a definite date of payment 
where the article purchased is of enough value to constitute 
what I call a bargain. 

To illustrate, let us take the trimming hardware for 
a house. The buyer has in all probability had an estimate 
furnished him by you and schedule submitted to him. Per- 
haps he calls up on the telephone to order his goods, and 
under those circumstances it is difficult to talk terms of pay- 
ment, but this is not necessary other than to call his atten- 
tion to the printed terms of your schedule, providing all in- 
formation as to dates of payment are printed therein, and 
he certainly cannot feel offended when called on for settle- 
ment. Stoves, furniture, implements and many other lines 
can be nicely handled by some form of lease or contract. 

I have for a number of years been using a lease form. 
There are several of these forms, any of which are all 
right. 

In this connection I would like to point out the im- 
portance of giving receipts in proper form for all money re- 
ceived. Every receipt should be issued on your own stock 
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form, written in ink and indelible pencil and a carbon copy 
retained. In one instance where we deviated from this plan 
one of our customers receiving a receipt for $2.00 very 
cleverly changed it to read $20.00.’ We were obliged to 
try this case in court at considerable expense to us, all of 
which could have been avoided had the receipt been issued 
with a carbon copy in the first place. 


WHAT LAWS PROVIDE AS TO COLLECTIONS. 


It is mighty important that the merchant know just what 
he can and cannot do legally in making collections. In a 
number of states legislators seem to have gone to extremes in 
making laws to protect the deadbeat. In my own state a 
credit is liable for damages if he attempts to garnishee the 
wages of a married man, no matter how large his monthly 
wage. Now a little better than 10 percent can be garnisheed. 

I have found that collections can be greatly stimulated 
by a careful selection and classification of all accounts. To 
illustrate, we might take a classification somewhat like this: 


Lease Accounts. 

Contractors’ Accounts. 

Open Accounts. 

Maverick Accounts. 

Lease accounts are those where the article purchased is 
of sufficient value to make partial payments desirable to the 
purchaser, and some form of contract should be signed by 
the purchaser at the time of purchase wherein the definite 
date of payment is fixed, and a penalty attached for non- 
payment. 

Contractors’ accounts are open for material entering 
into construction work, and in most states are protected by 
right of lien if seller is careful to see that his merchandise 
is charged correctly against the property where used. 

Open accounts are those where purchaser is not using 
the goods for construction. The purchases are usually small, 
ofttimes consisting of the many household articles we all 
carry, and which in the aggregate amount to a considerable 
sum if the account is allowed to run on indefinitely. It is 
well when opening such accounts to find out how the parties 
are paying other merchants. In many cities, towns and 
villages merchants are organized for protection along this 
line, and it is well to utilize the information obtained from 
fellow merchants. 

Maverick accounts are those which cannot rightly be classi- 
fied under the above heads and are frequently where a work- 
shop is a part of your establishment. They are often opened 
for some job of repairs or the like. and as it is not possible 
to demand payment in advance, an account must be opened. 

It has been my experience that the greatest percentage of 
loss comes from the “Open Accounts.” The next in order 
are the “Maverick Accounts.” The “Contractors’ Accounts” 
come next, and the smallest percentage of loss can be 
charged up to the “Lease Accounts.” 

An itemized invoice should be rendered the first of each 
month; or, where invoice has been rendered before a state- 
ment of account. Years ago it was not considered advisable 
to do this in farming communities, but at the present time 
farmers generally are very independent and able to settle 
oftener than once or twice a year. 

Now, I do not offer these ideas as rules to be adopted. 
It is quite possible that a classification such as I have 
crudely outlined here would not be at all adaptable to others. 
1 use it only to show what can be done without any great 
effort, and suggest the necessity of some simple system ap- 
plied to the collection department. 

I have read somewhere, “If you wish to lose a customer 
or a friend, sell him on credit, wait six months or a year 
before you ask him for money, and then watch him get mad.” 

Someone has said, “Hitch your wagon to a star.” I say, 
“Hitch your business to a collector.” 


Mr. Hussie’s address was followed by Herbert P. 
Sheets, Argos, Indiana, who reported for the Price 
and Service Bureau, going into details as to what the 
Bureau had accomplished during the past year. Mr. 
Sheets pointed out that the Bureau was not in any 
sense a buying organization and that it did not and 
could not act as a buying agency for any member, 
but that it would assist all the members in their buying 
by giving them information as to where they might se- 
cure certain items at prices which would make it pos- 
sible for them to compete with the mail order houses. 

After Mr. Sheets’ report a general discussion fol- 
lowed as to how the Price and Service Bureau could 
be made to serve the members more effectively. The 


session adjourned at 4:00 P. M. 
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THURSDAY, JUNE 24. 

Thursday morning’s session which, like all others 
except the one on Tuesday morning, was an execu- 
tive one, was devoted to a general discussion on 
‘Business Problems and Policies.” Many of the dele- 
gates brought up matters of importance and the dis- 
cussions were marked by considerable interest. This 
session no doubt will prove of much good to those 
who were present, as many business policies were 
brought up and carefully considered. 

The Suggestions Committee through its chairman, 
W. P. Bogardus, Mount Vernon, Ohio, reported as 
follows: 

REPORT OF SUGGESTION COMMITTEE. 


(1) We suggest that inasmuch as the Indiana Credit 
Statement Law has proven very effective in protecting _retail- 
ers from dishonest debtors, that we recommend to the state 
associations that they include this law among those which 
they are endeavoring to get enacted for the better protection 
of retailers. 

We suggest that in those states having honest adver- 
tising laws that the associations take up the matter with a 
view to having such laws enforced. 

(2) Inasmuch as there is a steady growing need for a 
greater interest in legislative and non-partisan political mat- 
ters on the part of the retailer, we suggest that the National 
and the State officers and the Bulletin make it a fixed policy 
to develop a greater personal interest in this matter among 
the members. 

(3) Inasmuch as there is a large and rapidly grow- 
ing number of collection, premium, so-called business- 
building and other schemes all of a more or less fraudulent 
character being foisted upon the retailer, 

We suggest that the Bulletin publish regularly a list of 
all such enterprises that comes to its notice. 

We suggest also that members make it a point to notify 
the Bulletin at once with all available information concern- 
ing any propositions that have come to their notice which are 
fraudulent or of a doubtful character. 

We suggest also that members make it a point to read 
carefully all written contracts and other instruments sub- 
mitted for their signatures, that they refuse unless all verbal 
agreements are written into the contract, and that in case of 
any doubt either to consul their lawyer or refuse to close the 
transaction. 

(4) Inasmuch as 90 percent or more of the requests for 
credit information which are coming to local merchants under 
all kinds of guises and pretexts are for the information and 
use of mail order installment houses. 

We suggest that every hardware merchant make it a 
fixed rule to refuse all such information excepting to the 
credit departments of their local commercial clubs or other 
trade associations of which they may be affiliated; or to a 
trustworthy brother merchant. 

(5) We suggest that the associations make it a point to 
determine in advance of elections the attitude of legislative 
and congressional candidates on any bills favored by retailers 
and post members as to the attitude of the respective candi- 
dates. 

We suggest also that the state associations take steps 
looking to the co-operation of their legislative committees 
with those of other state mercantile associations on legislative 
questions touching retail interests, after the plan now being 
followed so effectively in Iowa and New York. 

(6) We suggest that the National Directors investigate 
the offer that has been made by one of the foremost 
accounting and office supply firms to devise a bookkeeping 
system for retail hardware stores without cost to the Asso- 
ciation other than its afficial approval after it shall have been 
shown to the satisfaction of the executive board that the sys- 
tem submitted meets the requirements of the retail hardware 
merchants. 

(7) We suggest further that as an evidence of appre- 
ciation of its research work on behalf of the retailer that 
the National Board express its official approval of the retail 
hardware bookkeeping system now being prepared by the 
University of Minnesota, if on investigation the said system 
proves adequate. 

(8) Inasmuch as certain representative farm papers 
have recognized that the town is essential to the best inter- 
ests of every agricultural community and have also instituted 
plans for cultivating more friendly relations between town 
and country, 

We suggest that members accept the friendly overtures 
of such papers and so far as they find it feasible co-operate 
with them in the furtherance of such plans. 

(9) To add another element of tangibility to the advan- 
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tages of membership and furnish a direct aid to secretaries 
in soliciting new members, 

We suggest that the National Hardware Bulletin compile 
a book, which shall be a digest of the best articles extant 
on the vital problems of hardware retailing. 

A book to be attractive in appearance and nicely bound 
so as to have visual pulling qualities. 

Such book .can be produced equal to those sold for a 
dollar for from fifteen to twenty-five cents. 

These to be available for purchase in quantities by the 
state associations at cost; to be used as an inducement to 
membership or in other ways as preferred. 

(10) Since the retailer has real need of the services to 
be had of progressive, broad-minded local newspapers, and 
since the local press is directly affected by every problem that 
touches the welfare of local merchants, 

We suggest that the example of the New York Associa- 
tion be followed in inviting into certain sessions of the con- 
ventions one or more representatives of progressive small 
town papers, and that they be invited to participate in ques- 
tions of community building, local advertising, etc., and 
given a better view of what the local merchant’s problems 
are to the end, that real co-operation may be fostered be- 
tween these two closely related elements of local business. 

(11) In view of the fact that states that have adopted 
the district chairman plan and have found this a good means 
of increasing membership, 

We recommend that in states where the increase in mem- 
bership has not been satisfactory, the National Secretary 
insist on each state, that has not so organized, to do so as 
soon as possible. 


THURSDAY AFTERNOON SESSION. 

At the afternoon session the Resolutions Commit- 
tee made its report through the Chairman, Charles A. 
Ireland, Ionia, Michigan, as follows: 

REPORT OF RESOLUTIONS COMMITTEE. 


Your Resolutions Committee takes pleasure in submitting 
to you the following report of Resolutions which it suggests 
may be passed by this convention. 

WHEREAS, The parcel post, as administered by the 
Postmaster General, is an unjust discrimination against one 
class of citizens and in favor of another class, and 

WHEREAS, This matter has been fully considered by 
the “Congressional Joint Committee to Investigate the Gen- 
eral Parcel Post,” and has been discussed by it very fully in 
an exhaustive report, known as Senate Document Number 
944, 63rd Congress, 3rd Session, and 

WHEREAS, It would appear that the Postmaster Gen- 
eral is given wide discretionary powers in the law instituting 
the parcel post, and has not used these powers wisely, and 
has allowed abuses to creep in to the operation of the parcel 
post, and 

WHEREAS, It is manifestly only right and just that the 
parcel post should not favor one class of citizens and dis- 
criminate against another; therefore be it 

RESOLVED, That this Association does respectfully re- 
quest Congress to take up and very carefully consider the 
report heretofore mentioned and enact into law the changes 
there recommended, and in addition thereto, such provisions 
as shall take out of the hands of the Postmaster General the 
power to change any of the provisions placed into the law by 
Congress. ; 

WHEREAS, The Legitimate, commercial and industrial 
interests of the country require that the government of the 
United States shall not directly or indirectly continue to 
grant special favors to any class of citizens by imposing on 
any one class of mail or postal matter, a burden not charge- 
able to that class; therefore be it 

RESOLVED, That The National Retail Hardware Asso- 
ciation does hereby petition Congress to so reorganize the 
post office services, that each and every department of it shall 
be self-sustaining and that the Interstate Commerce Commis- 
sion be duly charged by law with the power and duty to 
investigate postal rates and determine the fair transportation 
charged for the distribution of postal matter of the various 
classes, to the end that the rates charged may be adequate to 
cover the expense of each class. 

RESOLVED, That we again endorse the movement for 
one cent letter postage, and that the Association assist in the 
furtherance of the movement. 


FAVOR NEW BANKRUPTCY ACT. 


WHEREAS, The present National Bankruptcy Act was 
placed on the statute books as an emergency measure to take 
care of particular and peculiar conditions which do not now 
exist; and 

WHEREAS, This act does an injustice to various class- 
es of citizens, especially retail merchants; therefore be it 

RESOLVED, That this Association respectfully requests 
and strongly urges Congress to repeal this law to enact one 
in its place which shall be suitable to present day conditions 


and shall not do an injustice to either debtors or creditors. 
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AGAINST FRAUDULENT ADVERTISING. 


_, WHEREAS, Fraudulent, misleading and deceptive adver- 
tising is not only a violation of moral and business ethics, 
but is also detrimental to the interests of producers, dis- 
tributors and consumers of merchandise of all kinds and 
against good public policy; therefore be it 

RESOLVED, That this Association does endorse that 
law generally known as the “Printers Ink Model Statute,” 
designed td prevent such advertising, and does respectfully 
request and strongly urge Congress to place this law on the 
statute books of the United States. 

5 RESOLVED, That we reaffirm the Association’s stand 
in favor of Price Maintenance; that we again endorse the 
Stevens Bill, House Roll 13305, and that we use every hon- 
orable means to secure the enactment of same by Congress. 

WHEREAS, A representative of retail merchants has 
not been appointed a member of the Federal Trade Com- 
mission, 

WHEREAS, This commission will have to consider 
matters of the most vital interest to retail merchants; there- 
fore be it 
__ RESOLVED, That this Association does most respect- 
fully request the appointment of a retail merchant on the 
Federal Trade Commission as soon as a vacancy occurs. 

PLEDGES SUPPORT TO FEDERAL TRADE COM’MISSION. 

WHEREAS, This Association realizes that the Federal 
Trade Commission needs the co-operation of all mercantile 
interests in the proper solution of the many matters which 
will come before it, on which there are no precedents to serve 
as guides, therefore be it ‘ 

RESOLVED, That this Association does pledge to the 
Federal Trade Commission its most hearty support and as- 
sistance in every way possible. 

WHEREAS, The National Chamber of Commerce has 
seen fit to appoint an advisory committee to co-operate with 
the Federal Trade Commission and has not appointed a re- 
tail merchant on such advisory committee, therefore be it 

RESOLVED, That this Association does respectfully re- 
quest that a retail merchant be appointed on such committee 
at the earliest possible opportunity. 

WHEREAS, This Association realizes the necessity of 
good roads as arteries of communication between sections, 
and as a means of economical marketing of farm products, 
therefore be it 
_ ,RESOLVED, That The National Retail Hardware Asso- 
ciation does heartily approve of it, and earnestly recommend 
the many movements now under way to establish good roads 
throughout the country, feeling that they are potent factors 
in the development of the rural districts. 

OPPOSES TRADING STAMP AND COUPON SCHEMES. 

WHEREAS, There are in existence various trading 
stamp, coupon and profit sharing schemes being promoted by 
outside companies, therefore be it 

RESOLVED, That this Association desires to go on 
record as opposing all such schemes, for the reason that it 
believes them to be detrimental to the interests of wholesale 
and retail distributors and consumers alike, adding an un- 
necessary cost to the goods. ; 

WHEREAS, Since death has removed from our midst 
our beloved and honored member and friend, former Presi- 
dent H. L. McNamara, whose loyalty and devotion to the 
Association from its infancy have endeared his name to all 
who knew him, therefore be it 

RESOLVED, That we here make public acknowledgment 
of our deep sense of loss and bereavement and extend to 
his family and friends our sincere sympathy. 

WHEREAS, It would be appropriate that copies of a 
number of the foregoing resolutions be sent by the secretary 
“4 this Association to various interested parties, therefore 
e it 
RESOLVED, That the secretary of this Association be, 
and hereby is instructed, to send such copies as may be ap- 
propriate of the several resolutions. 

WHEREAS, This Convention has been most royally en- 
tertained by the members of the Minnesota Retail Hardware 
Association, by the Hardware Jobbers and Manufacturers of 
the Northwest, and by many individuals of the Twin Cities, 
therefore be it 

RESOLVED, That the members of the National Retail 
Hardware Association attending this convention, express 
to their hosts most hearty thanks and appreciation} and 

WHEREAS, Both the local press of the Twin Cities, 
and the trade press of the country, have been liberal in the 
publication of reports of our meetings and entertainments; 
therefore be it 

RESOLVED, That we do hereby extend to them our 
hearty thanks and appreciation. 

WHEREAS, This association was favored by splendid 
and inspiring addresses delivered by the Honorable W. S. 
Hammond, Governor of Minnesota, by Jesse A. Gregg of 
St. Paul, and by George W. Mason of St. Peter, Minne- 
sota; therefore be it 

RESOLVED, That this convention expresses a deep 
sense of its pleasure and profit in listening to the said 
addresses. 
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WHEREAS, the Hardware Ladies of the Northwest 
have spared no pains or trouble in providing appropriate and 
elaborate entertainment for the visiting ladies; therefore be it 

RESOLVED, That a rising vote of thanks be given to 
the local ladies who have done so much to make their stay 
enjoyable. 

WHEREAS, The various committees having charge of 
the entertainment have tendered their personal service in un- 
limited measure; therefore be it _ 

RESOLVED, That we do hereby extend to the mem- 
bers of those committees our sense’ of gratitude for their 
efforts. 

ELECTION OF OEEICERS. 

The Nominating Committee through its Chairman, 
R. L. Mason, Canton, Illinois, President of the IlIli- 
nois Retail Hardware Association, made its report, 
after which the election of officers took place, result- 
ing as follows: 

President, Daniel Fletcher Barber, Boston; First 
Vice-president, Charles T. Woodword, Carlinville, 
Illinois; Second Vice-president, J. R. Gamble, We- 
tumpka, Alabama; Secretary, M. L. Corey, Argos, 
Indiana; Treasurer, George A. Pauly, St. Louis, Mis- 
souri. 

The Executive Committee is composed of the fol- 
lowing: 

Charles F. Ladner, St. Cloud, Minnesota; F. C. 
Secrest, Chillicothe, Ohio; C. N. Barnes, Grand Forks, 
North Dakota; M. D. Hussie, Omaha, Nebraska; F. 
B. Boyce, Wellsville, New York; Fred A. Rechlin, 
Bay City, Michigan, and H. F. Krueger, Neenah, 
Wisconsin. 

The four last named take the places of Dan Kav- 
anaugh, Fairbury, Nebraska; C. W. Scarborough, 
Pittsburgh, and Charles J. Fix, Buffalo, New York, 
who retired, and of J. R. Gamble, Wetumpka, Ala- 
bama, who was elected Second Vice-president. 

After election of officers the Committee on Place of 
Meeting made its report, recommending that Boston, 
Massachusetts, be chosen as the 1916 Convention City. 
Upon vote it was decided to hold the next Annual 
Convention in Boston. 

Immediately after the adjournment of the Conven- 
tion, the new Executive Committee and the new of- 
ficers held a session to consider the work to be taken 


up during the coming year. 





ENTERTAINMENT FEATURES. 


The entertainment provided for the delegates, their 
ladies and other visitors was of the highest order and 
the various committees were highly complimented on 
the manner in which the comforts and pleasure of 
every one was looked after. 

On Tuesday evening a general reception was held 
in the Palm Garden of the St. Paul Hotel, with an 
attendance of about 250. The Imperial Quartette, said 
to be the best organization of its kind in the North- 
west, rendered operatic and other vocal selections in a 
high grade and thoroughly enjoyable manner. For 
those who cared to indulge in dancing a fine string 
orchestra and suitable space was provided; while there 
were tables for those who wished to play cards. Dainty 
refreshments were served. George W. Mason, presi- 
dent of the State organization, and Mrs. Mason led the 


Grand March. 
Mrs. M. S. Matthews, of Minneapolis, chairman of 
the Ladies’ Entertainment Committee, evidently is on 
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especially good terms with the weatherman, for al- 
though the sky at times was covered with clouds on 
Wednesday, the rain did not fall, and the picnic dinner 
at beautiful Wildwood on White Bear Lake was a 
decided success in every way. About 130 ladies were 
present. The special car left St. Paul at 10 A. M., 
and the party enjoyed boating, fishing and bathing 
for a couple of hours after which a bountiful repast 
was served, the train leaving at 2:15 P. M. for St. 
Paul, where the ladies joined the men in an automo- 
bile ride that took in most of the points of interest in 
and around the Twin Cities. 

The automobile trip started at 4 P. M. from the 
Elks’ Club, St. Paul, with 78 cars in line, all decor- 
ated with striking yellow pennants. The route chosen 
led through part of the downtown retail section, out 
on beautiful Summit Avenue, past the new Capitol, 
which is one of the handsomest in the country, 
through Como Park, down University Avenue past the 





H. O. Roberts, 
Secretary, 
Minnesota Retail Hardware Association. 


great group of buildings of the University of Minne- 
sota, over the Washington Avenue Bridge, across the 
Mississippi, past the famous St. Anthony Falls, up 
Nicollet Avenue, through Loring Park and Kenwood 
Drive, to Lake of the Isles, around Lake Calhoun 
and Lake Harriet, over Minnehaha Boulevard to Min- 
nehaha Falls and Fort Snelling, along the River Drive 
soulevard, Summit Avenue, arriving at St. Paul Hotel 
at 7 P. M. 

Everyone thoroughly enjoyed the beautiful ride, al 
though the clouds at times looked threatening. 

In the evening a theatre party at the “Strand” with 
specially prepared attractions provided plenty of en- 
tertainment for the delegates and visitors. 

Thursday forenoon, the visiting ladies were taken 
on a shopping tour through several of the St. Pau! 
department stores and visits of inspection were also 
made to some of the fur manufacturing establishment: 
in this, the greatest fur.market of the United States. 

In the afternoon Mrs. F. W. Hurty was host for the 
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ladies at a Tea and Bridge party at the Town and 
Country Club, which is beautifully located on the banks 
of the Mississippi, near the great high power dam. 

The men were invited as special guests to attend a 
meeting of the Ancient Order of Matadors, at which 
an initiation service of a number of candidates into 
the thirty-fourth degree was exemplified. This highly 
interesting ceremony took place at Hotel Ryan, and the 
committee in charge left nothing undone to give those 
present the time of their life. 


While the Matadors were in session, the ladies were 
entertained in the Palm Room of the St. Paul Hotel 
by the Ladies’Committee under the leadership of Mrs. 
J. H. Sawyer, of Minneapolis, and an exceedingly 
pleasant evening was spent. 

The climax of the entertainment was an all day pic- 
nic at Lake Minnetonka, “Big Water,” as the Indians 
named it. Boarding special trolley cars, the delegates, 
their ladies and other visitors had a delightful ride 
over the “White Way” to one of America’s most 
beautiful lakes, with miles of shore dotted with charm- 
ing summer homes. The day was spent in games, 
boating, fishing, bathing and other forms of recrea- 
tion, and the dinner at Hotel de 1’Otero was a fitting 
close to a program of splendid and enjoyable enter- 
tainments. 


~~ 


CONVENTIONALITIES. 





The National Retail Hardware Association was or- 
ganized sixteen years ago, with a membership of 750 
and only five state organizations affiliated. The pres- 
ent membership includes over sixty percent of all the 
exclusive retail hardware dealers in the United States 
and the rolt shows nearly 18,000 members in good 
standing. About one thousand names have been added 
since the 1914 Convention. 

A specially encouraging feature was the report from 
the various states that business was improving, and 
that the increased activity was not due so much to or- 
ders for war supplies as to improved domestic de- 
mands. 

The “Boston Bean Terries,” led by Mayor Frank 
FE. Stacy, a prominent hardware dealer of Springfield, 
Massachusetts, conducted a strong campaign to secure 
the 1916 Convention for Boston, and the moving pic- 
ture exhibition which was given by the New England 
delegation was quite interesting, showing the “Streets 
That Are not Called Straight,” and other noteworthy 
features of Boston, together with views of several 
hardware manufacturing plants in New England. 

“Charlie” Woodward, of Carlinville, Illinois, who is 
“heir presumptive” to the presidency in 1917, pulled 
strongly for Chicago as the Convention City in that 
year. ; 

Handsome leather card cases were presented to the 
delegates with the compliments of the Minnesota Re- 
tail Hardware Association. In the cases were in- 
serted schedules of the various meetings and a book 
of tickets for the various entertainments, as well as a 
little holder with waxed paper for postage stamps. 

A beautiful floral reproduction of the emblem of 
the National Retail Hardware Association was worked 
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out in the original colors on the lawn in front of the 
Court House and was greatly admired. 

H. O. Roberts, secretary of the Minnesota Retail 
Hardware Association, was greatly complimented up- 
on the excellent manner in which all the arrangements 
for the pleasure and entertainment of the visiting 


delegates, their ladies and friends, were carried out. 
-eo 


SECURE PATENT FOR CLOTHES DRIER. 


Joseph Herbert and Joseph Samuel Henri Gagnon, 
Viauville, Montreal, Quebec, Canada, have been 
granted United 
States patent 
rights, under 
number 1,134,- 
850, for a clothes 
drier described in 
the following: In 
ma clothes drier, a 
plurality of par- 
allel flexible 
clothes lines, a 
runner _ over 
which each of 
said clothes lines 
runs at one end, said runners being suitably supported 
side by side, a distancing member collectively connect- 
ing one end of said clothes lines at a distance apart, 
a distancing membér collectively connecting the other 
end of said clothes lines at a distance apart, a flexible 
line connecting said distancing members and a single 
runner suitably supported over which said flexible 
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WHY SOME CUSTOMERS DRIFT AWAY. 





It is often wondered by the hardware dealer why 
some of his customers drift away to other stores, but 
it must be added that he seldom deems it necessary to 
find out just why they did change stores. The fact 
alone that they did drift away is something that should 
impress the merchant enough to bother his conscience, 
but it ought to convince him that there must be a rea- 
son for the customer drifting away. 

Knowing this, it is the merchant’s duty to find 
out that reason and remedy it. It might be the fault 
of the clerks, the system that is employed through- 
out the store in general or various other causes. 
Hence it can be seen that it is the owner’s business to 
take care of these matters before they have gone too 
far. 


+o. 


TRADEMARK REGISTERED FOR GRIND- 
: STONES. 








The Read Stone Company, Limited, Stonehaven, 
New Brunswick, Canada, has obtained copyright on 
the trademark shown 
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scythe, oil and whet 
79,437 stones. The claim was 

filed June 29, 1914, and the Company claims use since 

August 17th, 1889. The serial number is 79,437. 
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ADVERTISING CRITICISM AND | 
COMMENT 


Helpful Hints for the Advertisement Writer 






























































The advertisement of “Summer Things” which is 
shown in the accompanying illustration was inserted 
by the Bunting-Stone Hardware Company, 810 to 814 
Walnut Street, Kansas City, Missouri, in the Times, 


®unting-StoneHardwareG@, 


810 ~12-14 WALNUT STREET, 
On Bale'Todity ang, Tomorrow. 
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Ice-Kist”? Crankless 
= Freezer 
? Produces smooth,  evenly- 
H frozen ice cream and otber 
desserts without tursing. 
Takes less ice than the old- 


Fulper Stone 
Filters 


We have these Filters !n a full 
line of sizes; they are germ- 





proof find easy to keep clean. 
During this sale 
fashioned freezer and keeps 2 719 
contents frozen longer. Simple, the $3.50 sise for. ° 
sanitary, easily cleaned. 
Molds cream in form of cs!- Sloan Water Cooler 
inder; bole in center can be filled with 
fruit or sauce if desired Because of — 7.3 = eet 
light weight aid compact shape it is very ice chamber of the re- 
convenient to carry on picnics. | 2-yt. size frigerator. Because of 
only. Regular price, $2.50; $ { 98 . the large cooling sur- 
special .........- ssemee A face the contents chill 
We also carry a complete line of othér very quickly. 
freezers—priced from $1.25 to $6.2 
Gepending upon size. ' 2eqt. size, worth 40c..,:.35¢ 
3-qt. size, worth, 50c.« 45c 
Ice Shaver ‘ ee 
4-qt.. size, worth 60c.....55¢ 
. = A great convenience in 


pfeparing fee for ° 

4 drinks, fralts, melons Ice Pick 

€ sliced ‘tomatoes, olives, ¢ Se kind the ice man 
etc. -Basy to use— uses. Spring tempered 

simply draw blade over ice; can be -f e: Blade with needie_ point. 

adjusted to shave fine or coarsé6. The Special eoeceescse Tc 

receptacle holds a tumbierful of shaved fF ©.) 4 “Tenens easnsee 

ice; when full, lid is rllsed and con- Anstier gee quility tes Pick, Gc 

tents emptied. Regularly .50c ; 3 GPO cers cicocccccsgsevcceecens 
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Pitcher and Tumbler Trays 








Triangular Trays of 
lacquered papler mache, 
length tbrough center 
11 inebes. The 25c¢ 
kind, finished in biatk 
with tiny gold {9 
sters. Special . 1H 
In white, with gold 
rim, regularly 

Boe, at SOG 
Coaster Sets 


Consisting of «a 
Serving Tray and 
six Coasters, Bot- 


Large size, like 

cut—special.”.. 2. _ ¢ 
Smaller size, fits ever 
top of tumbler and 
bas perforated ‘Ay 





bottom; special .... vseeed 
Aluminum Juicers, to fit tumbler 8 
CE, GRD 2c cc csvccccccsccusees rH 





Drink Mixer 


An alumibum utensil for mix> 
4ng and straining lemonade or 
any kind of fancy drink; top 


tom in nickel plat- 
to be used as measuri cup; ed rims. Regular 
regular price $1.00; 45 price 75c, 

epecial ........ one ¢ special... 49c 


Domestic Science Fireless Bohn Syphon 










Cooker Refrigerators 
Has sanitary all- -metal >—X— ~ A refrigerator 
case; all-metal cover, a ey Ps fs an  impor- 


new feature; insulated 
like a refrigerator; alu- 
minum lining 


tant arficle in 
the bome. The 
Boan Syphon is 
the most sci- 
m entifically coa- 
structed refrig- 


partments, and 
aluminum uten- 
sils; vapor 
seal covers; 


porcelain lin- 














OC es ; perfect in- 
° $5 = ‘ {- = - sulation and 
denser } rainage; sao- 
; itary; makes ice do double duty. Case 
We also carry the Jewel Cooker. of oak or white porcelain. 
Prices, from $10.50 up. Price of oak—3© pounds $45 
CRPACHEH on eee ee eee ee eeeee 
i We carry @ full line of other good mod- 
Electric Fans wrately priced Refrigerators. 
An electric fan : 
in your home Screen Doors 
= office gives We bave io stock a few 
i i hosp ps Goors that hate been used 
pense tes -as samples ahd are-slight- 
anything. ase ly damaged. In order te 
~ odin ge = close. them- out we will 
The Crocker- _ sell, them.at-a greatly re- 
bt ne duced price, No telephone 
one of the best 4 orders taken for these 
on thé market. doors—they must be pur- 
This fan comes chased Uy persona!  in- 
{n 9-Inch vise, spection. Regular $1.00 
complete with 10 feet of silk cord and to $%.00 | yalues—priced 
swivel plug; regular price $8 from $2.5¢ down 50s 
$9.50; a rare bargain ° aS TO, roe veceGec ve 














TUESDAY: and WEDNESDAY of this week Will be “GOOD ROADS DAY"’ to the 
state of Missouri. : . a 
We are fully equipped to supply. implements necessary to secure good roads, Such a8 
Shovels, Picks, Mattocks, Crowbars, Drills, etc., at prices that will appeal to yeur 
judgment. 




















where it occupied a little over 10% inches, double 
column. In its general arrangement, as well as in the 
selection of the articles offered for sale, this adver- 
tisement is excellent. Each item is illustrated, attrac- 
: tively described and definitely priced in a manner that 





invites attention and desire to possess. The panel at 


the bottom suggests the fact that from a purely selfish 
standpoint the retail hardware dealers can well afford 
to push the “Good Roads” movement, because of the 
increased trade he will have on tools and implements 
needed for roadmaking. 

It may seem strange that it should be necessary to 
emphasize the necessity of quoting definite prices and 
giving specific de- 
veveawmen || GCHROETERG})| “soxss"* | scriptions of articles 
E ~ WEEKLY BARGAIN WO 547 | offered in an adver- 

tisement when those 
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turns on their investment. 

The accompanying illustration shows a two column 
10-inch advertisement which appeared in the St. Louis 
Star and which was inserted by Schroeter Brothers 
Hardware Company, 717 to 719 Washington Avenue, 
St. Louis, Missouri. In this advertisement it will 
be noted there are several automobile accessories and 
supplies described and priced in a manner that invites 
possible purchasers to come to the store with a definite 
object in view, and more than that; the advertisement 
offers parcel post service, and it is evident that the 
Company finds this method of advertising profitable, 
for as will be noted in the panel at the top of the 
illustration, this advertisement bears the legend 
“Weekly Bargain Number 547,” showing that for 
over ten years this policy has been adhered to. As 
usual, this advertisement is well arranged and nicely 
balanced. Twenty items are offered and each one is 
definitely described and priced. 

t * 8 

Sales records, expense records, advertising records, 
collection records—they are all very important, but 
the only real record for your business is your Profit 
record. Try to beat last year’s, last month’s or last 
week’s profit record, then you know you are gaining. 
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HEATING AND VENTILATING 








WARMING AND VENTILATION OF CHURCHES. 


The following interesting and instructive article 
which appeared in a recent issue of Domestic 
Engineering, London, England, contains so many 
valuable pointers to those engaged in the heating and 
ventilating profession that AMERICAN ArTISAN is glad 
to give it further publicity: 

It is a truism that great problems very often owe 
their solution to the discovery of some overlooked 
point of detail. It is even possible that the poor 
church attendance in many parishes may, in part, be 
due to some factor which, though apparently small, 
may materially affect the situation. One may, for in- 
stance, reflect a tittle with advantage upon the effect 
which a cold, damp or badly-ventilated church is 
likely to have upon the size of the congregation. The 
difficulty of warming and ventilating a large build- 
ing is indeed an old one, and even in this scientific 
age there are hundreds of churches, halls, schools, 
and public buildings wherein the congregations or 
audiences are likely either to be roasted or frozen, 
or made sleepy by bad air, or uncomfortable by pro- 
nounced draughts. The happy mean has seemed 
impossible of attainment. Even though nothing worse 
than temporary physical discomfort results, the sit- 
uation is bad enough, but too often colds and serious 
illnesses follow. Congregations, however devout, can 
hardly be blamed if in these circumstances they stay 
at home. What, then, are the vicar and church- 
wardens to do? 

There are several ways of warming a church, but 
few of them are satisfactory. That most elementary 
method of obtaining warmth—the open fireplace or 
grate—is impracticable in a church. Closed stoves 
possess an advantage, for much less heat is wasted 
and much less fuel burned, but they produce dryness 
in the air, and the products of combusion usually es- 
cape, rendering this method not only disagreeable, but 
positively dangerous. Nevertheless, the method is 
very largely adopted in this country for places of 
public assembly. The flue-pipe, if carried for a dis- 
tance inside the building before discharging the heat 
and fumes outside, will distribute a deal of warmth, 
and thus probably 70 to 80 percent. of the heat gen- 
eralized is utilized. The main difficulty arises out 
of the need of replacing the warm air by fresh air, 
and experience shows that no system of ventilation 
overcomes this without serious inconvenience. 
Draughty churches are common enough, but draughts 
are not necessarily caused by the admission of cold 
air through the roof or windows. More frequently 
than not they are caused by the warmed air from 
pipes or radiators rising to the roof, where, coming 
into contact with it and with windows and other cold 
surfaces, such as walls at a higher level, it gives out 





its heat, contracts in volume and falls again to the 
floor-level in accordance with the laws of gravity. 

Warming by convection is the system adopted in 
the majority of churches. A convection current can 
be set up in any fluid substance—that is, water or air 
—by the application of heat. The water contained 
in the boiler of a hot-water warming apparatus, be- 
ing in contact with the iron plates containing the fur- 
nace, becomes heated by conduction through the 
plates. The heated water expands, and, in conse- 
quence, becomes lighter than the rest of the water 
in the apparatus, and so moves away to the upper part, 
the heavier and cooler water being drawn by gravity 
into the boiler. A continual circulation through pipes 
is thereby maintained and the heat given to the water 
within the boiler is conveyed in the stream set up to 
any part of the building where it is desired to give it 
out. An air-heating apparatus operates on very much 
the same principle. An apparatus which works in 
this way—that is, by the convection and conduction 
of heat—is more economical than one in which radiant 
heat is utilized. Nearly all churches in which a mod- 
ern heating system has been installed have a hot-water 
apparatus, since this would appear to combine most of 
the features necessary in church warming. For a 
building to be comfortably warm the temperature of 
the wall surfaces must be raised. The floor and‘the 
furniture must also be warmed, and the air currents 
which are responsible for the heat exchange by con- 
vection must be so regulated that the occupants do 
not suffer a heat loss. Movements of air are inevit- 
able in every building, but they should be so regulated 
that the colder air does not concentrate. As to wall 
temperature, it may be remarked that in a modern 
system of warming, in which the heating pipes are 
buried in the walls, their temperature is above that 
of the air in the rooms, and the occupants experience 
no sensation of chill. Yet there is a serious objection 
to this method so far as old churches are concerned, 
for there is a natural reluctance, even if such a step 
were possible, to mutilate old stone walls for the in- 
sertion of hot-water pipes. 

A large building cannot be heated quickly; an ordi- 
nary church needs about a week and some cathedrals 
a fortnight. An enormous number of heat units must 
be poured into the building until the walls are warmed 
to the desired temperature. Afterwards, all that 1s 
necessary is to supply the heat units that the build- 
ing is losing. To attempt to warm a church on Satur- 
day for the Sunday service is a hopeless task for any 
apparatus, but many an apparatus will do more satis- 
factory work if the fire is never allowed to go out 
all through the cold weather. This is not so costly 
or extravagant a method as might be imagined, when 
it is remembered that the amount of fuel consumed 
with a steady damped fire is not more than is burned 
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during the two or three days’ rapid combustion that is 
sometimes resorted to by unscientific stokers. More- 
over, the boiler will work under very much less exact- 
ing conditions, and will probably find its life pro- 
longed thereby. ‘ 

When all is said and done, the heating and venti- 
lating of a building in a manner satisfactory from all 
points of view have remained unsolved, since all the 
existing methods possess faults of one kind or an- 
other. They may be too costly; the heating appara- 
tus may generate too much heat; it may accumulate a 
particularly objectionable kind of dirt beneath the 
floor of a church; it may necessitate the “hacking 
away” and mutilation of fine old walls; or it may de- 
velop defects and finish by setting the building on fire. 
Moreover, experience suggests that every heating sys- 
tem has to be combined with a separate system of 
ventilation. We know of one old church seating four 
hundred where the ventilation cost £250, besides in- 
volving considerable damage to the venerable roof 
and walls. The perfect system of church heating has 
hitherto been undiscovered; but we live in an age 
of progress, and the mistakes of others have continu- 
ally formed the basis of improvements. 

It has remained for a scientifically-minded but none 
the less practical clergyman, the Rev. F. Iliff, of Lev- 
enshulme Rectory, Manchester, to evolve a principle 
which constitutes a complete reversal of many ex- 
isting ideas. His system, in brief, is one which car- 
ries into effect the revolutionary lessons learnt from 
experiments conducted by Dr. Leonard Hill at the 
London Hospital. Dr. Hill’s air movements were 
brought about by means of electric fans; but, unfor- 
tunately for public buildings, and churches and schools 
in particular, the continuous buzzing noise from these 
becomes intolerable, especially when the revolving 
parts begin to wear. In the Iliff system there are no 
moving parts, and the circulation of warmed fresh 
air from outside is produced by the heat from a special 
atmospheric gas-ring about 8 ins. in diameter, the av- 
erage consumption of gas being about 6 ft. per hour. 
Unlike gas radiators, however, the gas fumes are 
carried outside the building, and do not come into 
contact with the air introduced fram outside. The 
principle of the new system is that of a constant 
stream of warmed fresh air distributed near the roof, 
which gradually descends to the floor-level, carrying 
with it all the impurities and products of human com- 
bustion contained in the air, which are expelled from 
the building about the floor-level. Strange as it may 
seem, in view of past experiments, it is necessary in 
this system to keep all windows shut. 

In this way a continuous supply of warmed fresh 
air is diffused through the building without the crea- 
tion of draughts. The apparatus may be installed 
with little disturbance of the fabric, the walls, roof, 
and floor remaining practically intact. 
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WROT IRON HEATING COMPANY MOVES 
INTO NEW QUARTERS AT DES MOINES. 





The Wrot Iron Heating Company, manufacturers 
of Wrot Iron warm air heaters, have occupied their 
new quarters at 1015 to 1055 Murphy Street, Des- 


Moines, fowa, where a modern building, 60x140 feet, 
has recently been completed at a cost of $25,000 and 
equipped with the latest machinery. This structure, 
which provides office facilities on the second floor, will 
furnish facilities for the immediate needs of the Com- 
pany, but another building with foundry equipment is 
to be erected during this summer at a cost of $20,000. 
The Company expects to use 1,000 tons of plates dur- 
ing the coming season, and the plans call for a capacity 
of 10,000 warm air heaters a year. Donald B. Howard 
is general manager. 





EFFICIENCY OF DOMESTIC GRATE. 


In view of the many articles which have been pub- 
lished on the question of whether the open fireplace 
or domestic grate is an efficient means of heating a 
room, the following lecture will be of interest. It 
was delivered by Dr. Harcourt, F. R. S., before the 
Royal Society of Arts in London, England, at a recent 


meeting : 


Dr. Harcourt said that several months ago a friend told 
him that he got a box of some stuff which would make one 
ton of coal go as far as two. Would he come and see it 
tried? Dr. Harcourt found that the box was a cardboard 
box holding about half a pint of a pink powder. A heaped 
teaspoonful of the powder was to be stirred up in a pint 
of water and three scuttles full of coal sprinkled with this 
mixture. The disproportion between the size and number 
of the lumps of coal and the teaspoonful of powder which 
was to be distributed over their surface was so great that 
it was difficult for anyone whose business has been experi- 
mental chemistry-to go through this sprinkling seriously. 
However, it was done, and has been done for the lecturer 
many times since. But neither then nor in subsequent trials, 
using a grate well adapted for such observations, could any 
material difference be found in the rate of burning with and 
without the powder. What difference there was seemed to be 
due to the water, which was used as a means of distributing 
the powder. If coke were thoroughly wetted it absorbed 
a large volume of water, and the life of the fire was much 
lengthened; with a feeble draught it might even be doubled, 
but with lumps of coal the effect was much less. 


Since the pink powder consisted chiefly of common salt, 
the effect of dissolving a quantity of salt in the water was 
tried, but no further diminution in the rate of combustion 
was observed. An analysis of the powder made by Mr. R. E. 
Steel, Natural Science Master at Sherbourne School, gave 
the following result: 


ntNieY. CRPONRE So os adodson bRbabS Ch Ube tales 83.85 
CONCH CATIA | 05 6s abiers ok ap hee bee teke 8.71 
PPTRS ORIN svcd cco w ers > oak hoe Dewees ws 2.88 
L) OS TE ge pr abioe ah: MAE LE IY ay ty fe ye a Ate 0.69 
NS os nc ire 4 ois dlewa'e Shcs Vieoos ee ae os 3.57 

99.70 


The lecturer then described his instrument for measur- 
ing the amount of heat radiated into a room, which, for 
want of a shorter name, he called a radio-thermometer. It 
consisted of a copper box, 6 inches by 6 inches by 1 inch, 
with funnel-shaped inlet, enclosed in a wooden box, 7 inches 
by 7 inches by 2 inches, open at the top, and with ah open- 
ing 5 inches square in the middle of one side. Except on 
this side there was a space between the two boxes of an inch 
at the back and half an inch at the sides and below, which 
was loosely packed with cotton-wool. Of the side which was 
in contact with the wood the central 25 square inches was 
exposed, and had been blackened. A thermometer was held 
by a cork in the opening at the top, which was also used as 
a stirrer, being furnished with a cup-shaped piece of rubber 
sheet tied on above the bulb, which stretched across the box. 

The weight of the copper box was 11 ounces, that of 
the water which filled it was 1 pound 6 ounces. The water- 
equivalent of the copper box was 11 by .095—=1.045 ounces. 
Hence the mass of water heated might be taken at 1 pound 
7.04 ounces, or 1.44 pound. The instrument having been 
freshly filled with cold water, was placed facing the middle 
of the fire at a distance of 3 feet. Exactly at some minute 
by the watch the thermometer was read. About nine min- 
utes later the water was briskly stirred up and down with the 
thermometer, which was then replaced with its bulb central, 
and at the end of ten minutes the therr- meter was again 
read. These readings were repeated every ten minutes until 
the temperature of the water was as much above the tempera- 
ture of the air, taken by a thermometer at the back of the 
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instrument, as it was below it at starting. The cotton-wool, 
which checked the flow of air round the box, prevented the 
temperature of the air of the room having much influence, 
and both this and the exchange of radiations were approxi- 
mately balanced by the temperature of the water being to an 
equal extent, and for nearly the same time, first lower, then 
higher, than that of its surroundings. 

A large number of measurements have been made of 
heat radiated from coal and from coke, and from coke which 
had been wetter, and from coal and coke treated with the 
pink powder in the manner prescribed. The grate chiefly 
used was that of which the lecturer exhibited an example, 
whose division into many spaces and flat vertical front 
adapted it for the purpose. The whole charge of fuel was 
put in at once, and heaped up above the top bar into the 
throat of the chimney before the fire was lighted. The fire 
burnt gradually downwards, like a candle, and lasted the 
day through. 

Coke treated with powder or untreated radiated prac- 
tically the same amount of heat. The lecturer recalled an- 
other little box much in demand sixty or more years ago. 
It was filled with little bottles containing homceopathic glob- 
ules, which good people took and gave to their friends, hav- 
ing a confident belief in the benefits which followed. In 
that case, as with other more plausible drugs, the belief 
could not readily be put to the test of comparative experi- 
ment. In the case of a physical agent, this test was readily 
though not commonly applied. It seems that we were not 
ps a were, according to Mr. Kipling, “Our fathers 
of old. 

Bulk for bulk, coal was nearly twice as heavy as coke, 
burnt for longer under the same conditions, produced more 
heat, and from an open grate radiated rather more heat, be- 
cause it lasted longer. Weight for weight, coke had the ad- 
vantage for domestic use, and would retain it even if the 
price of the two became the same. 

The grate of which the lecturer gave a description, or 
rather one of its predecessors on the same principle, was 
used with coal only for many years, and used to be nearly 
smokeless after the first hour. By that time the top layer 
of coal had passed through its first stage of flame and smoke, 
and had become a layer of glowing coke. Through this layer 
the gases given off as the heat spread to the coal beneath, 
with their light burden of particles of soot, had to pass on 
their way to the chimney; all that was combustible, whether 
gas or soot, was burnt, and thenceforth for the rest of the 
day the fire was smokeless. A few years ago the lecturer 
mixed coke with the coal; the proportion of coke was grad- 
ually increased, and latterly he had used coke only. In the 
construction of a grate to yield as much radiant heat as pos- 
sible from the fuel consumed, certain principles should be 
observed: (1) The face of the fire should be vertical, so 
that the chief. radiation should be horizontal, not directed 
upwards towards the chimney and the ceiling; (2) the bars 
should be as slight as is compatible with sufficient strength, 
and as wide apart as will suffice to prevent more than an 
occasional ember falling out; the reason was that the bars 
did not reach a red heat, nor radiate so much heat as an 
equal surface of the fire behind them, and to the extent of 
the difference they acted as screens; (3) for a similar reason 
the fire should be narrow from back to front. A space of 
4 or 4% inches between the back and the bars was enough; 
(4) air should pass in through bars in front, not through 
bars beneath; for the most vivid combustion occurred where 
the air and fuel meet. If this was at the bottom of the fire, 
much heat was radiated on to the hearthstone below, and 
helped to send a current of heated air up through the fire, 
promoting the burning of the coal, but not to good purpose; 
(5) to save the trouble of frequent attention and replenish- 
ing from a coal scuttle during the day, and to avoid smoke 
it was well to put in at once all the fuel the fire will need, 
and to light it at the top. 





RUDY FURNACE COMPANY READY FOR 
BUSINESS WITH NEW LINE OF 
WARM AIR HEATERS. 


The Rudy Furnace Company, Dowagiac, Michigan, 
which as previously announced in AMERICAN ARTISAN, 
was recently organized, is already in position to serve 
customers. A thoroughly modern foundry has been 
constructed and equipped with the most up-to-date, 
labor-saving machinery, and two styles of all cast 
warm air heaters in five sizes are ready for delivery, 
as follows: One style in 20, 22 and 24 inch fire pot 
sizes, and another type in 22 and 24 inch sizes. The 
officers are all men who are well known in the warm 
air heating industry. A. E. Rudolphi is president and 


AMERICAN ARTISAN AND HARDWARE RECORD 





53 


general manager ; Harry L. Wood is vice-president and 
heating engineer; Charles J. Biek, secretary and ad- 
vertising manager; Eugene Gilbert, treasurer, and 
Herbert Matthews, superintendent. 


WARM AIR HEATER THAT HAS MAGAZINE 
FEED. 





Any warm air heater that tends to minimize the 
attention which must be paid to it when in operation, 
and thus to obviate the necessity of continually firing 
up, should be more than welcomed by the many to 
whose lot it falls to take care of the heating of the 
house. A warm air heater which has reduced this 
work to a minimum is said to be found in the Garland 
magazine feed warm air heater manufactured by the 
M. Garland Company, Bay City, Michigan. This 
warm air heater is equipped with a magazine feed 
which operates by gravity and continually furnishes 
the fire with fresh, partially heated supply of fuel as 
that in the fire pot is consumed. The feeding spout 
of this magazine, which extends into the combustion 
chamber, is easily removed, facilitating the burning 
of large blocks, or long pieces of wood. The maga- 
zine door is large and when swung down on its hinges 
its opening is level with the fire door. This warm 
air heater is made entirely of cast iron. For further 
information address The M. Garland Company, De- 
partment F, Bay City, Michigan. 


a> 
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WARM AIR HEATER WITH CELLULAR 
OVERDRAFT FIREPOT. 





More comfort and protection from cold in churches, 
schools and homes than ever before is now being de- 
manded. This can be 
had with but little ex- 
pense over the cost of 
the old time fire place 
methods if the proper 
kind of warm air heater 
is used. Such a heater 
will also save much 
space which was former- 
ly rendered useless. The 
accompanying _ illustra- 
tion shows the Canton 
Special warm air heater, 
manufactured by The 
Yost Furnace Company, 
Canton Special Warm Air HeaterCanton, Ohio, which is 





said to fulfill every requirement which is demanded 
of a modern efficient warm air heater. This warm air 
heater is built with a new overdraft cellular firepot 
which is said to add greatly to the general efficiency of 
the heater, and together with the steel tubular radia- 
tor, to form a most attractive combination producing 
excellent radiating features. The grates are either of 
the draw center style or the new triangular independ- 
ent bar grate, either one being furnished at the option 
of the purchaser. For further information address 
The Yost Furnace Company, Canton, Ohio. 
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PRACTICAL HELPS FOR THE 
| TINSMITH 



















ING A SQUARE PIPE. 





BY 0. W. KOTHE. 
Should it ever occur that the workman must make 
an elbow to fit on a square flat pipe as shown in this 
drawing, then proceed as follows: First draw the top 


PATTERNS FOR ROUND ELBOW INTERSECT- 


ELEVATION 


“A” and divide into any number of equal spaces and 
from these points extend lines to the first mitre line. 
Now from all points in the first mitre line, extend lines 
parallel with the outlines of the second piece “D” 
until they intersect the vertical line of pipe as in 
points 7’-6’-5’-4’-. The other lines extent parallel with 
piece “E” thus extending an intersecting square pipe 

















































PATTERN FOR 
OPENING 


HALF PATTERNS 


view of square pipe, and then from the center square 
out a line and from a convenient point describe the 
half section “B” and divide into equal spaces as 
shown. This view is only necessary when developing 
the pattern for the opening, and so to lay out the pat- 
terns for the different pieces of elbow draw the eleva- 
tion of pipe with a part elbow with pieces “C”, “D” 
and “E” as shown. Next describe the half section 






























TOP VIEW 






Development of Patterns for Round Elbow Intersecting Square Pipe. 


in points 1’-2’-3. As no line intersects the point where 
the mitre line between “E” and “D” meet the square 
pipe and to establish this point in pattern it is neces- 
sary to extend the point X to the section “A” as in 
point X’. Now to develop the pattern “D” measure 
the stretch-out for half the pattern as 1-7 and divide 
into the same number of equal spaces as are in the 
half section “A”; draw your stretch-out lines and pick 
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the space 3-X’ from “A” and set it as 3-X in the 
stretch-out in “D” and draw a line as X-X’. Next 
from all points in. mitre lines of elevation project 
points into stretch-out thus cutting lines having sim- 
ilar number as in points shown. Trace a free-hand 
curve through these points and you have the pattern 
finished.’ To add the pattern “C”’ merely pick the 
length of the throat and heel of that piece in elevation 
and set it off in pattern and drawing lines, thus having 
patterns as shown by “D” and “C”’. 

To lay off the pattern “E” pick the stretch-out 
1-2-3-X’ from “A” and step it off as in pattern “E”; 


then continte with the development of the other pat- 


terns until finished as shown. Should it be necessary 
to lay out the pattern for the opening, then pick each 
distance separately as 1-2; 2-3; 3-4 of top view, and 
step them off in numerical order as shown in pattern 
for opening. Draw stretch-out lines, and from points 
1’-2’-3’-4’, etc., of elevation project points into stretch- 
out until they reach lines having the same number; 
after which trace a free-hand curve through these 
points and you have the pattern for opening finish. 
All laps for seaming or riveting must be allowed extra. 


—_ a 





ALLIED SHEET METAL CONTRACTORS OF 
CHICAGO WILL MEET TUESDAY, 
JUNE 29. 





The next regular meeting of the Allied Sheet Metal 
Contractors’ Association of Chicago will be held Tues- 
day, June 29th, 8 p. m. sharp, at 808 Chamber of 
Commerce. 

As the delegates to the Denver Convention will ren- 
der their report at this meeting, it is certain to be an 
interesting-one, and President John C. McFarland re- 
quests every regular and associate member to be pres- 
ent and to bring others engaged in the sheet metal 
trade. A number of matters of special importance to 
Chicago sheet metal contractors will come up for dis- 
cussion. 





KEROSENE FIRE POT THAT CAN BE USED 
IN WINDY WEATHER. 





For out of door use where weather conditions con- 
tinually vary it becomes desirable to have a fire pot 
which will operate efficiently un- 
der any and all conditions be it 
calm or storm. The accompany- 
ing illustration shows the num- 
ber 67 Red Hot kerosene fire pot 
produced by the Ashton Manu- 
facturing Company, Newark, 
New Jersey, which, because of a 
shield which protects the flame, 
is said to work equally well un- 
der all weather conditions. This 
fire pot has a seamless drawn 
tank, made of heavy material, and 
having all fittings welded thus 

Number 67 Red Hot making it very strong and dur- 

able. The burner is provided with 
a powerful generator which is said to superheat the 
kerosene gas and produce perfect combustion and a 
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maximum degree of heat thus bearing out the Com- 
pany’s motto of “hottest on earth” and making a flame 
that is free from smoke and odor. For further in- 
formation address the Ashton Manufacturing Com- 
pany, 17 Nevada Street, Newark, New Jersey. 


_ 
~e 


NATIONAL PRESIDENT PAUL F. BRANDSTEDT 
FAVORS CONSOLIDATION OF TWO 
CHICAGO ORGANIZATIONS 
OF SHEET METAL 
CONTRACTORS 


———___ 





Paul F. Brandstedt, who was re-elected president 
of the National Association of Sheet Metal Contrac- 
tors at the recent Denver Convention, spent a few 
days during the previous week in Kansas City, Mis- 
souri, to visit with his parents, arriving in Chicago 
Saturday, June 19th, to consult with members of the 
Chicago Sheet Metal Contractors’ Association on 
ways and means for effecting a consolidation of this 
organization with the Allied Sheet Metal Contractors’ 
Association of Chicago. The former comprises a 
number of the manufacturing sheet metal contractors 
in this city and some of these are also members of 
the latter. Harry C. Knisely, who is president of the 
‘Number 1” organization, as the manufacturers’ as- 
sociation is called, is one of the governors of the “AlI- 
lied.” David M. Haines, secretary-treasurer of 
“Number 1,” is treasurer of the “Allied.” John C. 
McFarland, a prominent member of “Number 1,” is 
president of the “Allied.” 

President Brandstedt was entertained by Daniel 
Stern, of AMERICAN ArTISAN, and David M. Haines 
during his stay in Chicago. 


o> 
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THESE LEVER SNIPS HAVE GREAT CUTTING 
POWER. 








Cutting power is probably the greatest factor in 
importance of any snips and consequently, when a 
company claims that the snips which 
it produces have fully three times 
the cutting power of the ordinary 
straight snips this alone would make 
it well worth while to obtain more de- 
tailed information. The accompany- 
ing illustration shows the Searight 
compound lever snips, manufactured 
by the Bartlett Manufacturing Com- 
pany, Detroit, Michigan. The com- 
pany claims that these snips will cut 
16 gauge metal at the point with one 
hand, and further that they have three 
times the cutting power of ordinary 
straight snips. 

They are drop forged from cruci- 





Searight Com- : 
pound Lever ble tool steel and said to be of the 


Snips. ; ; : 
highest quality and workmanship 


throughout. For further particulars concerning these 
snips address the Bartlett Manufacturing Company, 
55 East Lafayette Street, Detroit, Michigan. 


o- 





Never let a price concession fool you into buying too 
many goods. 
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ADVANTAGES OF TERNE PLATES AND OTHER 
SHEET METALS OVER OTHER MATERIALS 
FOR ROOFING. 


lt will be remembered that the Metal Branch of 
the National Hardware Association, at its recent 
meeting at Pittsburgh awarded prizes for the best 
articles submitted on the subject of “Advantages of 
Plates and Other Sheet Metals Over Other 
Materials for Roofing.” 

Several of these articles have been published in 
recent AMERICAN ARTISAN and herewith 
follows the article which won third prize. It was pre- 
pared by H. A. Daniels, president of the Atlas Roofing 
Company, 15 Beacon Street, Newburgh, New York: 

The advantages of Sheet Metal Roofing Materials are 
many, but before considering a few of the advantages it 
may not be out of place to note the importance of making a 
wise selection of the material to be used for such an impor- 
tant and exposed part of a building. 

IMPORTANCE OF A GOOD ROOF. 


Terne 


issues of 


No building can long remain habitable without a good 
roof. Its contents will be damaged and the health and lives 
of its occupants endangered if the roof is not good, there- 
fore it behooves us to make a selection with extreme care. 

Among these are Waterproofness—Durability—Appear- 
ance — Economy — Fire Resistance — Cleanliness — Weight — 
Cost. 

WATER PROOF QUALITIES. 


Naturally the first question to ask is “Will it keep the 
water out?” Whether the roof is flat or steep, can you get a 
better roof than a flat lock terne roof of good tin, well laid, 
cleated, and heavily soldered? Let the water stand on it as 
deep as the roof timbers will hold, and it is as tight as a 
drum and as dependable as the rising sun. 

Of itself, and by itself, it is independent of any other 
material. The slag or gravel roof must be flashed with metal 
to make it tight, while the tin roof is of tin from edge to 
edge and needs no patching out with other materials. And, 
if the roof is of pitch sufficient to make a standing seam 
roof safe, tin can be used for the whole roof and will make 
a complete and satisfactory job. But if cheaper roofing is 
needed on a steep roof we can use metal shingles or metal 
tile in many attractive forms, corrugated, standing seam, or 
V crimp roofing where desired. 

DURABILITY. 


Of course, the roof should be durable. Unless it is dur- 
able it is not dependable or economical, no matter how little 
it cost originally. The durability of roofing material should 
be, like Caesar’s wife, above suspicion. How can an owner 
rest peacefully if he fears that any storm will show defects 
in his roof? How can any merchant or manufacturer rest 
without disturbing thoughts when a storm arises and he 
doubts the tightness of his roof and fears damage to valu- 
able materials, or merchandise ~ costly equipment? 

Again tin scores 100, wheu the proper grade of material 
is put on as it should be. We have many tin roofs in this 
country that have given satisfactory service for from 50 to 
100 years. What more can be asked for durability? 

APPEARANCE, 

A tin roof looks well on any building whether the tin be 
put on flat lock, standing seam, or over wood ribs. 

_ On flat roofs the appearance is not generally consid- 
ered of much importance but on roofs having considerable 
pitch the roof is often a principal architectural feature, On 
a residence, a church, or a school, and especially of the 
Colonial style of architecture, a standing seam tin roof har- 
monizes nicely. 

It gives an air of quiet stability and efficiency and the im- 
pression of respectability and standing. On a library or public 
building of classical design with massive columns, and with a 
correct cornice and the proper proportions, a tin roof over 
wood rims harmonizes nicely and completes satisfactorily a 
harmonious and beautiful picture. No other material har- 
monizes with so many different characters of buildings. 

MAINTENANCE. 


Aside from painting there should be almost no expense 
of maintenance on a tin roof of the proper quality. And 
why should a slight expense at intervals of four or five years 
or even more be considered a burden when it adds so much 
to the general appearance of the roof? The balance of the 
exposed work of the house is painted more often for looks 
than as a protection and is only reasonable that the roof 
should be brightened up in the same way. But if no thought 


or care is given for the appearance, the roof can be covered 






with galvanized tile which will last for a long time without 
paint. 
RESISTANCE TO FIRE. 

A tin roof is the only truly fire proof roof. The proofs 
of this are many. The Fire Underwriters’ Association has 
given tin covered doors the highest ratings. They have com- 
mended them as being more fire proof than solid wrought iron 
or cast iron. They have passed all other materials to give 
the first place to tin. And, of course, if it is the most fire 
proof material that can be found for fire doors it is surely 
as fire proof on a roof. Drop upon roofs of any other mate- 
rial burning brands and see how quickly they will burn, like 
wood shingles, slag or any of the various felts; or crack, 
like tile or slate and fall off. Pile the same brands, and 
more, on the tin roof and it remains intact. 


TIN ROOFS INTACT AFTER FIRES. 

Some years ago I saw a large flat lock roof still in place 
and sagged but little on a large building even after nearly all 
the sheathing and roof timbers had been burned entirely 
away. The same old roof could have been used again if it 
had been practicable to reconstruct the woodwork under it. 
More recently I saw the same results where all the woodwork 
had been burned from under a hipped, standing seam roof, 
with no injury to the roof, except a slight sagging in places. 

At another time, on a house covered with wood shingles 
and tin I saw the entire roof burned off except where it was 
covered with tin. Although the fire had been under this part 
the tin acted as a blanket and held back the fire and saved 
that part of the house. Any roofer can remember similar 
experiences. 

In all our great conflagrations numerous instances have 
been noted where fires have passed over tin clad roofs and 
burned buildings beyond, leaving the tin clad buildings unin- 
jured. 

LIGHTNING INSURANCE, 

A metal roofed building, properly grounded, will not be 
injured by lightning. To get the benefits of this protection 
the metal of the roof should be connected to and into the 
ground to damp earth, at various points. Often this can be 
done by connections from the bottoms of the leaders into the 
ground four to six feet deep to earth permanently damp. 


CLEANLINESS. 

Shingles, tile, ‘slate, all gather dirt in the joints and 
under the laps, and a slag roof is the greatest dirt collector 
of them all, but tin offers no lodgment for dirt with its ac- 
companying germs and insects. The tin roof can be swept 
or washed off the same as a concrete floor or a tiled wall. 

It can be freshened up with paint at a slight expense, and 
it looks clean and neat because it is. 

WEIGHT. 

Fear is one of the most disagreeable sensations in the 
world and it is a great satisfaction to have a roof so light 
that no fear is felt that the roof timbers will not support 
safely the roof under any snow load and wind pressure. 

Some slate and tile roofs weigh as much as 15 to 20 
pounds to the square foot. A tin roof weighs 12 ounces 
including the paint. Think of a roof weighing 20 pounds 
to the square foot and the extra strength needed in the roof 
framing to sustain this weight and compare it to the 12 
ounces of tin which makes just as tight a roof. 

COST. 


Of course, no wise owner who can possibly pay for a 
durable roof will care to experiment in false economy by 
selecting a substitute because it is a little cheaper in first cost. 

Selecting a roof is a serious matter, and the first cost is 
not to be considered as determining the material to be used 
except in the few cases where the owner cannot possibly 
raise the additional money necessary to buy a “Quality” roof 
and the kind that will be cheapest eventually. 

Damages likely to be caused by a poor roof, together 
with the risk to health from a leaky roof, the expense and 
annoyance of repairs and renewals, should convince almost 
every owner that it is wise to get a good roof, even though 
to do so would require that the attic, or one or two rooms, 
should not be finished until later. 

But not much extra cost is required to. secure a tin roof 
of good quality if compared with shingles; no extra cost if 
compared with the best slate; and the tin will cost less than 
a good tile roof besides requiring less framing to carry it. 

Many of the best architects are using it on some of the 
finest buildings in the country. More will use it if the roof- 
ers will boost the business and put on “Quality” roofs to 
maintain the business after it is boosted. Shun poor mate- 
rials and poor workmanship. It is impossible to compete with 
cheap substitutes of doubtful value and poor appearance and 
people have been so often fooled by “cheap” goods in all 
lines that they are looking more at quality and less at price 
every day. 

ADVANTAGES. 

A material combining all the many advantages of good 
tin with a reasonable price and having almost none of the 
disadvantages of competing materials, needs only to be prop- 
erly boosted to make it the most popular roofing material in 
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the country. Look at its many advantages and match them if 
you can: 

Waterproof. 

Durable. 

Cheap. 

Artistic and Pleasing in Appearance. 

Adapted to any Building. 

Fireproof. 

Lightning Arrester. 

Clean. 

Light. 


INSTRUCTIVE BOOK ON CORROSION. 





Corrosion is the greatest enemy of any metal and 
the prevention of this element in iron and steel prod- 
ucts is one of the most important subjects in the metal- 
lurgical world today. A book discussing corrosion, 
its causes and how it may be prevented, should there- 
fore be of the greatest interest to every man in any 
way connected with the sheet metal trade. Such a 
book has been issued by the American Sheet and Tin 
Plate Company, Pittsburgh, makers of Keystone Cop- 
per Bearing steel, which is claimed to be the greatest 
corrosion resisting sheet metal on the market today. 
This book besides containing a most interesting dis- 
cussion on corrosion, contains many instructive and 
interesting illustrations and other useful information. 
For a copy of this book address the American Sheet 
and Tin Plate Company, Pittsburgh. 





WHO HAS REPAIRS FOR GARNET GASOLINE 
SAD IRON HEATER. 


To AMERICAN ARTISAN: 
Can you tell me who has repairs for a Garnet gaso- 
line sad iron heater? 
SUBSCRIBER. 
Bismarck, North Dakota, June 22, 1915. 


a ae 


NOTES AND QUERIES. 


“SHERWOOD” TINNERS’ FIREPOT. 
From Ray P. Nandell, 412 East Union Street, Manchester, 
Iowa. 

Kindly advise who manufactures the “Sherwood” 
tinners’ firepot. 

Ans.—-L. B. Sherwbod, Liberty, Indiana. 

COILED SPRINGS FOR OVEN DOORS. 
From the Howard Stove Works, Ralston, Nebraska. 

Please let us know who in Chicago can furnish 
coiled springs for oven doors. 

Ans.—American Steel and Wire Company, 208 
South La Salle Street, and The William D. Gibson 
Company, 500 West Huron Street. 

METAL CORNER BRACES. 
From William A. Wall and Son, Mound City, Illinois. 

Can you tell us who manufactures metal corner 
braces that could be used to strengthen corners of 
baskets ? 

Ans.—Acme Steel Goods Company, 2834 Archer 
Avenue, Chicago; Richards-Wilcox Manufacturing 
Company, Aurora, Illinois; The Stanley Works of 
Illinois, 73 East Lake Street, Chicago; and Wrought 
Washer Company, Milwaukee, Wisconsin. 

ROOFING SLATE. 
From B. H. S. Hardware Company, Dysart, Iowa. 
Kindly advise who manufactures roofing slate. 
Ans.—F. C. Sheldon Slate Company, Granville, New 
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York; Auld and Conger Company, 942 Prospect Ave- 
nue, Cleveland, Ohio; Bangor Slate Company, Bangor, 
Pennsylvania; and Genuine Bangor Slate Company, 
Easton, Pennsylvania. 

BALING PRESSES FOR METAL SCRAP. 
From The Floyd-Wells Company, Royersford, Pennsylvania. 

Please tell us who manufactures a baling press for 
metal scrap. 

Ans.—Boomer and Boschert Press Company, 379 
West Water Street, Syracuse, New York; Bethlehem 
Steel Company, South Bethlehem, Pennsylvania; 
Famous Manufacturing Company, East Chicago, Indi- 
ana; Watson-Stillman Company, 38 Church Street, 
New York City; and Woodal Works Company, 500 
Taylor Street, Davenport, Iowa. 

THOMAS W. IRWIN SKYLIGHT BARS. 
From the Valley City Sheet Metal Works, 333 Bridge 
Street, Grand Rapids, Michigan. 

Kindly advise who manufactures the Thomas W. 
Irwin skylight bars. 

Ans.—Thomas W. Irwin Manufacturing Company, 
307 Cremo Street, Pittsburgh, Pennsylvania. 

“NONPARIEL SKYLIGHT BARS. 
From the Farwell Cornice Company, 3935 Southport Ave- 
nue, Chicago, Illinois. 

Please tell us who makes the “Nonpariel” skylight 
bars. 

Ans.—Nonpariel Skylight Company, Washington, 
Bp. C. 

SHEET METAL SCREWS. 
From Charles F. Scott, Memphis, Texas. 

Who makes sheet metal screws of all sizes? 

Ans.—Parker Supply Company, 519 West 45th 
Street, New York City. 

oo 
AMERICAN ARTISAN PAYS FOR ITSELF 
MANY TIMES OVER. 


To AMERICAN ARTISAN: 

[ wish to thank you for the prompt and efficient 
handling of my request for addresses of companies 
handling roofing slate. No firm can afford to be with- 
out AMERICAN ARTISAN as it pays for itself many 
times over in the course of a year. 

Yours truly, 
CHARLES A. CHANGNON. 

Montpelier, Ohio, June 21, 1915. 








HOW TO USE CREDIT. 


It is easy to see that intelligent use of credit 
eliminates waste and means conservation of resources. 
For instance, a merchant who is handicapped by being 
situated in premises that do not permit him to do the 
volume of business his possibilities assure can get 
credit to expand reasonably and that is the man who 
looks good to the bank rather than the man whose 
poor business methods get him into a tight place and 
who consequently wants credit to help him to extri- 


cate himself. 
Se oo 


The Abbott Auto Sheet Metal Company, 4351 Cot- 
tage Grove Avenue, Chicago, has been incorporated 
for $2,500 by Abram Reiman, Morris Ring and Harry 


H. Levy. 
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WEEKLY REPORT 
OF TRADE AND THE MARKETS 








STEEL TRADE STRONG AS ORDERS FOR 
RAILROAD EQUIPMENT MATERIAL 
ARE POURED IN FROM ABROAD 
AND DOMESTIC ORDERS 
CONTINUE. 


Increasing orders for railroad equipment both from 
abroad and at home was the leading feature in the steel 
trade the past week. As a result of these tremendous 
orders which amount to millions of dollars, the steel 
trade has increased its rate of production very mate- 
rially. The leading foreign buyers have been Russia 
and France who have ordered locomotives, cars, rails 
and track supplies to a total of 35 million dollars. 
Russia has placed 450 out of the 500 locomotives its 
plans called for, 365 traction engines, and 12,700 
freight cars, which will altogether require about 135,- 
ooo tons of steel, while France has made specifications 
for 64 locomotives. Both of these governments have 
also been busy buying rails, Russia closing for 15,000 
to 20,000 and France contracting for 20,000 tons. 
Among other foreign awards of importance may be 
mentioned orders placed by Belgium and Canada for 
twenty locomotives each and Bulgaria and Cuba for 
ten and six locomotives respectively. 

Domestic car orders have also shown some activity, 
the Rock Island closing for 4,000 cars. Rail contract- 
ing was rather light, totaling 11,500 tons. 

In the structural field, conditions are gradually im- 
proving although much greater activity is hoped for 
awards for the week aggregating 56,000 tons. Activi- 
ties of the United States Steel Corporation are stead- 
ily increasing and are now rated at slightly under 85 
percent of ingot capacity which percentage will be still 
further augmented. Bookings of the Corporation are 
keeping well ahead of its heavy shipments. 

Bradstreet’s review of the trade says: “A mixed 
budget of news is in evidence this week. Weather ir- 
regularities over a wide area have restricted current 
distribution goods, while 
moisture in the surplus grain producing States has 
retarded harvesting or crop growth, and, pending the 
outcome of international political matters some inter- 
ests prefer to work along conservative lines. On the 
other hand, industrial operations continue to expand. 


of seasonable excessive 


“Retail trade, restricted over a wide area by cold 
or wet weather, displays the effects of a late season, 
which influence has in turn reduced reorders and in 
some places clearance sales are in evidence, profits 
being sacrificed to push spring goods. But where 
warm weather prevails summer fabrics are in good 


demand. Indeed, the undercurrents suggest that trade 


in general wants to broaden out, though it is recog- 
nized that settled, seasonable weather and the clearing 
up of our interests in the international political situa- 
tion are essential to free movements.” 





STEEL. 


Demands for steel bars to be used in the manufac- 
ture of war material continue heavy in the Pittsburgh 


market. It is unofficially announced that one of the 
larger manufacturers in this district recently booked 
some very attractive orders for the manufacture of 
shells. Steel bars in this district are being quoted at 
1.25 cents and some material has been sold at that 
figure. The more important manufacturers of plates 
are quoting at 1.25 cents for Prompt and third deliv- 
ery for this product and despite irregularities, sellers 
believe that this figure will be firmly established within 
the next few weeks. The market for structural mate- 
rial in this district has been materially benefited by 
some heavy buying of steel cars by domestic and for- 
eign railroads. Structural shapes are being quoted at 
1.25 cents by the most important makers. In the Chi- 
cago market the makers of agricultural implements 
have covered their requirements and other consumers 
of steel bars have taken considerable tonnages. Prices 
have generally been advanced to 1.44 cents Chicago 
mill although one important interest is still willing to 
take business at 1.30 cents Chicago mill. Although 
the demand for steel plates has increased considerably 
this product is still being quoted at 1.34 cents Chicago 
mill by at least one maker. Other sellers are quoting 
as high as 1.44 cents Chicago mill. Considerable activ- 
ity is being manifested in the demand for structural 
shapes. This product has been advanced to 1.44 cents 
Chicago mill and shops are filling up rapidly as a 
result of the increased demand. 


COPPER. 


The copper market has been very quiet during the 
past week, the demand for this rhetal being very poor. 
Leading agencies are still adhering closely to their 
asking price although second sellers have offered some 
Electrolytic is now quoted at 20 to 20% 
cents thirty day delivery while the best brands of cast- 
ing copper are being quoted at 20 to 20% cents thirty 
day delivery and ordinary casting copper may be had 
at 1834 to 19 cents cash. The best brands of Lake 
copper are being quoted at 23 to 23% cents cash, 
while ordinary Lake is held at 20.37% to 20.62% 
cents cash. In the Chicago market, sheet copper re- 
mains firm and is quoted at 25 cents base. 


concessions. 


LEAD. 


Lead which was advancing so sensationally for the 
past few weeks has declined every bit as sensation- 
ally as the series of advances which culminated in the 
high price of 734 to 8 cents which was reached last 
Monday and Tuesday. This break in the market is 
attributed to the profit taking by speculative interests 
which had bought heavily while lead was on the up- 
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grade. These interests have been offering at heavy 
concessions. Although the leading interest reduced its 
price last Saturday to a basis of 5.75 cents New York 
this price was immediately cut by outside sellers who 
offered June, July and August deliveries at 5.40 to 
5.50 cents New York and 5.30 to 5.35 cents St. Louis. 
In the Chicago market prices have been reduced in 
sympathy with the quotations in other sections of the 
country. American pig is now quoted at $5.60 while 
bar is quoted at $6.10 this being a decrease of $1.20 
over the prices quoted June 19th. 

TIN. 

A fair volume of business was transacted with con- 
sumers in the tin market during the past week. In- 
quiry is fair and American consumers are well sup- 
plied on future contracts. The feature of the market 
may be said to be*the firmness in the Spot and June 
positions. Prices are quoted as follows: Spot, 41.30 
cents; July, 39 to 39% cents; August, 38% to 3834 
cents ; September, 38 to 38% cents; and October, 3734 
to 38% cents. The market, however, still continues 
barren of any offers which involve guaranteed future 
deliveries. In the Chicago market prices have declined, 
pig tin is now quoted at 42 cents while bar tin is 
quoted at 43 cents, this being a decline of 3 cents 
over price quoted last week. Solder prices have also 
declined and are quoted as follows: XXX Guaran- 
teed, 1% & %, 26 cents; Commercial, % & %, 24% 
cents; No. 1 Plumbers, 22% cents, this being a de- 
crease of one cent over the prices quoted June 1ogth. 


SHEETS. 

Although galvanizing departments of many mills 
in the Pittsburgh district have closed down due to the 
almost prohibitive price of spelter, manufacturers of 
steel sheets in this district are nevertheless enjoying a 
fairly heavy demand. Most independent concerns in 
this district are now quoting 28 gauge galvanized 
sheets at 5.50 cents and above, all quotations being 
considered nominal. 28 gauge black sheets are quoted 
at 1.80 cents Pittsburgh. In the Chicago market, 
there has been a sharp decline in the price of spelter 
and galvanizing: mills have recently offered all ton- 
nages at less than 20 cents. This price nevertheless is 
too high for the manufacturers of galvanized sheets 
to utilize. Black sheets in this market remain soft 
and the demand is insufficient to care for the avail- 
able mill capacity. 

SPELTER. 

The spelter market is quiet but domestic consumers 
are beginning to show a little more interest and are 
sending out inquiries more with the intent of keeping 
in touch with the market than for the purpose of 
buying. Although prices are somewhat lower than 
has been the case, the market is already commencing to 
show signs of steadying and it is belfeved -that it 
would not take very much buying to check the de- 
cline. Prime Western is generally quoted on the basis 
of 17% to 18 cents East St. Louis for Prompt deliv- 
ery and as low as 15% to 16 cents for last quarter de- 
livery. In the Chicago market, spelter is quoted on a 
basis of 6 cents lower than June roth the present 


quotation being 20 cents. Sheet zinc is also declining 
and is now quoted at $30.00 in cask lots and $30.25 to 
$30.75 for less than cask, lots, this being a decrease of 
$3.00 over the prices quoted last week. 


PIG IRON. 

In the Pittsburgh market a valley interest has sold 
{,000 tons of Bessemer pig iron to Italy at a price 
slightly above the domestic market and additional ton- 
nages for smaller shipments are expected to be sold 
within the near future. This makes the purchases of 
3essemer pig iron from valley interests by the Italian 
government mount up to 20,000 tons. Inquiries for 
10,000 tons of basic for last half shipment received 
from an important company have not yet been closed 
and another indifferent inquiry for 5,000 tons is still 
pending. Prices are quoted at $12.50 to $13.00 valley 
for No. 2 foundry and several large tonnages have 
been sold at those figures. Dealers are confident that 
more attractive prices for steel making and foundry 
grades will soon be enjoyed. The Birmingham mar- 
ket is very quiet and shows no further developments. 
Orders received are small and inquiry light. No. 2 
foundry for immediate delivery is being quoted at 
$9.75 and at $10.00 for last half delivery. In the 
Chicago market there is considerable buying although 
no outside activity is manifested. Two inquiries for 
about 2,000 tons each of malleable are before the trade 
while third quarter for about 1,200 tons is being con- 
sidered. Prices remain firm and are quoted at $13.00 
Chicago furnace. Southern iron is dull and most sell- 
ers are holding for $10.00 Birmingham but tonnages 
may be obtained at 25 to 50 cents per ton lower than 
this figure. 

The Matthew Addy Company’s Market Report, 
Cincinnati, Ohio, June 25, 1915: 

Hope illumines the pig iron market. There is a more 
cheerful atmosphere. As yet there has been no distinct 
forward step as far as prices are concerned, although every- 
where the extreme minimum quotations have disappeared, 
and now there is a firmness where once there was lament- 
able weakness. But the statistics are beginning to improve, 
and it is felt that the situation is generally changing for 
the better. 

The biggest thing in the market is the great increase in 
our export trade—that is growing by leaps and bounds, and 
it is not yet nearly as large as will presently be the case 
as thousands of tons of material are under contract for for- 
eign shipment which are now in process of manufacture; or, 
in some cases the works and equipment to furnish them are 
now in the course of preparation. 

It is evident from the movement of pig iron that the 
domestic trade is assuming larger proportions. All of the 
iron makers are troubled over the question of labor. This 
is already in short supply, and there is no hope this year of 
bringing labor from abroad. On the contrary, there is a 
steady stream of laboring men returning to Europe. Iron 
and coke represent almost pure labor. They are the product 
of what is dug out of the ground, and unless there is a 
larger supply of labor it will be difficult to put more fur- 
naces in blast. This is a very real danger. 

This week there has been a good deal of scattering buying, 
with the East leading. In the East there has been heavy pur- 
chasing, and the buying movement is slowly working its way 
toward the West. The South has had no exceptional buying, 
nor has the Middle West fared better. But no one has rea- 
son to complain as there has been enough doing to satisfy 
everyone, : : 

There is a general tendency on the part of the furnaces 
to hold back and limit their future commitments as far as 
possible. 

Coke has been in excellent demand. 
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METALS. LEAD. AUGURS. BEATERS. 
a PRG isc sketsanchousnn $5 =) Boring Machine.........sssesee: 70% ers Miia Per dos. 
I ee Re UE Rica s sane nnseiei bene ace o. 13 ed Spring Wire.. .$ 0 90 
National (White) brands (in less Cc BP ee, . 50ccsaxdedess No. 11 § 
than 100 tb. lots), per fb....... e We i che — No. 10 lo" wes. ; 30 
FIRST QUALITY BRIGHT ’ E 
PLATES. Sheet. Hollow. 88. Per dos. 
Full colls......... per 100 Ibs. $6 25 Bonney’s—list $30.00...... 75 & 5% ha cae Imp. Dover......... $0 /5 
Per Box Cut coils......... per 100 lbs. 6 30 eS Ee No. 150 “ “ hotel.. 1 = 
iC 14x20..... No. 10 Heavy hotel 
Ix err . vy hote tinned. 2 10 
[ex id@....002..:. ALUMINUM. Post Hole. ee eae 3 30 
IXXX_ 14x20... Carload lots. Digwell, 8-inch....... er doz.12 50 No. is * “ “ . 72 
IXXXX 14x20. aye gag sine Iwan’s Post Hole and Well.. 40 ® - £8 
% 
zc aos a FOE + dt 1 Pure Ingot...... na Ib. $0 = Vaughan’s, 4 to 9-in...per doz. 6 60 
b ? ee eee 15 30 | SBOCCU. wwe renncecves 
- . BELLOWS. 
IXX 20x28 
66) ae 18 50 Ship. Blacksmiths’ .......0.5+00eeee0e: 65% 
oc ee ee 20 20 TIN. Ford's, with or without screw.. .50% | Hand. 
Pig tts po ies sipbeuke per lb. $0 42; Snell's 40- 5% 8-Inch per doz. 7 56 
COKE PLATES. | eae te WEICE see eeewesees . 
10- ee eat 9 40 
Cokes, 180 Ibs....... 20x28 $ 7 45 AWLS. ‘oulders’ 
Cokes, 200 Ibs... 20x28 7 70 Brad. F gre = il 
Cokes, 216 lbs....... IC 20x28 8 05 I see SET SUE STI EET wa 12 66 
Cokes, 270 Ibs....... IX 20x28 9 80 HARDWARE. oe Fog aoc per gem $0 ves 
Shouldered, assorted 1 to 4, BELLS 
PIG IRON ete ec -) Wo tee Oe pt Pos Ste per gro. 3 60 | Cay ‘ 
Patent asst’d, 1 to4.. ‘ 7 , 
Jorthern Fdy., No. 1.......... $15 00 DZES sent 3) ba ” -inch Nickeled Rotary Bell, 
. A , 
orthern Fdy., No. 2......... 14 50 Bronzed -++-.-per doz. $5 06 
Northe rn Fdy., No. 3..... 14 25 Carpenters’. Harness. C 
Southern Fdy., No. 1.......... 16 10 Pl Cc “ _— 
Southern Fdy., Oy Sey 15 85 UMS... +.++seeeeeeesveres eAO% Sout ee ae “ 35 Siig OPO. sock. cteeveed 
py ee PaF a, NO. Si.cccccccci toa ATENE. +e eeeeeeees 90 Kentucky Cee eccccceccscces 65&1 
Lake Sup. Charcoal. .......... 16 50 , 
NS caseazint cay ceed 14 50 greet eiul Pee Door. Per dos 
arton’s...... PPYTT TTT TT ire . New Departure A ee 
x af. White’s..... ccvccccesccccccced is Shouldered.......... . 1 50 Rotary,” Att a egg sited 
i BLUE ANNEALED SHEETS. POS 6 a00sstaacves fi 65 _ Hor copper i ¥ iste ; 4 
Sh | RRS 100 Ibs. $1 9 : opper Het, ancy. 
i: BBi6ces 0200 0a per 100 Ibs. | 00 Railroad. ' 3 “in. Nickeled Steel Bell... 4 50 
E> re ‘per 100 Ibs. 205| Plumbe.......sccscsecoecees40%| 9 She. Res Cee SS.... 5.8 
a ee: -.per 100 Ibs. 2 10 No. | handled. . “ 5 40 | Fand. 
No. IS, socket han’ld. per, doz. 1 25 
Ship. No. 7 Stanley........ 1 75| Hand Bells, polished....... 40&1 
ONE PASS COLD ROLLED BLACK:| piumbe.. 40 Nickel _ Sie peaeeupaes 
Oe eee per 100 Ibs. $2 25] White’s..........sssseeeeeees 138 AXES Sea retalgt eine ‘ase 
No. 22-24.....'5.4+. per 100 Ibs. 2 30 : a 4 Silver oo RE ES « 33 
pian ap 2 per 100 Ibs. 2 35 -cr-dtvesnanoengg lt RT rie ts ta 
a: eee per 100 lbs. 2 40 AMMUNITION. Lippincott, 3 tb... heat doz. #6 00 | Miscellaneous. 
ig ae aE per 100 lbs. 2 45 Marshall Falls City.. 5 00 | Church and School, steel alloy... .50% 
GALVANIZED. Caps, Percussion—per 1,000. Broad. F ae 
Oy * (aR) ee per 100 Ibs. $4 50 F. He Waterproof, 1-10s........ mo Plumbs, West, pe. Ses Each’ pee: ‘gi's0 2° 2 a 3 ;* Py 
aT eee r 100 Ibs. 4 65) Ge Desereeceeeeccecececeeeees 35c ee 5 ¢ 
No. 22-24 per 100 Ibs. 4 80 Musket 68c “  Firemen’s (handled), ™ 
Me one. per “" Saensbbe ae padasenueven e 
at - Seeeeeeeee per 100 Ibs. 4 95 er doz.$19 00 BEVELS, TEE 
| Pere per 100 lbs. 5 10 Plumbs, Miners’ (handled) “9 00 | Stanley’s, rosewood handle, new 
No. OR. cub csenete per 100 tbe : 25| Shells, Loaded— a list... Rhee saccagshs st oene sees Nets 
NG SD. cvsccscceey per 100 Ibs 55] Loaded with Black Powder..... 40% | : tanley’s iron Do cccesspocer Nete 
es with + ee wee ns — d's Champion... $ 
medium REFRA 40&5 ood's IR c's 4:0 5 50 4 tre 10 50 
POLISHED SHEET STEEL. Loaded with Smokeless Powder, "| Blood’s Dull Finished.. 9 50 BINDING, OILCLOTH 
ee per 100 Ibs. $4 55 high grade........ 40 & 10 & 10% 0 ya eles ceseeeeee 7 6 93/2 Zinc. Sikhs Ned ph bneiheange tenet 75 
ae per 100 lbs. 4 65 Perfect Premier, ects lipper 8 Cea of 
ERIS per 100 Ibs. 4 75| Winchester: Bras SRROE, «5.03 naoseeeshessemm 
ess r100lbs. 4 85 kel " Dine ; ; , 
as Smokeless Leeder Grade 408 108 10% — - seroma handles). Auger. BITS 
ac EES EP OPES: 0% |, ood’s ampion........... $8 25 Extra Double S we: 
SMOOTH STEEL. Blood’s Dull Finish.......... 775] Pord’s Car aall Pome : 78 
Per 100 1b. Gen Wee hatin a es eer 6 00 F 's Ship 
- | Gun Wads © 1,000. si ibebied aa tas soiew a 
Wood's Smooth, No. 20 Winchester Gun Wads..:...... 15% Rasecli enning’s.........+; 30810 
“ pe ae. Double Bitted (without handles). Clark’s Expansive............. 65 
ae “ = 'sC Steer’s  “* Small list, $22 00. .25 
f = fe Powder. Bach,| Biood's Champion, 31 to 4} the, 4, | SMEAY «Large =” $26 00.25 
ms DuPont's Sporting, kegs ee -$ 7 50 Piles Edge Se “ 8 50 tevin os Si wee hi eee ae 
a 4 05 erfect Premier. - 9 50 aod er pattern 
- 7 + keg 215 The above prices on axes of 3 to 4 Ibs. Car ° seveeeesee SOM 
PATENT PLANISHED SHEET DuPont’ 8 Canisters, 1- ib. na ae 35 are the base prices. 
IRON. conan ‘* je 20 3 to 44 Ibe. advance 25c. COM avo vc ccttbcrnieperdécnes 15% 
- mokeless rums.. 49 to 5 Ibs. advance 50c. - 
arrester. : megs. 2: 11 88) 44 to 54 Ibs. advance 75c. Countersink. 
ep ings, “ “ soma No. 18 Wheeler’s.. . , doz. $1 66 
pe be 10-can drum 4 86 No. 20 “ 2 46 
PATENT PLANISHED SHEET “ “ ee: 7 BAGS, PAPER NAIL. American Soaihes. aan 
STEEL. Pounds 10 16 20 25 - F - 
tere 6 lat 1 oo 
Dickey Planished Sheet Steel...... 84) chose Per 1,000...$2 50 375 450 500] Mahew's Flat - : 90 
° 9. Ta ~ss% 6 = 40 
Drop” shot, sizes smaller than 
SOLDER. mM fe how. = bag.. 1 70 BALANCES, SPRING. Dowell. 
XXX Guaranteed § &$..perlb 26c ebb. dn wee a sizes, PD. 5 suk sank ois ou ses onkoe 40% Russell Jennings........... 30&107% 
Commercial : & t e 244c Buck shot, 25 t ht bags, per, bag 1 95 rr re ee 20% Gimlet 
Bin. 2 PeONE, oscncevss os 22%c Chilled shot, 25-tb. bags, 1 95 Standard Double Cut. 
German Pattern..... per doz. “$o 
SPELTER. ANCHORS. BARS, CROW. Geman amin thed ss - 63 
In Slabe.....cccceceseceeeeeeese 20c|Bxpansion Screw Anchors........60% | Pinch or Wedge Point, percwt.. $3 25) Spoon iii. 18% 
Countersinis......... “ 198 
SHEET ZINC. ANVILS. Cloth BASKETS. Reamer. 
3 ae ere $30 00|Trenton, 70 to 80 Be. .....9%c per >. name Willow ten. 2's enning’s conse tteee = 2 = 
Less than Cask lots...$30 25 to 30 75|Trenton, 8) to 150 Ibs......93¢ perlb.) jy oGi 4 satis ini oak 8 75 iccmbantiene.... “ 173 
MES ct Ne Sa ocwd 10 50 
oO ‘ Dri 
COPPER ASBESTOS. A Galvanized Iron. 4 bu. 1 bu. 1$ bu RE camille mee “ 58 
Copper sheet, base...........+.+ 25¢ Board and Paper.....-..00%200 C@t Yer doz........ $350 500 67! es eee. ¢ 12 
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BLACKING, STOVE. (See Polish). BROILERS. 

BLADES, SAW. it eee ee 

Butchers’. No. Coden: Self-basting, 90 doz. ry 5 
Srendosd, 4& 1}-in........... 35 
eR ee oes 35 BUCKETS. 

WSs 6s Acccdubes ob00% wet hs 15% > ea 
ump, Rubber. 

Back. SS ee > 75 
RMA R.: sis ss <a Avannonkek "6 lai sai 
SMG.) 4.5 vite waist ee en CREME 30 Champion. Th ae ad Bor bd 7 50 

aicitr aching es 048) Maines 20&5% naga Pia Vie s'sniadhh 645 7 9 25 
easter «xs cess a oa 

Wood. RE searetc®  <OS 
Sesto S-ni0'6 16 2840 045. or 75 | Well. 

Pisson = 5 pat sie -» 350| Galvd,Qts 10 12 14 
ice ea $2 fe 3 as 3 4 
en, top ear, plain, perdoz. 4 0 

Snatch BLOCKS swivel, = 5 10 
ooten Tryere Cerrer ee ese BUCKS, SAW. 

Parser ee occcccs deoceveeseevesese (i) Folding a "> hae per tie $2 40 
Soon Ove Lon cee asin 70&10% BURRS, RIVETING. 

Com. Steel........ bacetecvess 60% Copper Burrs only.............. 15 
Tinners’ Iron Burrs only....... 65&5% 
BOARDS. 

Stove. ' mee BUTTS. 

Wabash a rae 3s 60&5% 

oe aoe « — [Wroweht Brass (New List) :-50810% 
nameled .. “ roug tee. PEGS sos covennee 

Wabash ie a ee ; “g Wrought Steel, Japanned.......+ Net 

Wash. CALIPERS. 

No. 760, Banner Globe, ee oe 2 $0|DOUble. «oa eseseeseseerees 35 
serene eee eee eeeeee tsi a pa el ee 
No. 652; Banner Globes (ingle) |Wings senscess ess scc cscs! 30% 
No. 862, White Hen, * glass) a CALKS 
b edhe 0. 6u0 10% © 6:0 0:8 Oe T Goz. , 
No. 800, Brass*King.. “ 3 30 Logger wl Boot. 
No. 172, Our Best, issapeniver) 3 asin (Lufkin R. Co.’s), per M..... $3 75 
ee eer ers eeereseses . oe. 
No. 964, Royal Blue, Canesel) Shoenberger............ per lb. 5c 
SR AAAS See per doz. 3 25 | Se 4tc 
ee be 7c 
BOBS, PLUMB. MS hevidcncccues oi ae 
Carpenters’ : CANS. 
Ry Rs va xeccny per doz. $0 60 Milk. ; 
8 irre “5 20; Holstein. 
RE eet a eee a 2 25 en aan > ae 8 10 
ee eee 3 ; 2 Per doz..$18 50 2450 27 50 
No. 2 RE ERE. Bis 
No. 113, brass plated. “ 110} Gem pesos 
No. N30, nickel plat’d “ 1 50 Gals..... 5 ~ 10 
Per < -$19 25 2375 25 00 
BOLTS. ns » 
tt 
Conrise, Machine, ee a i 
Carriage, {x6 and sizes smaller Per dozen........ $25 75 2900 
ON POU. S csceesatsee 75&10% 
Carriage, sizes larger and long. ie J my Pattern - 
Pts rere s6teke nee. ma. ae 
os i roe tes enn ake o Per doz.......... $25 00 28 00 
ee eee 75&10% CAN OPENERS 
Machine, sizes larger and long- . . 
er than §xix4........... ney See Openers. 
ET a CAPS, GUN. 
epee ee ot 80&10 , 
sore ns Sete ae acs 8G See Ammunition. 
Wagon Box Strap...........+- 70% CARPET STRETCHERS. 
Mortis, Door. See Stretchers. 
a o's n'o bs peaaenee 60% 
Gem, bronze plated............ 20% Be. CARRIERS. 
Barrel. ‘a piemond, eee... ae each, $3 85 
Sat vanes aie BOken SAR eS iamond, Sling poems 7 00 
Wats a ea is6108 Myers’ Imperial... RR. “ 3 85 
Wrowht, bronzed.......... 50&10%} Myers’ Clover Leaf..... = 4 00 
Spring. See Ammunition. 
NG 5 4es. cc deowe es 75&10 
Wroweht: POET TT Te 70&10% CASTERS. 
— Standard—Ball Bearing....... 50&10% 
ast. secnacsssresastses » DME Sincrslivls: dace «Heels wu eS Oe 60% 
Wenig Dikss dale ksan swan caede lo iain Wes 
BORERS. ee eee 60% 

Angular. — and porcelian wheels, new 
Miller's Falls........ tgs doz. we RS 2k ROME SA Mad edith Se dh 
Bil borers, No: $i Bo] Epeiiphia’ Prat, acm ie -°-49 

Pung. yo Ser eeeee-75&10% 

Cc 3 «2 1S&S 
Enterprise Mfg. o. ’s * ‘? 00 Ee CATCHERS, GRASS. 
Carroll’s, No. C........ per doz. $4 25 
BOXES ve — ama s, r 

Mail, No......... 1 2 oS ” Sree 7 3 
Per doz........ $3 50 500 15 00 ene s: + ae 60 ar “— 

Miter. Per doz...... $6 75 950 1000 
New Langdon bstheasanedivs 15&5 
SS a ee oe 0 CHAIN AND CHAINS. 
eS See each, 1 50 Meniat Chains. 

BRACES. Doubleslack....... doz, pairs, $5 75 

Fray’s Goustan eee bans ont 60 With Covert Snaps: “ 5 00 
ay 66 t 50 With Slide. ....... 3 25 
oy ag 5 ae Without Slide..... “is 2 85 
Nol O16. III, 3 $0] Bright Ox Chains. 

2-in., $7 25; j-in., $5 45 per 100 lbs. 
BRACKETS. 

Hay-Rack. Cable Coil Chains. 

' Inch... vs 3 i 
ann ihe. |. 900 foe. 30! Per 100 ibs. $10 80 8 00 7*bo 6 20 
nch.. 

Shelf. Per 100 ibs. 6 00 5.90 5 75 5 ‘65 
Clover Waceeht Ca re eG EE S554 05u'c 1 1 
Clover Folding........ occcceesO59@! Per i00ibe........ 5 ss § 38 5 ¢5". 











Cable Log Chain- 


Advance 25c per 100fb. on Cable 


Coil. 
Coil Chains, Germa= Pat. 
ae SP, Tere > see 70% 
PR og Heine seer aoe sues 663% 
er 3 ea ak cy Sex. Soe ces 65% 
German Pat. Halter Chains 
GOOG conde ieccaadcoue -664% 
De Wd sabre enc. eaw eee .65 
SS Ne 6 Rae A SN 50% 
German Machine Chain. 
3/0—2/0—1/0—1. ............ 50% 


Picture Chains. 


Light Brass, 3 ft..... om doz. $0 Lo 


Heavy Brass, 3 ft.. 
Pump Chain. 

Galvanized, per 100 Ibs...... $5 50 
Safety Chain. 

EES «1 dtc taes ss cceeeuse 65% 
Sash Chain. (Morton's) - 
Steel, per 100 ft. 

Ur a ans aha, ve ie Clara wcsasatd wale $1 20 

Sara aki ta Saha aie Ah rad wan aah ado 1 60 

Beicactcucecvudevadeneetnres 2 40 
Copper 

MCA boo bn. 64 6OER OREO ERE 2 00 

MES 60's kek cece delet san matxe 270 

Draw esusiws ce chuaend een wn $ 3 
Champion Metal. 

[eS ee 3 00 

AS Se Se 4 50 
Cable Sash Chains 

Se oe ee 35% 

| Per rCr re frre 25% 
Special Steel Loading Chain. 

SS $ vs 5 
Per 100 lbs. $16 00 13 50 12 50 


Stretcher Chains. 
fs-in., $8 50; 


Tie-Out Chains. 


2-in., $7 75 per 100lbs 


NE ii. ots Reals eyes wh 70&5% 








Trace Chains. 

Western Standard. 

at 2 eee Cee per pair, 30c 

py ee ; 3 

| mah co Se arr epee ” 33c 

Ge as bs one we se <i 3 

Add 2c per "pair for Hooks. 
Add 2c for Twist Link. 

Wagon Stay Chains. 7” 

Piss sites : ts B 

Per 100 Ibs....$6 50 600 550 

CHALK, CARPENTERS’. 
ERPS Sore rare ay per gro., 80c 
LESS . 70c 
White ws 60c 
Common White School 
eS EE oe ae lic 
CHARCOAL. 
OS BA ee or eae per bag, 95c¢ 
CHECKS, DOOR. 

Se ee Soe ae 30% 
=. Shahar cedar: 
CHIMNEY TOPS. 

Swans VINES 65 od dcecknccaes 50% 
CHISELS 

Box. 
ee 10 12 14 
Round, per doz$3 00 3.50 3 80 
Flat 400 500 550 
Cold. 
Good quality, § in. and 
Ee ees ae per Ib., 13c 
Smaller size, per doz........... e 
Socket, Firmer. 
0 aaah ae FA 75&10% 
Socket, Framing............ 50& 10% 
Tanged, .-irmer. 
WWM PG hs dv dice ccchceced 20% 
Chop pers, See Cutters, Meat. 
CHUCKS, DRILL. 
Goodell’s, for Goodell’s Screw 
EMUENS 6g ee oa per doz. $6 25 
Yankee, for Yankee Screw 
TR cnecbisesécdsac 5 00 
CHURNS. 
Anti-Bent Wood, 
yal cea Seoeseees 7 10 
) ene $3 50 460 4 85 
OT SC eae 65&74% 
Common Dash, 
ORT 5 6 
is 2 See $9 00 1000 1080 
Union, Gal...... 7 7 10 
ee erry $3 75 4 35 5 40 
CLAMPS. 
Adjustable. 
ae ee ee 
Carpenters’. 
NE SEE nss 4.00 ccs 60s 6.cuas sae 
Hose. 
Sherman's, brass, j-in., per doz. .42c 





Double, brass, }-in., 


Saw Filers. 
Disston’s list, $30.00........... 30% 
Stearns’, No. 0, $3.50; No. 1, 
$11. 50; No. 3, $5.00 doz. 
Wentworth’ s, No. 1 1, $6.25; No.3, 
75 


CLAWS, TACK. 


Cast, wood hdle.. -per | doz. 45@60c 
Forged steel, wood hdle. $0 80 
ea 4 1 00 


Se Oo 50 
CLEANERS. 
Dain. 
Iwa>’s Adjustable............. 
Iwan’s Stationary........... 40as% 
Pot. 
PE ie per doz. $0 75 
Side-Walk 
Se per doz. $3 25 
MM its FS aie Radae 4.04008 65&5% 
CLEAVERS. 
Family. 
Beatty’s, Inch 7 8 9 
Per doz...... $8 75 9 75 10 75 
Ee Oe per doz. $2 25 
Butchers’. 

PN Mienidatcévsccavceced 25% 
CLEVISES 
eee eae 6c fh 
CLIPPERS 
Ne i Sin cw o's 1 90@4 75 
CLIPS 
ee ee eee Pee 65&5% 

Damper 
NR. gigas eemawd per doz 70c 
0 ES FRR ee ae 

ate Ey eee 7 

CLOTH 

Emery 
a ee Ee ee 50% 
TR reer pep tamer 50% 


Hardware Wire—full rolls (100 ft.) 


2 to 3, incl., Galv.—in full roll... - 8 06 
te 3 25 
_ AS ¥s << woe 
if  ) Se ” -. 400 

Screen Wire. 

12 mesh, painted, per 100sq.ft. 1 20 


COCKS AND FAUCETs. ® 


Compression Plain Bibbs......... 65% 
Lever Bibb Cocks............. 65% 
Compression Hose Bibbs. . . 50, 10&5% 
Telegraph Faucets (new list). . — D) 
Racking Cocks (new list)......... 

Compression Lock C’ks (new list) . 00% 
Andrew’s Brass Faucets.......... 0% 
Angle Plug Faucets, per doz.... $0 8$ 


Milk Can Faucets, per doz.2 60—4 206 
Petroleum Faucets.............. 70% 


COLLARS, STOVE PIPE. 








Inches.... 5 6 7 
Plain Tin, per gro$1 90 240 350 
Japanned Tin “ 300 350 425 
Lacquered Tin“ 360 420 480 
COMBS, CURRY. 
Nos. Per doz. Nos. Per doz. 
000 ....$0 37 299... 1 05 
ares 60 320.. 85 
+ ee 1 90 390. . 1 35 
Oe 90 532.. 1 20 
Pe. 115 620.. 75 
108 . 80 1400. . 1 40 
COMPASSES. 
ESC RLS e Oe Pre 60% 
Pencil—Faber’s........ per doz. $1 00 
COPPER—See Metals. 
COPPERS. 
er stot 
> + RAN OAD Ae PPO pre per fb. 32c 
ere 29c; 2 Ib re 
3 ib ae * 26c 
CORD. 
Picture. 
White Wire (new list)......... 85% 
Sash. 
Regal Brand...........per tb. 35¢ 
Puritan Brand.......... i 
CORKSCREWS. 
Walker’s. . salar G cae ae 
Williamson’s Regular. ......-40&10% 
Williamson's Forged Worm....... 50% 
COTTERS, SPRING. 
All sizes (new list)............... 90% 
COUPLINGS, HOSE. 
De es cas ee awa per doz. $ 100 
Seen aa : 


COVERS, WAGON—See Tents. 
CRADLES, GRAIN. 


90e | Morgan's Grapevine... per dos. $22 28 








AMERICAN ARTISAN AND HARDWARE RECORD 








CRAYONS—See Chalk. EMERY CLOTH—See Cloth. Wood Pails. HANGERS. 
, Barn 
CROW BARS Frazer's, 15 tb, 80c; 25 tb, $1.30 each. Door. 
P EMERY, TURKISH. Hub Lightning, 15 Ib, 55c; 25 th, U. S. Rolled Bearing. 1 

Pinch or Wedge Point...... per Ib. 3ic 5-tb. 70c each. Matchless................50&10 

currens EE ee pkgs. }kegs kegs, | Tin Cans. World's Bot oess see tt teeeeee G 

Glass. . te. pote 150, per: ~. 6c = 4c Cosaetinne Graphite, Wagner's Adjustabie Aaah 70&10%, 

Pe ae -¢ c 3c jo POT BTOSS. . wc cccscccccs $9 So Warehouse Big T: ee esoes g, 
Red Devil......... Fag doz. $0 75 eT eee 25 00 ead 
Seith & Hemenway bb'cdnwtind 30% (ENAMEL, IRON. SH. pergrom. ........0000% 37 09 | Conductor P. 
eee eereeeessesesees () , 
Meat. A-B Iron Enamel, 3 doz. case, GRIDDLES. Iwan's Perfection............. 50%, 
Enterpirse, Nos. 5, 10, 12, 22, on dagen oa aetneds per gro., - 4 Le AES ORR PEPE Ely 334% | Have Trough. 
op gaiacy deaadepaenee ss: 50, | Peerless........-.0eeeeeeseees 
No. 202, list, $1.50 ea... .. .408&74% _ GRINDSTONES. Reba orn. eS 
Pipe. EXTRACTORS, PIG. Family. {mperial.......... 00+. 00004. iif 
bp uk Pascoe Die nse . = ctadastatibeneagis A 
pees : aoe g0'7s 1 oo Per doz...... $7.75 975 i2 50| Parlor Door. 

Slaw and Kraut. EYES. Loose. pom, Cceseeseceseocés per set, $3 73 
3-knife Kraut........ per doz: 11 50| Bright Wire Screw—See Goods, B. W.| Perton.........-.- $22 00@$23 00 s Standard ig “ 73 
1-knife Slaw......... ” 1 75 | Drifting Pick.............. 60, 10&5% Tons’ Mew Meda’ " 3 50 

, - a Mounted. ane’s New Model 3 10 
2-knife Slaw......... 2 50 | Hooks and Le oisel “ 

Wesher > OME EBS S Es ccatecnsaseeane 85&10% | Ball Bearing... 1 2 a | - “yee. ‘° 

i» i ae UAB sisvscccvchsccecesstis EL POM rnc we. 508 Bae Sali piece tenpbaihabaeey 
DAMPERS, STOVE PIPE. ‘nee spuategget, 4, ae 
Pee eT 50&10 FASTENERS, STORM SASH. nas pide OM 218 | Om HASPS. 
American. .......+-++2e+eeeeees 50% Setrooder’s etethnehaed per doz. $0 85 GUN WADS. Hinge, Wrought......... ccc OO 
DIES AND STOCKS PL picckbensunks 4 1 15 (See Ammunition). With Staples—See Stapl 
Se Perey ee ee 40% FAUCETS—See Cocks. * HAFTS, AWL. seinen ; 
DIGGERS. ‘ TS. 

Post Hole FILES AND RASPS. Common ss neddBEGRS per doz. <6) 19 Cc 008645 S06 ae bse 06 bone oan 
Te per doz. $9 25 |Delto.............:sseeeeeeees 70% | peg Cast Claw.......per doz. $1 were 
pa. Sear ae <i 4 Nicholson’s— ) I « 22 os... ee <ven'se 

a ippge gages aad DO On st scenes: Mx i TaD. Sothete aoe koe 
Hercules. eee ee 20 25 a pode oor saenteen Els a Potent, plain top... . $0 
cote my SEE 4 ee cnichpeeesshteen er top... 
ian.) °° 9 00 Black Diamond............ 70810% eae HAY KNIVES. 
Iwan's Hercules pattern “ 19 00 Great Western pamet Mr se 75&10 e- See Knives. 
Ryan'e:..-.2+++-- "17 00) earmey & Pool. .22020.. P81 Selene 2000 a. ae 
See also Augers—Post Hole. é “Clellan BEaa ke oana eaeonnell 75&10 Sonne went sonnets 52 HAY 
Dividers, Wind.............- 6s&10%| Nicholson Sai ++ 70810 HALTERS. jeton RACK BRACKETS. 
DOOR CHECKS—See Checks: X-F Swiss Pattern......... 10% ate Rope beebceevevevs per doz “ 4 Wendaaeae No 3 eae f= 3 4 
DE seis 4cnncccverpuesesess ee “ 
DOORS, SCREEN. ee POPP to 75&10% | Leather, rope RE $ 50 
-in. 4-panel, painted...... Net prices Heller's ees 10% eather. leather tie. pike - a se ‘ HINGES. 
i «in. 4-panel, painted. aba a P RBCHIOT GS. cece eee renee erenenee 0 Blind. F ® 
1$-in. Sonne. naturel pine, . FLUE STOPPERS—See S 4, HAMMERS, HANDLED. ae - per doz. sets, $1 05 
ee Pr cksmiths, Hand. De kere ncscccccec’ ssanusn % 
DOOR HANGERS—See Hangers. FORCEPS, PIG. pet aame sash} "+o 72> ysxeaed 50&10% | Shepherd's Noiseless, aa ng 
. DRILLS. ppetir. - ca wae neae per doz. % 7s maregsarstecenscceseooee ngs 50&10% Gate. ats 
. nm ) ee arrivers. P 

BH Stoch..........000cccssereees ay I eee pee 40&10% | Clark’s....... a 

Blacksmiths’ Twist.........-+++: 60% FORKS Machinists a a Lich, doz. $2" 50 325° 423 

Set add oa Te kad > IEP ates edb ossine se excgeal 60&5% 200 250 ..., 
i SE ee each.$ 175] Steel, new list............. 60& 10% | Nail Latchs only. . a, 90 98° 
Millers Falls No. 12..... “ 2.06] Wood, 4-tines........ Ce) eee ery ee rere. 40&74%! Leed’s.. eu on 6 es 

Pe) ii Quiaicer Ciéy per dos. $3°88 | Superiore 111.1. “ pre’ 9 50 
Gostete Automatic, ee a 50&10 Maydcle’s svancat<antakaell 3085% Screen Door. 

Beets ice 120110 % “ pateiteandeciebica cidoletes — Riveting. SOE ETE Pe. gross $6 50 
Goodell’s Single Gear, per, doz. i$ 75| Diesins........ 2... Sa 7 ¢1. 4 PRR 40% PABA. Se svsccccesrune a 75 
Millers Falls” 12 75] Scoop... 30% | Sh. Spring 

ouble“ - 15 25 Ces 5 woaen bases nae per doz. $1 25 om 

Reciprocating. Header Tack. $ = SRE 
Goodell’s..........+. per doz. 16 50 —  esbpreeeen et Ot: — hae ere r doz. $0 35 Columbia’ Db. Acting. . “dos i08s 

Bit Stock. 7 ‘o tay Iron, ngeery be hdl. 50 Ideal Db 02042 bs%e Reg abated 25 0 

. ron, Inlai 15 etachable. . 
ements TAM... <<. ocvcttakcens | mgemenencig Magnetic. . ie - 3 . Matchless.......... = tt, ve % 
GUEME.. 0. oe ccc cccccccesecces 60%! p * iia ee ee ae 0% 
DRIVERS, SCREW. er des,..»,... #0 70 080 100 ew idea.......... per gro. $7 

ie pats GAUGES. Magazine TS) TSO per doz. AS Be ee ee 2 

SaUMRNGHA,..~.ccss0+s-n00ced Butt and Rabbet. HAMMERS, HEAVY. Wrought Iron. 

CON baie dae subsde sh onces 50 mig a ' eb man Ee 

Champion Pattern... -.......... 70% | Cream Pail. Heavy Hammers anf Sledges. Light Strap Hinges........ .65&10% 

Clark's Interchangeable... -..-. 3 Palrmount.../..'«..geréos. 99°78) Under S ihe... .......5.0.. 200, Heavy Strap Hinges....... 

Reed's Lightning bsaeeess dees teal Baskin, Mevttes alk: .......... errr is810% Hoey Thee cess eeee 

Yerkes & Spiral. oR: $0.10, 38249 | <oeececeeeeeeeeeeeeseeees Nets | Masons’. Extra Heavy T Hinges... 

ankee Ratchet <2... + gig SOM Sow Single and Double Pace. . . .70810% | screw Hook and Strap. 
Smith & Heminway Co........ 408&5%, | Wire ? HANDLES. i$ t2 sin... per 100 tbs. $4 25 
’ . OB sss e465 a x 

EAVES TROUGH, GALVANIZED. Disston Bone c002060666000000008 25% Satin Snateit yet aids $0 55 22 to 36 in Sag ein Ty “ ; 4 
Terms, 2% for cash. Factory shi GIMLETS j Ne : 

ments generally delivered. ¥. Discount 35@40% —, ‘ mrs Mes. 1&2, 475 ones Hook and Eye 

om «| Discount...... 20-2. 20200+ +. SSRI] Oe iano Do vccsesnecta 100 tbs. $6 75 
Sen eles centeanes ob “ae Ives’ * Adjustable oS one per set, 1 35 oe Per tw 
pecans GLASS, WINDOW Sah CR Re as ays. Fei = oe 
EGG BEATERS—See Beaters, [Single ..........-.......--+ 90820% | Chisel r 
eS ee eee " 
ELBOWS—Stove Pipe. F 90825% | “Hickory, Tanged, Pirmer, Assorted, HOES 
Adjustable Stove CLASEER, LEVERS. Hickory, Suck S Pilar, heserted 
5 ‘ ic et Firmer, Asso: 3 
cen” fs 5 6 7 Fe mec ae ee per doz. $0 7 27c; Large size, 30c per dos. Garden..... bed Ur ced vesieces’ 70% 
pmoveh. per doz: = » : » 1 23 sina anc aise ates ‘Ta. bg pat tame y As- | Grub. 
an 2 , so , ; arge c 
GLUE. 7 Be, p pet Cos. Extra. 
PR the Pe ag beg I ere econ re 70% 
oo Stove. ‘ , B Sake a gall oS Sen ey per des. $0 30 pase and Boys’... ane: 0% 
Smooth, per doz: ao 7s 600.300) Awe... Pe ae Bho] CO PI. ..- 20-00 eeeeeereseee 40% ee 
Pol'd “ "140-165 235) HS. Amber... 222020): “ 16§c | Drifting Pick. .......0..2220000. 40% : 
Plan'd, 225 290 375 lri vig File, assorted, 13c; Large, 16cperdoz}| " """""*"T TTT ttt ettte 707% 
Four-Piece Stove. " 
Spee 6 7 Acuy 4, See - 40% Hammer. 
Smooth, per don-$0 60 065 095 ey. Oa 373% Gdce Bre. Re tates, per doz., 36 to 75¢ HOLLOW WARE—See Ware. 
Planished "175-195 258] List B22] Machinists 72 « — Se@soc 
ELBOWS—Conductor Pipe. Lae OC eves ene eeeecesevenas %| Watchet............ ‘y 40) And Eyes — 
Galvanized Steel, Tin and Terne, GOODS Hay and Manure Fork........... 35% CS PP eee 

a Round Corrugated. ee Fees, 90% | Hoe and Rake..........5...0000- 35% Pea aisssvsscenasbencpeeakca ee 

‘ne ie Promo" GREASE, AXLE. Pisin... poe ee per doz. $0 75 PE vs oo kak ceaabe' per gro. 80&10% 

Diets sco cccclrccccccchlls © Se ae — 

DE ninjasevanctecsar>aekh 7 20] Diamond eaee Evie. Brown's. .....--..++seee+es 7 
ee Sree DON Be --— gtd per gro. $5 SO} Assorted........s0« “ $7] JONG oes Seis c ce ceee’ re 65&5 
Mb cicasarssens conesene 18 08] Hub Lightning............2. Large......--+.++00 = 48) Bench. 

Sub ect t- disco=at. OUP. -. cceodnsuesetctace $33 Shovel and Spadeec...++seeee00+235%| See Stops, Bench 
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Box. 

Inch 

Per doz... 7 Standard, 
Bush. 's1'90 210 29s 2'6s os: bite 1 | 

Common Ax i. can peed 2 L 

MED. cece eseccces IN 
= PREP gee bi $060 «61 00 Bricks... NING, STOVE. 
nch... 3& = Seal oe BRS ieee sun Gane NAIL 
Pr 100 $7 oe Ger ns $085 120 2°90 @, 42c | See Pullers. PULLERS. 
rr Lines. 75 1150 12 60/5 KETTLES Boring MACHINES. eal NA 
apanned.. eOGi...... - 73 Sets. IL SETS 
Galvanized. det heeded per doz.22-@ 24 — psnka> sav onan ara 15 Angular.. ——- With i 
Coat and Hat. ‘ |, RRR ant, e.- ogee: oO 440" NETTING PO 
Gon tno. Be: per ugar. PRR Ase's vs oe aaah vis wt a Riveting. © 4 00 Relventeed before regis 
atabaaate gro. 72c AeA FEL ee Hr! 2, ic vanized weaving 
a. es @s! 80% naib teas 50% —— ..per doz. $9 00 Cut Pieces. _ wele... 30a 3 
Malleable.... Beet Topping. KNIVES. Lite Vaso ieee eee "2 001 pag ane A es 65&5 
Mg cc, eckdanncet i “ 2 00 ‘ ' E 
Corn. Cie ae Sait Sin: Soleattny Miata. Ga Oe we oo e ae Stubb's Pi 1 

Common, deetall P se Cooper’ SMe: «.6ac..ctee 3 40 Majestic 7 20 on 8 apa Inches. 5 6 

ate 5 ain’ cceccesesteses esooeeces ns Cacecereoovnse 

Bittle Giant.......;. per doz. $2 Cm . an ype Ue eomt She ace 5 25 « and Diagonal Cuttin $4 65 675 

Pp re cecmgaioct e 25 lipper. ee eee Tee wedish Sid &- 
2G Disston's............ FP Vice cre 600} Perd e. Inches 
See : a Kees per doz $1 75 EN SATS Ee 6 50] gy OZEN........ bee S 6 
Gress , Bright Wire. Barle's.. ---..000+-: ee : dt aia 12 00 por viwere $450 5 78 
fe waa “ ; ° See Boxes. {AIL BOXES. a ae 
a Met Standard. se ae 
German... .. $150 160 1 5 Adjustable. . aA (New List).. .50 Carpenters’ MALLETS. a Shi SSK 
Cpls get, per doz. 1 75 Poldin oT Re te 1s Fibr : Se. ES. 
Bammock. eceesee “ solz. olding Handle See eee € Head, Small per 4 Yomien Gem 
With pla vga aang 8% me a il edium: doz. $5 00 * eae per doz 
With (SS perdoz. 50 fiasinne, Sickle Edge. Round ieee: ~ 5 75 AE viecencacs. pa * $0 
featreaeta. ot Pinion al <s seeiee, Mickie Edge. . e-.doz. $10 $0] Sauare Lignumvite... a NUTS, HOT PR ls 
Hae on ideawe. 36% @50 Iwan's, Sickie Edge. . 8 7 > ramet EES -. geepree ae. ESSED. 
Ss ‘anure. 0 Shio Toran’e. Imov’ ee es 50 Tinn ignumvite... “* 2 5c|_ Ins. 
peas. sopagamtiug 1 Fe aaa big Lightn’g, ah Rceaned? a 50 A ers’. 4 75 tb... ofc 8c iwi 4 
ee Wetewos eer SE $0 hea 0 Sepa Tenses. she Se she Se abe 
Seat S (See Goods, Bright W eeeee 85% Modes. sworth’s Sp’r Point. “ + ro fickees discs tee : a “ £14 ; jo Bitte bt ss 
pri ire. aa. Peg 7 
ft ) See os Ib.5 ae. si “i a = homes peg ole otc bo 
H 4 i isston's........... -per doz. $6 00 Door. MATS. e prices. d ic per Ib. to 
OOPS, TUB incing. kn 3 75 Nati 
Elastic. ... : etiieeems Ot ational Rigid Chase Pat OILERS 
... per case of re on, Single Acme Stee ceecees 50& B tern. ° 
3 doz. $2 25 ) mew rage Double. ... _ 60 | Stove 1 Flexible... 1085 % Zine and Copper 
r, -b ——, oa | Zine.......0eeeieceeeecece 
HOSE, GARDEN. — = a “ 130 ak slap aoe per o| Engineers. 70% 
ree y. ry 00 No. Eee gro $3 25 Cannon...... 
velvet. 3 ply-1” — Common... wire a Toasters, or Ol a i. See ee peLeredgreaerees 5% 
guar. press .... 74¢ ote: +<-- on foe OP ae noe zcoverss Stove Sie eran 2. $2 00@$2 25 
Geneva rT) we os ee 9e Scraping. 14 1 75 0. 2 Asbestos Toa st ers, a doz. 1 10 Cannan t Moen Ge, 
Wlinois, se : os . +44 c| Beech Handle | EE with Mal Cok ha se Steel. per doz. $0 58 

c cea a, Memes 8 iy UE perder, 60, J@panned...-. 0 
OTTON nS 6 00 baton a we 658 

igh eet RUBBER HOSE. 20" KNOBS ore gg sitet op. _— 2 
~guar. ’ e See. ae 7 nch 

. wero 6 ais Mineral.......... Cee ae alata EOS 
seader | ae? 9 J A deen cnes -per doz. $ 80 Yo| Round....... per doz. $5 50 1¢ 
100 “ 4 hl be 90 fron, Ib MAULS. Cop. $ 

ereeee e , Ss 
90 coe 10 13 elmonico 

Foss. HUSKERS. LADDERS Per do 16 1 Never So... 
pmenan Lang, aa oe Per = ks vedi alee —— per doz. $1 30 
yee i Per ft.... pee; — “35 . > V.&B 65 

Kips hg 200 175 200 | Extension. “TET ood Choppers”. oo 550 Py * SOT Eee OOS ote 
Per gro 80; P e Super’r & O OUT 5 73 
“8°40 6 jeer ere... regon Pat Cc FITS, CO 

Nos... a ee ot Fea oe » 75&5% Combination BBLING. 
er gt... $3530 9.00 2 © | Common, per ft PP MEASURES Eoonomy...... EE per doz. 11 00 

Per doz. _$ 59 4 50 Comm per ft.... q Se ee Cate ies “ 4 

4 a. y 64 cue ETRY “ 65 

Brinkerhoff’s. $ 215 85 by Keystone Bee: _— add 10c. +The | actin doz.. BR 1 pk. $ bu PADLO 97% 

Per gro... ie gtk... <<aseceail ect | 33°33 Bureka.. c= 

teeeeeees sseeee B14 40] put 4 were : 45 315 SRR ROR: 
s . atWe pare eel ey oe 
IR ye Police. Ss, CO 
See Metal: t ON. -in. Flash Ligh Enterprise. FFEE. Cream. PAILS. 
's.—First column. 24: -in. Regul ght.. per do eae \4-at. 
den <—\eate Ze 4 o0 Parker-sesseeeeeeeeesee gs. $0 25% without gau 
Puboler. egular....... “ coonecnenenene ga SORS% sont. ge, per doz. $3 20 
Curling. IRONS. Diets & Hames’ 3 00 . 24&243% | Sap with gauge. . «a 2 80 
ring, RONMR | __PRADERS, CATT Jet pri MITRE fo-at., Gal 50 
». ce epilator per doe. $0 40|N LEADERS, CATTLE prices See Boxes. BOXES. 12-at. vanized, per 100. . .$20 00 
WARE 8 ke teresa - os . “9 “ 
aR Dis eases a0 s02 “ edit 1 10-qt., IC. Ti oe -aee 
Th Reiss ai bis 6 res ete 5 ow 58 OZ. ecccees $0 55 0 2 3 Erie MOPS. 12-qt., C Tin. see “ coe ae 
deerme om 70 LEAT Se betta = rade SS - 110 
Plane Divine coves i a 1 25 |Cut.... HER, LACE andled Cotton. ..-per doz. $3 15 Stoc rt a ‘ 7 ov 
i . + eS Seahabbderae 4 oes  Saegy met : Gav d, qts. 14 - 17 0 

me. Bench....... Ex. Qualit % er dozen.$2 00 2 1} 2 Water doz...$3 90 16 8 2 
4 eeeveee -20R5% Ritinaees per sq. ft $0 ‘35 265 3 25 er. 410 500 5 50 

Charcoal....... me santamiinn: tres . $0 35 i ae Galvanized... .qts._ 10 
No. on, pelishied, per 100 tbe, 3 4 ve and Plunger. . i me Gladiator—B. B ear MENS Ben nds. $1 50 1'és es 
iP a neaebeaes 3 L sereeeseee 10%} Inc i Cabl 85 

Comm rth MES 20 net, | Stove Cover. IFTERS, By 1eee.--- 0, Cable. 2-Hoop.... 

emmen, see pe plated. : . $ ee a Coppers’. - mt veseeees : ‘od ts 3 20 a 7. niet wo. doz. $1 90 

pro LAP . . per doz. 7 rr , os 75@3 65 Ee rg fo B 25 800) Standard a ae 343 

teeeee » & ac 2 - “ 

Mrs. ary, No. 2 te eees “ 6 | Nideied: a : 50 Inches elec hates $5 25 5 75 ndard, 3-Hoop.... 2 00 
No. $0 Bn 25 | Transom. 5 00 | Big Giant... 2.2.2! 14 16 6 00 2 25 
No. § $I. terprise, per set, 93 Payson’s. . 00 Little Giant........ 50 3 90 mF Dripping... PANS. 

ae. 33 T e eo 00 Chalk. sai qvecescbann aoe oe Se yo hee Bice. 65% 
ilors’ Sad es a NES. —_— ae 

7G... per th oe Twisted i in 20-f Cut St NAILS. Pan eee NB eS evkenssss 7581 

Buyere. ha 5 Nos. 4 -- banies. Cut a ieee al 

Si ro.$1 50 4 uh From. ccc ccccsssacs rates, $2 ‘axton, 

Doetie Dan Nest... .per Twisted in Sout 2 bs 2 So 3 | NSS ee creer ioe . 7s Nos.... 1 

a bcapelanp abe om 83-25] Per doz? | ais 00} Small Lots age ore. O4 78 a. 

Re ccdeboanne 6 25 er doz.. ; 2 3 Costead Lae... Neverburn $ 7S 6 4 
..each... 2 60 Braided i 25 300 4 C 8 hahaha lahat $ Sa: 400 450 50 7 56 
ded in 20-ft. hanks So le | gorse Sho oo OPE te a yp ngptned 
Reon JACKS. Per dos... . ——— -.. a | = Sateen, per doz. $8 40 
Wy "ee ee Siaieenn, i ‘29e 25e a 3 Ausable. Buildi PAPER. 

agon. ceceeceee 20% | Clothes. ,in 100-ft. hanks. a ML CORUM or sapenapnesececs 55&5 Plaine : 

Miller. . 60-ft. J ~ os 4 es sone GL >>" epbebemene 

Oilver havens wate 72-f ute.... Putnam ba tee SRC! 15% ial Spent per 100 Ibs 
Nes’ 600s seeees SOM aby Jute. Jean oe per doz. $0 95 fe anpaptetebaenage F's be 55&5% me maacet*** cs noe 
Bee serge+tacetrs 72-{t. assennses . ae Pe 

72ft. Sisal... 0.00... — 1s No. 30 Rad Ree. oe e™ Ss 

t. Co one 0 els 3s 
50-f ree 2 ond ond EB 

t. Br. + oo i “ 15 S mery. 5S 

aided Cott 115! tar.. 
on. ; Brads B.& A papeeeerssse low list, 
of eee eee eee eres eeses 
rere rire perlb. $3 75 
2 
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PARERS. ; ; PUNCHES. SAWS. 
Apple. Hollow. ........ sass seen MO% Conductors’. Bnd. 
See doz. 13 00; SOld.......... seeeeeees s@ach, i eee te eee 
Turntable........... ee 7 00 Maresh hie date — $2 SO na aa seapasssesene 
: . “ SHE. ccceseccecces e eee eeeeeeres 
a ssa - ; 4 PLUMBS AND LEVELS. yore per 19 Butchers" 's yr 4 
eee» yu nt st tS ich eid anks aeaaaele N : Atkins’.......... 

Potato. > epeteneptenehes = tog | Common......... per dos. 600@70c| Disston'a. ee 
Goodseli’s Saratoga, 10} in., dz. 6 50 Davis’ Iron......-.--++-+++++++ 25% OOD ssasceoreee 72c@84Ae | Circular. : 
Goodsell’ s Saratoga, 5 in., dz. 5 50 Davis’ Inclinometer........-- Sos 15% PU Atkins’ BSS COR Oe 800525 06S ON 50% 

tes Btedtere TTY. eae. Silks 0-02 60,0050 ph See 50 
PICKS. POINTS. Strictly pure.....per 100 tbs. $3 00 Simonds’ eh de vues paleasts . oe A 
Se Mie. scan encudien 75% | Drive Well Points............ 75&5% Compass., 
Drifting and Poli Picks. . 222.227. 70% ee RAE ae pe Fuge 35% 
J * ‘ommon..... 
-- — dapamensitgonotetiai: POKERS, STOVE. fe oS s.0|,Dunee. ron 8 SOS 
Wr't Steel, str’t or bent, per doz. $0 55| Matchless, I}-in. 2022222225551 Bie Cross-Cut. 
. Wr't Steel, wood hand’ 80; Storm King............ shacea MO Atkins’; 1... 0... eeeeeeeeeees 35 
PINCERS. Nickel Plated, coil ert Is“ 65 | stiding Door ete es het teeeeeeeesscseeees ag 
MSGS Ss vcanicccewbsccke 

Carpenters’, “ steel. Painted steel............ per ft. 44c | Dehorning. the 
Inches. . POKES, ANIMAL. Bronzed wrought iron....per ft. 8c | Atkins’............. per doz. $5 75 
Per doz.. "$1 ‘. 2 a . _. 3 Cracke Jack, wr't steel, per doz. $4 50 RAKES ee Terre reree “s 5 75 

PE esicheakencewache nan 45- . =, 

RC i el oe ile 40% * POLISH. coe OF WOE... cccccss per doz. $5 20 — $238 beanie op cdavee tie’ 50% 

etal. arden. BN i siko.s bd b00 onde 
PINS. Black Silk, No. 50, }-gallon, Oita. SOR 664% A saabbaana ences "38 

Clothes. : per doz. $7 00 Dtsel, bew.....<..<s02<03 ous seee et TO OeD re” 
Common.. per! box of 5 gru. $0 78 Black Silk, No. 60, 6-0z. aoe Malleable Iron, heavy. besceunee A Star. tne see wears ebeeeeeees . .25 
Hovt's..... : per doz. 1 00 / pay, Hand and Rip. 

U. eee “ “ 4 Black Silk, No. 70, 1-pt. — 3 Ww 4 < Atkins’ ghee eda% 00 308 
seiner : per doz. 25 ee 2 40 Dissto: seca, vert << 

Picket. Black Silk, No. 80, 1-quart, 3 75 [Lawn Wood. mor Disston s Nos. 5 ‘D8, 12, 76, 112, 

¥ per doz. 
Fisted, Jin. -..----erdon $1 08] pack silk, No. 90, 1-glion Foon seross a ae del 
Pe shinkivsctnes - 9a per des. 12-08) Lawn Quee.......;. 275) geeneee *- Saw wee 
—_— M. C.D cae ee per doz.. . 36B800 Jumbo, 36 teeth..... 6 00 oe Saw, rip. ae es 4 50 

a . TM... S8e@$i 75 RASPS—See Files. foe ae 

Standard Gauge Conductor Pipe, Imperial........ per gro....... 5 00 RAZORS Narrow Band. 
plain or corrugated. Stove. . Atkins Sn sede tpcvecdschianeon 5 
fe eee ean RO Black Eagle, 1-Ib. cans, pr.gr..$15 00 'Bo-ras-ic................ eeEune 30% SID si b'o wos op 2ecsGeasub 
aes “asec lath s aia ea ae 7 sé10% Black Silk— a eer 50% | One Mam...........ceceeeenceee 40 
L. C. L. to Dealers:-— JO yee DT 5 0eN's.0s 0tcxe cnkegchs hein 30 0 FE FA eS 40% 
Terms 60 days: 2% Cash 10 days. — iD. cans. sas doz. : 75 RU CMs. sos caneaods <etae 60 “ er 

P rie chi t 1 : aste cans. 00 isan wide ots osk-s'e.0'o 0 6 Re 
actory shipments generally delivered Liquid, }-pt.cans.. 1 00 RAZOR STROPS. Disston’s No. 7.........4. oni 30% 

Lead. Liquid, 6-oz. cans. vd 75 |Star (Honing)....... 50% | Pruning. 
ary sole peti civeswesie per Ib. 74c 4- — Air Laas Iron ald Bs iis cdl alleen iio T] Atieins’ so... sess ee sees seen 33% 

 ~epdeneoeebpacs. 7). a... errr oa 
he a 74e) tack Jack, Ait, cans. 9 25 52 ag Rift. — 

Stove. Dixon's Carb. ofIron. “ 5 75 as oe one a DMR sivcseiveteeswsechdes 50 
A . ickel Plate......... 4 50 | Japanne ronze ated. .70&10 EE EE 

Siooth, per. it. rs a head White Porcelain Enameled os alien 70 of Wood. wad 
r it.. - ) Metal .40&10% Common............. doz. $4 50 
Planished, “ ..30c 31 >38c POPPERS, CORN. adis False {tandheen _ 
gle Valve ( Baseboard and Side- Clover leaf........ - 6 @ 
Pesriess—Smooth. 7c 8c 9%c!| Round or Square, I-qt..per dos. —. Te | A ee eee 70&10 KS S, 1 
Polished....... 144c I54¢ 18 ¢ = Q-qt.-.- eee eeee 1 60 oy par ® 
ote. BC B16 B55G1 ORE» 200 ccsccecvcsees ° REGISTER FACES. SAW SETS—See Sets. 
Made-up—Inches. 5 6 7 Japanned, Bronzed and Plated, SAW TOOLS—See Tools. 
Smooth........ 7ic 8c 9c POTS, FIRE. ie ere 70&10% SAW FRAMES 
7 to 6 in. Smooth Tapers, pr. jt. .11¢ | Clayton & Lambert's, each $400@6 00} 14x1 ig i i 
6 in. Smooth T’s........ Be 97e | Gate City... ee... eevee: each, 6 25 | py a tes sath es ier Somme s fom Fe 
7 to 6 in. Planished Tapers..... eg PRR each 36 75@8 50 White Porcelain eseuisl Ae ee 139 “ag 
Yale Patent Lock Pipe—Stove. Solid Brass or Bronze Metal. .40&10% SCALES. 
ae. ne eee POWDER. RINGS y= 40& 10% 
Cunhs Sis Aeeedon. be eee eee eee ee eeeeee ‘oe 

Battle Axe, Blue.. 7 ~# 94 104 ~_ : i 

Can't Slip, "74 Bh 10) O11 Copper..... caebutante 2}-in. 3-in. NONE sd Sedckdade i caccceet ee 

Rearieces, “ "of Bho 10 1 PRESSES, FRUIT AND JELLY. Per doz.........+..:. $1 60 $2 00 

Duplex, “10 11 13 «14 | Enterprise Manufacturing Co.....25% Rea’s Improved Self- SCISSORS. 

Yale, Rus Fin..115 16 17° 18 PR pen ei doz. 2 4 65 | ee seb bbaeks bakusnee betes 60% 
wane, Gal---.18 16 17° 18 _ PRIMERS, Nickel plated...0.1.1138 ...[ 20 SCOOPS. 

If wanted made up, add per joint ee Ammunition. and Ringers—Hog. -bu. “ ied 
ooved, Ic; riveted? 14c. . Crating Blair's Rings. ....... aa ier po a “ee. 3 bo 
udoup pipe extra. PRUNERS. eed pi Capi: ae 

Wrought Iron Gas Pipe. ater’ Pole. . of ns $33 per doz erat 4 owe s Ringers. .... A SCRAPERS. 

I é enry’s Improved... .. -4 1 ampion Ringers. a 1 60 a 
(e Ghin: - Lao: Oo 108s Water's Improved...... 80% Et s Ringers... co katte pil 70 Triangular’ ........ per doz. $4 00 
: pho ae oa ill’s Ring, boxes.... 55 | Cabinet. 
f oe Major Rings......... vd 60 
Tt et in., black. ZS 7 an PULLERS. Pe rfect Ringers paras je 1 20 s “ Steel........ per doz. 60c@75e 
ames 2 Se ciate J olverine Rings..... os 1 4 ° 
fe! os galvanised. a « st ey Se iak Gaeek oe each, $3 10} Wolverine Ringers... “ 80 Cubic ft...... 7 5 3 
j4n. to 12-4n., gaiven’d.  “* 45% a SCE: & a 1 40) Fruit Jar. Without run’s, ea.$4 00 375 3 50 
fo “‘ and Easy...... 2 POEs eS per lb..... 30c With runners,ea. 4 25 400 3 75 
a 
Key 
PLANES. Sree per doz. 10 80 SCREEN DOOR HINGES. 
Giant Pattern....... * 9 00 Split fount .»000 0s DOIG OP u Cast iron gross, $6 50 
Sargent Iron Bench..:.......... 60% Pe TS SF ™ 9 00 plit square... ge ee “ = feet eae Ra aR pie 
: Stanley Iron Bench............. Nets | 75-4 —Giant - pon 8 ae 46 toe cerccccecocces 
: : —_ RIVETS. — h. SCREWS. 
PLATES, TIN. PULLEYS. ne ey 40&10% Tron, inches... 1 FF 
See Metals in Column 1. Aening—Jap'd......0.20ccscees 60% Coppered EG Giciesceuel 60& 10&5% "$3 674 420 5 25 
Pp 
7 5? Set Carr rrr td a Sree re 70% Pitre. Ser whem mapie.. Sen 3 £7 
; Hay Fork. RS ee ee 6 +e ff" ja ache a Fe 
: PLIERS. Iron Wheel, 5-in..... per doz. $1 75 Slotted Clinch. ....+4. jab on 40c@ASe peg Barns ss Sows oh ews sheets pe 
Giant, Bution's—80% off list. Wood Wheel, 6-10... Meio ee emits ete ram aee s neatiae se '% 
* ubular. Lag or Coach — alt sizes, gimlet 
‘ Wood Wheel, 6-i., pass knot, N d2 ; 
ite. «> —=s—- = Sora ee per doz. 255 os. 1 an assorted sizes, doz. 45c Hobabed. .66..scecesveces 75&10% 
Bernard's ie 502 30% | Hot House RS on cateul 5081 0% RIVET SETS. Saw—Centennial, 
Re eer err | Ree 60 See Sets. 
"EME. -ocscpseveed 50&10% ROPE. Per oz’! 118e 20c 26¢ 30c 23c 28 
, Upper End and Diagonal Cutting Sash. Cotton. 
| eee 70% OO ery er doz. 5-16 in. Com. on reels. per Th. 11 $c 
Utica Drop Forge ‘& Tool Co. "Net Common-Sense, TO ae gi ” Bs [ 5-16 in, Com. in coils.. meee Ie P. H. Bright......... ol merged 
f Empire Pattern, 2-in.: “ 20 ; 5-16 in. Imp'lincoils.. “ 21¢] R H. Blue... 20.02... 30 

Fencing. Ideal.........+..... “ 20 | Sisal. ee Brass. pee hee stp 243823 
Black Bull.......... per doz. $8 25 DE, sd beee%ekses ae a 25 Lt een re llc * Seer aaae S20 % 
‘armers’ Choice..... Ms 8 00 Hardware Grade, rates, per Ib... 10}c - a. * Nickei Plated... ae Ba res ered 
ls ae 8 25 PUMPS. Pure Manila. s 

ia sem pies blibiasio ad per fb. 14}c SCYTHES. 
; #3 ee ee Cee 128¢ | Be Ve Be, gre... -.. -per doz. $8 00 
RULES Clipper, grass.......... rs 8 25 
, Clover Leaf D ee. 50 
ee Eero rr Nets] Honest Dutchman. . = 7 50 
we 3.40 BPEL 4 an cnsscknvenegsebuts .. Nets | Be Ve Be........... “¢ 7 5@ 
4, lone, copper... ... ‘ 

“. eg ool me ah Pp Dalty.- ooo ieeeeees ss “ 9 00 SASH WEIGHTS. SHAVING SETS. ~ 

er doz... 50 ttle Giant.........cach 2 25 |See Weights. Smith & Hemenway:..........«-6O% 
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SETS. 
Wait. a Pa ga TAPES, MEASURING. WARE 
common..... doz. Steel and Iron.......... new list P 
== oe: per doz. $0 4 ul Add, Fa biuing, $2.50 per doz., net.) af pate. corttteseseseeesees 40% | Stove Hollow Ware. 
Patent ‘Teather ckneeeedieeteceses Plain or Unground............ 5 
Daiiee Geer cs? ** = CON WOR 05 5 cdi cewiweces 45 
ufkin's Metallic. ..222217221111130%| Scotch Bowles 220002 saatee 
p. TEE BEVELS—See Bevels. Country Hollow Ware, per 100 ths. $3 0¢ 
” White Enameled 
Aiken's Pattern...... per doz. $3 50 SQUEEZERS, LEMON. THERMOMETERS. Maclin Kettles... ms seve ees 60& 107% 
Common Lever...... in ent 4 everbre. at and Round 
Disston’s Monarch. . St : ..,.per doz. $0 70 | Tin Case....... d 
Disston’s X-Cut. . “ B 23 Porcelain Lined, Wood.. “* 1 25 | Wood Back... re Oz. 8 6 008 12 25 Bottom Kettles........... 60&5% 
‘ a | 50 Boss, malleable iron. 1 20 Peeiens 12 00 | Covered Ware. 
i—,......... “ 80 | Tron ng a n bowl rn 1 90 . 00)" Tin'd and Turn’d.......... 35&1 
N ash’s Hap di: epson “ 3 1 s ttle G me, i a ache ee 2 33 = TIES. Enameled........ Gdvatmate 45&10%, 
5 A 2} | . : Drum, japanned . Glue Pots. 
Stillman’s Lever....... “ 1 30] Drum, Japa pe a ae 3 60)" Singl 
n I Bi : ‘ me NE eae 8085 RO sr aa enesaws 
liman's Lever:-..... % 3 30 el plate ciag ol Teena BOM | Boameled.2202200200000010 308 
SHARPENERS, SKATE. ais STAPLES. Coo—Beo “Chalas.” Enameled. 
Diamond..........4... doz. $1 60 | 54". Cherry Bl y 
See & Maman ct... he Barbed............. per tb. 93@94c TOOLS, SAW. cheng mmemnngmpy iis 
SHAVES, SPOKE. ew | a ee “ 8 @8ic ns WON a 6 ccna cktecd 40% WASH BOARDS—See Boards. 
‘ence—less th load. eee 
POOR sccssccces per do». + 10@1 85} Polished.. enters 100 Ibs. $2 00 Smith & Hemenway..........-. 25% Waeenes. 
Wood. «1+... 2 78@4 75| Galvanized... Standard O. G. cast tron... .per Ib. 246 
Brees cccencccceesenenes rou, 
Goodell Bsc FUReEeS\ CCR a nees 15% 9 TRAPS. In. i . —? per, tb. 
SHEARS. Basan Vv seeeee-per 100 Ibs. 4 00 | Sargent’s Game. 6ic Sc Se abe de @ 440 
Pruning. a ee or eS gas Wrought steel in 5-I. boxes, per fb.: 
uc. e e, oO. 1 gk ee 4 po eel i See eee 
| ae a alt See per doz #5 7s Staples, Hasps, Hooks and EE SRstackcdpscwkens 70&10% 0c 7c 6c Ste Se Se ste 
Calif Pat..Sin.. 3 20 _—. and Hooks and Sa 
GSueraa essai: = 3 6] mtg ORI | ae g ore B wapons 
Draw Cut, No. 3. . Bn Holdem Mouse..........-.. muti. Se 
Henry’sPatO Oi 14 012 STEELYARD. Holdem Rat..........++. sos | sept sepet pete saat 
ee dan. 21 30 : Sure Catch Mouse...... Secs I ee 6 SAS a ei 8 
Srey scias - ’ : ying $4 os Discount 25%. Sure Catch Rat....... pases 75 WEANERS 
Sheep—No. BBA. STONES. Delusion Mouse........+++++ 90 Coif. : 
hE se 6 64 7 «| Ase. uller’s, per doz......$2 00 to $2 50 
. Grip... $11 25 1150 12 00| Hindostan........... TROWELS. Tyler's Safety, per doz. 
Nar. Grip., doz. 11 00 11 25 12 25 _eegee Per b-58O 0 6 | Brick Carroll's, per doz... 3 00t0 3 78 
OR iteds dacce, s chaaensesp és 60% | _ Washita.......... “ Clover Leaf.........++s+0+00 30 Hoosier, per doz..... 3 
. % ¥ae 38 ¢ 50 to 4 60 
Tinners'—See Snips. °°” | Bmery.....eeeeeeeeeess 60% @60KS% | Brade’s,-........-...+ +++ isksy Shaw Perlected...... 3 Oto 375 
| eee ree eee 30 
SHEAVES, SLIDING DOOR. . .per dos. $23 00 Dis da co's soe andes cow 20% WEIGHTS 
Inches.......... a a 5 50 |) Clover Leaf 40% | Sesh to.b. Ci eet: ee 
oy Tippee $060 075 1 10 * per tb. 6i@et nS ap RRR ae aan a Sash—f.o.b. Chicago... .per ton, 23 00 
Hatfield's. gg A Rae cae = C WHEEL BARROWS. 
Per set.......... $0 90 130 220 —————rdrlrlc ‘ OaOsté‘;..ttm 2 eens Saneee per doz. 17 00 
Jd. Heavy Railroad........ as 24 00 
SHELLS—See Ammunition. - “2 TRUCKS. Panama Steel Tray..... % 39 00 
SHELLERS, CORN. ra ¥ Ses. ; cA bedae SER a ore < de: each, $2 75 — gerne - 20 
POM. cc actdsucone ued EELS. 
Onlon.......++00++0: per doz. $6 75 = ae eat Corundum.......... =. 0&10&5 
SHIELDS. Half Ironed. my 00 385 5 50 Emery bee pe Pees ee hes ne 666 4ae 5 
Expansion Bolt Shields..........60% per.gro, $8 00) Full Ironed...... 345 450 6 45/W Oe Ne "$3°00 4'20' s'40 19% 
t ee 4 25 5 40 15 0 
SHOES. Gem Corundum..... ” 7 50 
: TUBS, ° 
Comductor....ecseeeceee+e++-60&10% j; Green Mountain..... - Stand oe searey 
parte La Moille........... i « ~seei eT eek eae: Pelated. Cols'é 
T—See Ammunition. he Wess ese wee = 600; Per eae ny 00 600 7 00 9 50 porno rr I =) 
SHOVELS AND SPADES. ed End..........+. Seen oporgeoeen a 
> B . 
No. 2, Woodford... .pergos. $5 50 STOPS, BENCH Per dos... 535 635 700 950) Incolls............. 20% 
| eee = In 1-Ib. spools, ae? vy 
Ames’, new ist... ‘Discount, 123% Hotchikiss’............per,dow. $3 50/C#™ 6 19 7 10 7 90 10 80 neuen. ..... comoninaon 
ea hollow bek, bik. 13 — STOPPERS, FLUE. aa tenstal Cable—Same price as Barbed Wire. 
Buckeye... 4% 731 Common.............: per doz. $0 40 Per dos... $55 9 45 10 80 13 30 7 
¢ “ ° TR COGS. wcccccccccccccecs 
tp Mohawl. og Oe basa ; Inte. spools, new list... 'Sos10%6 
Droin. | : Gem, cor’d, decorated.. “ 70 Per dos..... 0004 Fence— 
ee G 7 OF GAB... 2.0008 470 5 50 6 25|Fence—Smooth. 
Railroad, etc. nae: RES Se Orr . ae eg 6 to 9, An’eal’d pr 100 Ibs. S > 
Black Diamond GOt- Skinner’s CommonSense “ 80 TWINE. os. 6 to 9, Galv'd, 
Crescent “o 5 75 Hair—New List. . Q, 
Crescent. Per th, |2ai7—New List. ............06. 407 % 
— : ae STOVE PIPE—See pipe. S-ely Cotton Wrapping........--- ee ate. , 
Vateriand ae e a a right, full bdles........... 75&5% 
Hollow Back yee tape po ae - oe Tee Wisi: Sul Cooma ate 10% 
—See Polish. om om oppered, fu | ctigheeletars 70° 
—s ee tt: Sopa Gere ee 
P nahn ys asus “ow “ cr of soe Pcang ov Seema Ze 
Alaska Ste $1 65@$9 00 ‘ ee _ ae None sha can = Tinned, broken ae bee «at += SRS Z 
-Handle........... per doz. $3 $0| '2600P-++-----+ +++: per doz. prs. $1 80] fi errr Picture—In coi 
a ei adeebaatal & rs ns mae. Seerrrrerertry 20¢ | Picture—In coils....... 80% @80&10% 
Long Handle........ 3 00| °*4 60@70 i —..eeeennte doz. 75¢} In 5-tb. spools....... per Ib... .26¢ 
pean SINKS. F STRETCHERS. eG dah I ore ige WRENCHES 
Cénh Iron. or pet. 3- ce Mee iis oe as « c } . 
ida s cecieseccedace ’ ute Wre ping. i-Ib. balls...2022.. 14c 
a: ; ck ed," 7 eas roe G Buliesd'e Bt aatis act per doz. 83 90 oe Woo r. eae 94c aes ORE AS oi 59 ae ey —s 
rought Malleable Iron....... “ Seins. Always Ready........-..++++ 5 
Painted, new list........ 40&1085%| Perfection... “6 gh re 12 15 |Agricultural.................. sso 
SLEDGE H ane Ae et aanmtt “ 4 50 Mer tage per tb. 32c 3lc 30e aaah a oe Rid aki kas waceulae 25% 
S—See Hamm ; ee 31 Se etre ‘ 
SNAPS, HARNESS. Wire. Hard...... x ~ 34c po PROMARINO . 050.2 dd0scicn snes as ef OBe 
EE ET a ae Oe 334 x. . Eiveog's Ry: per doz. $6 00 Staging, t-Ib. ball, size 21 Bhs 5 eis 264c | Stillson Pipe................ 75&10% 
German Pattern.............. 3085 . S. Elwood’s....... 00 oa me, ee 264¢ | Bemis & Call's: 
fodd’s Pattern............----.. 88% — eS - 5 75 —_ Soh ies 3 Feeawe — ~ a S, 40&5%; Adjustable S 
ce aces Me I 8 Soe vsaccccees c 
SNATHS. EOE Sons meee ss “e 3 = a aly. Bi i in hanks. ee 18¢ 40%: awe ag — PR gy 5 
Double Ring, Bush oP per doz. $7 25 ee Block. “ : 50 : ms wtb eee e wees bs ae sae va MOMs cue erat s0Rs6 
atent p, Bush..... “ y 50) Warner's..........-. 25 a . . Mita eee eames c Sombination Black.......... % 
Patent Loop, Grass..... “* 6 75 3- Silver Finsh, in hanks... .37c Merrick Semn.. gt ala ilce syd 308s 
SWIVELS. Pedder ov Lath Double End Adj. S..2 22.22: 40&5% 
ies SNIPS, TINNERS’. pa Malleable ine al per tb. $010} 130 strand... se eeeeesenseeeeeees 6ic WRINGERS. 
ver Leaf........ adem aes rought Steel......... rgro. 4 50 200 Strand... .ssesereereeeeeee eC F 
teats tsscscca'e to 10% oe No. 500, Ro 
Siew 0 RE per. doz. 30 00 
RpseGabiis thease se Gb 9 seéene 50% TACKS No. 350, Uni 1 
VISES t versal ..... 27 00 
: No. 300, Novelty ...... ~ 27 00 
SOLDER—See Metals. son RRR Phoenix........ settee ee eenenes 30% No. 310, Keystone ep * 27 00 
SPRINGS, DIOR. Bill Posters’ Cut Rees Phcenix, Oval Slide, o. 100, Rival ........ 24 00 
Perfect. aaa = a ar eee 3 ; No. 380E, U niversal.... - 32 00 
jaa 1 2 3 Pa. oo inpbhaagebenke 1 Each so No. 790, Guarantee.... ‘* 35 00 
_ Se -40&10 OER. + oes $125 150 185 2 es 
ner dos i 30c 35c 40c 54c|Gimp............. 408&10% Parker's Parallel rq 7 a aa evcees Ze 32 00 
Uphoisters’ ee : : ; : : : +. “40810 Pp k + albeit NO. uarantee. - 30 00 
dee weed ID WEE cada wvccecccess No. 110, Domestic..... 27 
Say. os. . light, $1 15; heavy, $2 50 curring olay PPPS ree 40&10' er _, EE a ; > Breen. Races ee 00 
wre er x Riratines ations No. tee 32 00 
ier eos. 4 a Fes fe eee per tb., 34c | Parker’s X Series..,.,......+++++-20%|No. 22, Guarantee.... “ 30 00 
errey’s Teese ts 1 20} Canvas Nail é , 
Wamer’s No. ........ 11 13_ | Clout Nails ate bolid Bans oleelientlil eo" a 2S 
ieee jails........ ere ° Pome cgc oanseee No. as ca <0 éc 24 00 
$0 75 1 35| Hungarian Nails............ 40&10% | Willecekls. € ee No. 2,Superb....... i =< 
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’ NDEX CLASSIFIED INDEX Cornices. Standard Furnace & Supply Co., 
ADVERTISERS | Berger Mfg. Co., Canton, 0. Omaha, Neb. 
—- —— Friedley-Voshardt Co., Chicago, Mi. | Switzer, Clift M., autem, ©. 
ALPHABETICAL LIST Advertising Campaigns. XXth Century Heating & Vent. On, 
Allen Co.. L. Bi. ccccccccvcccsccs 69] Practical Advertising Co., Akron, 0. 
American Furnace Co.............. 16 Springfield, Il. Cornice Brakes, Wrought Iron Range BPs ate aie 
American Sheet and Tin Plate Co.... 72 Bertech & Oo. Cambridge City, Ind. |v. ssiwe Surnsce Co. : 
American Steel & Wire Co......-.... 80 Aztemobil Dreis & Krump Mfg. Co., Youngatows, 6 
American Wringer Co..........-.++: 75]. © Accessories. Chicago, Il. , 0. 
peers ARR 12 Crescent Mtg. Co., New York, N. Y./Knoedler, Fred’k J., Philadelphia, Pa. 
Barbee Air Grate & Mig. Co......... 20] Premier Auto One y,| Niseere Machine & Toe Se ‘ 
Bartlett Mig. Co... cccccccccccces 73 » ° . Be Furnace Pipe and Fittings. 
Berger Bros. Co.........ccscsccces 83 Meyer & Bro. Co., F., Peoria, Ill, 
Berger Mig. Co... ....-0-0-eeeeeee 83 Barb Wire. Cray Lamber. Michigan Safety Furnace Pipe Co., 
Bertsch & Co........-+22-eeeeeeres 73] American Steel & Wire Co., Dixon Crucible Co., Joseph, Detreit, Mich. 
Bicatky Fat Ce.c.... 22. csseccccees 72 Chicago, Ill. Jersey City, N. J,| Standard Furnace & Supply Co., 
Black Silk Stove Polish Wks......... 20 Omaha, Neb. 
Boynton Furnace Co... ....-+++-++. 13 
Brauer Supply Co., A.G......+-++.. 21 nine onal tien Crimping Machines, 
e . , 
Bridgeport Chain Co..........+++++ ~~ seonent ditty, . 2 Bertsch & Oo., Cambridge City, Ind. E Ri 
Buffalo Sled Co... -.--++-+seeeeeves Niagara Machine & Tool Works, Walworth Kun Foundry Co., 
Bullard & Gormley Co....-.......++ 84 Buffalo, N. Y. Cleveland, 0. 
Burglar Proof Lock Co.......++-+++ 81 Boile Steam. Peck, Stow & Wilcox Co., j : 
peer ta Repair Co. . » Boynton Furnace Co, Chicago, Ill. New York, N. ¥. 
hampion Stove Co... .... eee eee Schwab & Sons Co., R. J., 
Clark-Smith Hardware Co........... a Milwaukee, Wis. OSE Serna yw ® 
Clayton & Lambert Mfg. Co......-.. ‘| XXth Century Heating & Vent. Co., | . Cutlery. * “St. "Louis, Mo. 
Cleveland Castings Pattern Co...... = akron, Q. | Smith & Hemenway Co., Central Stove & Furnace Repair Oo. 
Cleveland & Buffalo Transit Co...... 82 New York, N. Y. Chicago, Ill. 
Clipper Lawn Mower Co........-+--- 69 6. ei: B. 
Columbus Heating & Ventilating Co.. 11 Boiler Handles. Morris Fdy. Co., vee datt 0, 
Conroy & CO... 2... cccccecccsccsees 73| Berger Bros. Co., Philadelphia, Pa. Out-offe—Rain Water. 
Co-Operative Foundry Co........... 11 Berger Mfg. Co., Canton, 0. 
Cooper Oven Thermometer Co......- 20 Sullivan-Geiger Co., Indianapolis, Ind. Fu gunsiidin 
Cope Pattern Works, Geo. W........ oT a Allen Co., L. B., Inc., Chicago, Il. 
Corbin Screw Corporation........-- 79] Varker Supply Co. New York, N. Y. D Clayton & Lambert M Co. 
Crescent Mig. Co....----eeceteeree 78 ampers. Bex Mich. 
Danville Stove & Mtg. Co........... 7 ‘ Parker Supply Co., New York, N. Y. Diener Mfg. Co., Geo. W., 
Deita File Works cecocesocesesoegeos 81 . Bo te—Stove. Chicago, IL 
Detroit & Cleveland Navigation Co.. 21/Kirk-Latty Mfg. Co., Cleveland, 0. Drills. Ringen Stove Co., St. Louis, Mo. 
Diener Mig. Co., Geo. Pings eens Bes ~- Smith & Hemenway Co., 
Disston & Sons, Inc., Henry........-. e New York, N. Y. 
Dixon Crucible Co., J0s.......++--- Brass and Copper. Gard 
2 en Tools. 
Dreis & Krump Mfg. Co........--+- 73] Hussey & Co., C. G., Pittsburgh, Pa. ‘ 
Forest City Fdy. & Mfg.Co......... 8 Eaves Trough, Clipper Lawn Mower Co., Dixon, Ill. 
Foster Stove CO....-+--s+eseeeeres 3 Berger Bros. Co., Philadelphia, Pa. 
Friediey-Voshardt Co.....++++++++++ 7 Carpenters’ Tools, Milwaukee Corrugating Co., 
Fuller, Otis L.....----0sseceereres 73/ Disston & Sons, Inc., Henry, : Milwaukee, Wis. Grates—Air. 
Garland Co., M.....---+++s+eeeee 14 Philadelphia, Pa, | Wheeling Oterugatiog Co., Barbee Air Grate & Mfg. Co., 3 
Gareth Bros. Mis. Co........ 00000. 73] North Bros, Mfg. Co., heeling, W. Va. Owensboro, Ky. 
Globe Ventilator Co.....----+-+++++ 72 Philadelphia, Pa. 
Graff Furnace Co.....---seeeeerees 14|Smith & Hemenway Co., Elbo onductor Pi 
Harrington & King Perforating Co... 71) , Mow Tok, B. ¥. meiate ne sg eae pone ° Hammers, 
Haynes-Langenberg Mig. Co........ 2| Vaughan & Bushnell i O.. =i . eo * “| Vaughan & Bushnell Mtg. Co. 
Heller Brothers Co.....-..-.-+++++ 76 8°, : Chicago, Ill. 
Hemp & C0.....-seecceccecceectee 68 Elevators. 
Henry Furnace Co., T. E.....------ - Ceilings. Kimball Bros. Co., Council Bluffs, Ia, 
aS 08. 6.G..----++--=2--2> go| Berger Mfg. Co., Canton, 0. Hardware Jobbers. 
Ideal Sad Iron Mig. Co....-++--++++ Friedley-V Bullard & Gormley Co., Chicago, Ill. 
a aR RRR Se. 2 g3| Friedley-Voshardt Co. Chicago, IIL. 
Inland Steel Co.......--- | Milwaukee Corrugating Co., Fen Wire. Clark, Smith Hdw. Co., Peoria, Ill. 
Kelsey Heating Co......----++++++- Milwaukee, Wis.| 4 ‘ Po 7 es Os 
SER HIB. 5a n0cicneees 7005 69] . merican Stee e Co., 
Kim 99 | Wheeling Corrugating Co., Chicago, Ill. 
Kirk-Latty Mig. Co.......+-e+++++> Wheeling, W. Va. 
Knoedier, Fred’kK J... cc cccccccccese a Hardware Specialties. 
Lennox Furnace Co.....-+-s+sse+5s Files. Burglar Proof Lock Co., 
Lufkin Rule Co.....----.-eeeeeeee 82 Chains. New York, N. Y. 
Massillon Rolling Mill Co........-.-+ 72| Bridgeport Chain Co., 0 ers ! ange te ea Pa. Crescent Mfg. Co., New York, N. Y. 
eee Brldgepert, Conn, | 8°" © Sons, mne., iadela Diener Mfg. Co., Geo. W. 
Maytag Co., The..........-- 80 ‘ Philadelphia, Pa. Di . ° . 
IE on ccepeonpcesan th 17} Corbin Serew Corporation, Heller Bros. Co., Newark, N. J. cea, 5. 
Meyer Furnace Co.........--+-+..- 9 New Britain, Conn. Heller Bros. Co., Newark, N. J. 
Meyers Mfg. Co., Fred J.........++- 81 Ideal Sad Iron Mfg. one ° 
nanan RRR Coery Seeman. ek ae Lufkin Rule Co., Saginaw, Mich 
joe Corrugating (0.....-...- , | New Standard Hardware Wks., Conroy & Co., McLean, Ill./ . a é 
Moeschi-Edwards Caplin Co... = Mount Jey, Pa. National Stamping & Electric Con, 
Morris Fdy. Co., John B.. ........- - : cago 
Mullins Co., W. H...........-. vd . Furnace Chains, New Standard xm > * Pa. 
Munsell Co., Eugene.......  ------ aps. Bridgeport Chain Co., N r 
National School of Pattern Draiting.. 69] Berger Mfg. Co., Canton, 0. aie a Conn, | North. Bree, Mtg. Fhtladelphia, Pa. 
National Stamping & Electric 1o.. .. 80] Globe Ventilator Co., Troy, N. Y,| Corvin Screw Corporation, Premier Auto Novelty Mfg. Co., 
Pp otolarenp ym ee Coe veaee = Standard Ventilator Co., New Britain, Coan. New York, N. Y. 
ara Machine OO! WOFks..... Lewisburg, Pa. . 
Nickel Plate Stove Polish Co........ 20 rs. Sok Mtoe EQ. GS, i aa 
cpap Smith & Hemenway Oo., 
Chisels. American Furnace es tie ete New York, N. Y. 
Peck, Stow & Wiicox Co Vaughan & Bushnell Mfg. Co., : , : 
Practical Advertising Co 22 Chicago, m,.|Att Stove Co., Detroit, Mich. 
Premier Auto. Novelty Mig.Co...... 78 Boynton Furnace Co., Chicago, Ill 
Quincy aap ga Seebebobsscbovae 7 = bi Columbus Heating & Veustiotes Co, Heaters—Water. 
Rimgen Stove Co....... 2.0 eeeeeee -7 oppers—Food and Meat. Columbus, 0. Smith Co., Chas., Chicago, Il. 
Robinson nga seeeeteeeerees a New Standard Hardware Wks., Co-Operative Fdy. Co., Chicago, Il. . 
Scheible-Moneriet Heater Co........ 15 Mount Joy, Pa. Danville Stove & Mfg. se 
Schwab & Sons Co, R. J...........+. 12 Sasha Cee ee, oy tee ae e, Pa. loo Cream Freesers. 
Vidas Kaa ewe aka eee 16 y. g. Co., 
ie ec ae 10 Coal Chutes. Cleveland, 0,| North Bros. Mtg. Peiledelphis, Pa. 
Smith & Hemenway Co... ......... 81] Standard Furnace & Supply Co., Garland Co., M., Bay City, Mich. 
Standard Furnace & Supply Co = Omaha, Neb.|Grafr Furnace Co., New York, N. Y. 
Standard Ventilator Co........ y 5 
Bullivan-Geiger Co..........+++00: 69 Haynes-Langenberg Mtg. - Iron Enamel, 
SS | Gara ae 15 » SO.) Black Silk Stove Polish Works, 
Re WD. is ccoc0ds scone san 69 ; Coasters. Henry Furnace Co., T. E., Sterling, Il. 
Symonds Register Co........+.-++- ap] Petal Mies On, : ecm Cleveland, O.| Nickel Plate Stove Polish Co., 
WO OR, 6ave005sccs sceansetes 71 North Tonawanda, N. Y.|Kelsey Heating Co., Syracuse, N. Y. Chicago, Ill. 
XXth Century Heating & Vent.Co.. 14 Lennox Furnace Co., 
‘Vaughan & Bushnell Co............ 79 Marshalltown, Ia. 
Vedder Pattern Works............. 21 Conductor Pipe. Meyer Furnace Co., Peoria, Pa. 
‘Walworth Run Foundry Co......... 16| Berger Bros. Co., Philadelphia, Pa.| Robinson Furnace Co Chicago, Ill Kitchen Utensils. 
Weles & Co., FH... 2... eee ee eeees 731 Clark, Smith Hdw. Co Peoria, IL re ° *|Meyers Mfg. Co., Fred J., 
Weller Pattern Co............-..+- 21 P fe . Scheible-Moncrief Heater Co., * “Hamilton, Ohio. 
Wheeling Corrugating Co........... 74| Friedley-Voshardt Co., Chicago, Ill. Cleveland, 0. ° 
Wise Furnace Co...........--- ..... 13]Milwaukee Corrugating Co., Schwab & Sons Co., B. J., 
Wooden Ventilator Co............. 20 Milwaukee, Wis. Milwaukee, Wis. 
Wrought Iron Kange Co............ 6| Wheeling Corrugatine Co., Smith, Chas., Chicago, III. Lawn Mowers. 
Youngstown Furnace Co.... ....... 15 Wheeling, W. Va.| Smith Co., Chas., Chicago, Il.| Clipper Lawn Mower Co., Dixon, IIL 
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Linemen’s Tools. 


Smith & Hemenway Co. 
New York, N. ¥. 


Lecks—Burglar Proof. 


Burglar Proof Lock Fs 
New York, N. Y. 


Lubricants—Graphite. 


Dixon Crucible Co., Joseph, 
"Jerse y City N, J. 


Metal—Perforated. 


Garrington & King Perforating Co., 
: Chicago, Ill. 


Metal Polish. 


Black Silk Stove Polish Works, 
Sterling, 111. 


Nickel Plate Stove Polish Co., 
Chicago, Il. 


Metal Shingles. 
Berger Mfg. Co., Caaton, O. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Wheeling Corrugatin ing palit w. Vs 


Mica. 


Brauer Supply Uv., A. G. 
St.’ Louis, Mo. 


Munsell Co., Eugene, Chicago, Ill. 
Miters. 

Berger Mfg. Co., Canton, O. 

Friedley-Voshardt Co., Chicago, IIl. 


Ornaments—Sheet Metal. 
Berger Mfg. Co., Canton, 0. 
Friedley-Voshardt Co., Chicago, ill. 


Gerock Bros. Mfg. Co., 
St. Louis, Mo, 


Paint—Silica—Graphite. 
Mixon Crucible Co., Jos., 
Jersey City, N. J. 


Polish. 
Black Silk Stove Polish Wks., 
Sterling, Ill. 
Punches. 


Bertsch & Co., Cambridge City, Ind. 
Niagara Machine & Tool yee N 


N. Y. 
Peck, Stow & Wilcox . 
New York, N. Y. 


Weiss & Co., H., New York, N. Y. 


Rasps. 
‘Delta File Works, Philadelphia, Pa. 


Disston & Sous, Inc., Henry, 
Philadeiphia, Pa. 


Heller Bros. Co., Newark, N. J. 


Smith & eee, Co., 
ew York, N. Y. 


Registers. 


Standard Furnace & Supply Co., 
Omaha, Neb. 


Symonds Register Co., St. Louis, Mo. 
Wooden Ventilator Co., 
East Palestine, 0. 


Roasters. 


‘Wheeling Corrugating Co.. 
Wheeling, W. Va. 


Rolls—Forming. 
Bertsch & Co., Cambridge City, Ind. 
Knoedler, Fred’k J., Philadelphia, Pa. 


Niagara Machine & Tool Works, 
Buffalo, N. Y 


Roofing—Iron and Steel. 
American Sheet & Tin Plate Co.. 
Pittsburgh, 


Pa, 
Berger Mfg. Co., Canton, O. 
friedley-Voshardt Co., Chicago, Ill. 
Inland Steel Co., Chicago, Il. 
Sykes Company, The. Chicago, Ill. 
Tanner & Co. Indianapolis, Ind. 


Sunred ete W. Va. 


Rope—Wire. 


American Steel & Wire Co., 
Chicago, Il. 


Rules. 


Lufkin Rule Co., Saginaw, Mich. 


Sad Irons—Self Heating. 


Ideal Sad Iron Mfg. Co. 
Cateye 0. 


National Stamping & Electric 
Chicago, ag 4 


Saws. 
Disston & Sons, Inc., Henry, 
Philadelphia, Pa. 


Smith & Hemenway Cv., 
New York, N. Y. 


Schools—Sheet Metal Pattern 
Drafting. 
National School of Sheet Metal Pat- 
tern Drafting, St. Louis, Mo. 


Screens—Perforated Metal. 


Harrington & King Perforating Co., 
Chicago, 1. 


Screw Drivers. 


North Bros. Mfg. Co., 
Philadelphia Pa. 


Screws—Sheet Metal. 
Parker Supply Co., New York, N. Y. 


Sealers—Letter. 


National Stamping & Electrie Co. 
Chicago, m 


Sheet Metal Tools. 
Bertsch & Co., Cambridge City, Ind. 
Conroy & Co., McLean, Ill. 
Fuller, Otis L., Goshen, Ind. 
Knoedler, Fred’k J., Philadelphia, Pa. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Peck, Stow & Wilcox Co., 
New York, N. Y. 


Weiss & Co., H., New York, N. Y. 


Sheets—Black and Galvanized. 


American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Inland Steel Co., Chicago, IL 


ill Rolling Mill Co., 
Massillon 4 Ohio. 


Sykes Company, The, Chicago, Ill. 
Tauner & Co. Indianapolis, Ind. 


Meng Corn Ow a 


Sheets—Deep Drawing Stock. 


Massilion Rolling Mill Co., 
Massillon, Ohio. 


Sheets—Pickled and Cold Rolled. 


Massillon Rolling Mill Co., 
Massillon, Ohio. 


Sheets—Planished. 
Sykes Company, The, Chicago, Ill. 


Sheets—Vismera. 
Inland Steel Co., Chicago, Ill. 





Sheets—Polished. 


Massillon Rolling Mill Co., 
Massillon, Obio. 


Siftera—Ash. 


Diener Mfg. Co., Geo. W.. 
Chicago, Il. 


Sifters—Flour. 


Meyers Mfg. Co., Fred J., 
Hamilton, Ohio. 


Skylights. 


Berger Mfg. Co., Canton, 0. 


Skylight Gearing. 
Weiss & Co., H., New York, N. Y. 


Slating Nails, 
Hussey & Co., C. G., Pittsburgh, Pa. 


Sleds. 


Buffalo Sled Co., 
North Tonawanda, N. Y. 


Snips—Tinners. 
Bartlett Mfg. Co., Detroit, Mich. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Peck, Stow & Wilcox Co., 

New York, N. Y 
Smith & Hemenway Co., 

New York, ow. %, 


Soldering Flux, 
Allen Co., L. B., Inc., Chicago, Il. 


Soldering Sticks. 
Allen Co., L. B., Inc., Chicago, Il. 


Statuary. 
Friedley-Voshardt Co., Chicago, Ill. 
Gerock Bros, Mfg. Co.. St. Louis, Mo. 


Steamship Lines. 


Cleveland & Buffalo Transit Co., 
Cl eveland, 0 


"| Detroit & Cleveland Navigation Co., 


Detroit, Mich. 


Stoves and Ranges. 
Art Stove Co., Detroit, Mich. 
Champion Stove Co.. Cleveland, O. 


Danville Stove & Mfg. Co., 
Danville, Pa. 


Foster Stove Co., Ironton, Ohio 
Ringen Stove Co., St. Louis, Mo. 


Wrought Iron Range Co., 
St. Louis, Mo. 


Stove Bolts, Rods a Rivets. 


Corbin Screw Corporatio: 
New Britain, Conn. 


Kirk-Latty Mfg. Co., Cleveland, 0. 


Stove Patterns. 


Cleveland Castings Pattern Co., 
Cleveland, 0. 


Cope Pattern Works, Geo. W., 
Detrolt, Mich. 


Quincy Pattern Works, Quincy, Ill. 
Vedder Pattern Works, ‘Troy, N. Y. 
Weller Pattern Co., Quincey, Ill. 


Stove Pipe and Fittings. 
Hemp & Co. St. Louis, Mo. 


Stove Polish. 


Black Silk Stove Polish Works, 
Sterling, Ill. 


Brauer Supply Co., A. G., 
St. Louis, Mo. 


Dixon Crucible Co., Jos., 
Jersey City, N. J. 


Nickel Plate Stove Polish o.. 





Chicago, Ill. 





Stove Repairs. 


Brauer Supply Co., A. G., 
St. Louis, Mo. 


Central Stove & Furnace Repair Co., 
Chicago, Ill. 


Morris Fdy. Co., John B., 
Cincinaati, 0. 


Tapes. 


Lufkin Rule Co., Saginaw, Mich. 


Thermometers—Oven. 


Cooper Oven Thermometer Co., 
Pequabuck, Conn. 


Tin—Perforated. 
Harrington & King Perforating Oo., 
Chicage, LL 


Tinsmiths’ Tools. 
Allen Co., L. B., Inc., Chicago, Ill. 
Bartlett Mfg. Co., Detroit, Mich. 
Bertsch & Co., Cambridge City, Ina. 
Conroy & Co., McLean, Ill. 
Dreis & Krump Mfg. Co., 
Chicago, Ii. 
Fuller, Otis L., Goshen, Ind, 
Knoedler, Fred’k J., Philadelphia, Pa. 
Niagura Machine’ & Tool Works, 
Buffalo, N. Y. 
Peck, Stow & Wilcox Co., 
New York, N. Y. 
Vaughan & Bushnell Mfg. Co., 
Chicago, Il. 


Weiss & Co., H., New York, N. YX. 


Tinplate. 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 
Tanner & Co., ludianapolis, lua. 
Wheeling Corrugating Co., 
Wheeling,” W. Va. 


Torches, 
Allen Co., L. B., Inc., Chicago, Ill. 
Clayton & Lambert Mfg. Co., 
Detroit, Mich. 
Diener Mfg. Co., Geo. W., 
Chicago, I. 


Transportation—Steamship, 
Cleveland & Buffalo Transit Co., 
Cleveland, 0. 
Detroit & Cleveland Navigation Co., 
Detroit, Mich. 


Ventilators, 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, 0. 
Bicalky Fan Co., Buffalo, N. Y. 
Globe Ventilator Co., Troy, N. x. 


Standard Ventilator Co., 
Lewisburg, Pa. 


Vises. 


Rock Island Mfg. Co., 
Rock Island, Il. 


Washing Machines. 
Maytag Co., The, Newton, Iowa. 


Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Wringers—Clothes, 


American Wringer Co., 
New York, N. Y. 
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Wants and Sales 


For paid yearly subscribers 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of 
six lines WITHOUT CHARGE. For 
employers wishing to secure em-= 
ployes, parties desiring to purchase 
business, business for sale, partner 
wanted, to exchange, etc., not exceed- 
ing fifty words the price to non-sub- 
scribers is one dollar per insertion, 
payable in advance. To clerks and 
tinsmiths looking for situations, the 
price to non-subscribers is fifty cents 
per insertion. Those who respond to 
these annoucements please mention 
that they ‘“‘“READ THE ADVERTISE- 
MENT IN AMERICAN ARTISAN 
AND HARDWARE RECORD.”’ 








U. S. and Foreign Patents 


PA T E N T S secured. Trade Marks Reg- 


istered. Patent Validity and Infringement Opinions. 


Conselting Expert HERBERT £. PECK Patent Attoruey 
Established 1895 WASHINGTON,D.C. Barrister Bidg. 


BUSINESS CHANCES 











_BUSIN ESS. CHANCES. 


For Sale—$2,000.00 branch of hardware 
at Boone, Nebraska. Address A. . 
Browder, Albion, Nebraska. 24-3t 





For Sale—Hardware stock with tinning, 
heating and plumbing business in one of 
the richest farming spots in Illinois. 40 
miles from Chicago; good business; good 
reasons for selling; the chance of a life- 
time. Address A-33, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 


Chicago, Illinois. 25-3t 








TINNER’S TOOLS. 








For Sale—A good, serviceable set of 
tinner’s tools (no brake). Will furnish 
list of tools to parties asking for same. 
Address Joe Lauth, Pontiac, cise ig 


Wanted— An 8-foot cornice brake in 
anal condition, with all attachments, and 
at a reasonable price. Address W. H. 
Parker, Piiascacns Kansas. 25-3t 


HELP WANTED. 

















Tinners Wanted to use Frye’s Easy 
Method Elbow charts. The easiest and 
most simple device for laying out patterns 
for elbows. The only chart of its kind on 


the market. Will save you time and 
money. Price $1.00, postage prepaid. Ad- 
dress Daniel Stern, 910 South Michigan 


Boulevard, Chicago, Illinois. 





For Sale—At a bargain, if taken soon, 
tinshop doing good business; situated in 
city of 7,000 inhabitants; cheap rent; lo- 
cated on main street. A first-class open- 





ing for a good tinner. Reason for selling 
is poor health. Address F. N. Gaskell, 
151 3rd Street, Baraboo, Wisconsin. 26- 3t 

For Sale—Tin shop, in town of 3,500; no 
other tin ship within 20 miles. Tools are 
practically new and in good condition. 
Tools and fixtures invoice a little over 
$300.00. . Location fine; rich farming land 
all around. Address A-35, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 26-3t 


Ww ranted Location for plumbing and tin 
shop, or will take interest in established 





business. Address A-36, care of 
AMERICAN ARTISAN,.910 South Michi- 
gan Boulevard, Chicago, Illinois. 26-3t 





sheet metal 
city west of 


Wanted to Buy—For cash, 
shep in ‘Some good town or 


St. Paul, Minn. Address A-39, care 
of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 
26-3t 
For Sale—-One 8’ 0” Bertsch square 


in first-class condition; 
Address The National 
Lima, Ohio. 25-3t 
Wanted to Trade Hand tools, includ- 
ing stock and dies *%” to 1”, pipe cutters 


shear, foot power; 
as good as new. 
Cornice Company, 








33” and 2”, for burring machine or what 
you have. Address Charles Hahn, 5133 
Dakin Street, Chicago, Illinois. 25-3t 

Zine for Sale—About $500 worth of 
sheet zinc, No. 14-48”-84". For prices 
write Petersen Brothers Company, Cresco, 
Iowa. 25-2t 








Wanted—To buy $5,000.00 to $10,000.00 
stock of hardware for cash. Do not an- 
swer unless ‘you have something good 
which will stand close investigation. Pre- 
fer the West. Address E. T. N., care of 
Will Price, 140 South Olive Street, Anne- 
heim, California. 24-3t 





Tinning and Plumbing Business for 
Sale on Account of Sickness.—Stock 
about $3,000, including plumbing and 
heating goods, also stoves and ranges. 
Did a business last two years of $15,000 
per year. Established two years. Fine 
prospect for more business this year. 
Look this up if you want a good business. 
Don’t write unless you mean business. J. 
fi. ay A Plumbing and Heating Com- 
pany oit, Kansas. 24-4t 


To Trade—80 acres of timber land in 
the East End of Douglas County, Mis- 
souri. Timber is large and valuable; land 
is good and tillable after timber is re- 
moved. Worth $800. Will take in ex- 
change $500 or $600 in a good set of tin- 
ner’s tools and tinshop stock that can be 
shipped to Northeast New Mexico. Also 


will take some plumber’s stock — espe- 
cially pipe and fixtures. 
Eakin, Clayton, New Mexico. 


Address C: D. 
24-4t 


Wanted—Man who has some knowledge 
of tin work, furnace work, guttering and 


roofing, and handy man around store. 
One vsed to country work; married man 
preferred. Address Gerbert' Brothers, 
Seneca, Illinois. 26-3t 





Wanted—First-class foreman for sheet 
metal department. Steady work; good 
wages. Must.be efficient, accommodating 
to patrons and take interest in work. 
Middle-aged, married man preferred. Ad- 


dress A-31, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 25-3t 





Wanted—aA good tinner and handy man 
around hardware and furniture store. 
Steady work; good wages paid, according 


to man. Married; German preferred. Ad- 
dress Eckhard Mercantile Company, | Al- 
ton, Illinois. 25-3t 





Wanted—Honest, sober and reliable tin- 
ner to take charge of tinshop., Profit 
sharing plan. Write for particulars. Ad- 
dress A-34, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 25-3t 





Wanted—First-class tinner and furnace 
man. Steady work. Town of 5,000. Ad- 
dress A 26 care of American Artisan, 910 
South Michigan Boulevard, Chicago, Il- 
tinois. 24-3t 





Wanted—Two good all around tinners 
and slaters. Married men preferred. Must 


be first-class and no. .booze fighters. 
steady jobs to right men. Address R. J. 
Behringer, Richmond, Indiana. 24-3t 





Wanted—First-class tinner and furnace 


man. Steady job. Address A. R. Ash- 
baucher, East Monroe Street, Decatur, 
Indiana. 26-3t 





SITUATION: S WANTED. 











Wanted—To locate in live, growing, up- 
to-date town in West or South where 
climate is high and dry; with first-class 
tin and sheet metal shop. 25 years’ ex- 
perience. Address W. J. Ewing, 137 West 
29th Street, Indianapolis, Indiana. 26-3t 





Position Wanted—By competent tinner 
and first-class sheet metal worker of 20 
years’ experience. Also a good drafts- 
man and cutter and able to take charge of 
shop. Married; middle aged; reliable, and 
would like to secure steady position in 
the South, especially Florida. Address 
A-37, care of AMERICAN ARTISAN, 910 
ag Michigan Boulevard, Chicago, gill: 
nois 2 





Wanted—Permanent position by practi- 
cal tinner, plumber, and heating man 
with over 20 years’ experience in different 
lines. Will go anywhere in the North- 
western states and work for $20.00 per 
week. Address John Redwing, 919 Mar- 
quette, Minneapolis, Minnesota. 26-St 











SITUATIONS WANTED. 








Situation Wanted—By combination man 


at plumbing, tinning, heating, roofing, 
troughing; one that can go ahead, both 
city and country experience. Married; 
age 50; no boozer; steady job only. Ad- 
dress A-41, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 26-3t 





Situation Wanted — By Frye’s Easy 
Method Elbow Chart. I can save you 
time and money in laying out elbow pat- 
terns. I am a perfect drawing chart by 
which you can lay out most economically 
on paper for patterns or direct on ma- 


terial any elbows of any angle or any 
number of sections. Send $1.00 to Daniel 
Stern, Publisher, 910 South Michigan 


Boulevard, Chicago, I. 





Situation Wanted—By tinner and sheet 
metal worker with years of experience. 
Some knowledge of plumbing and furnace 
work. Address A-40, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 26-3t 





Position Wanted—By first-class sheet 
metal worker with about 8 years’ experi- 
ence; married. Address A-30, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 25-3t 

Wanted—Steady position in _ college 
town by first-class mechanic of twenty- 
five years’ experience as tinner, hot air 
furnace and general job worker. Strictly 
sober and reliable. Address A-29, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 25-3t 








Position Wanted—By first-class combi- 
aation man at plumbing, tinning and 
heating with hardware experience. 35 
years old; married; with 15 years’ ex- 
perience. Must be steady job where a 
good hustler can make good. Wages $20 
to $21 a week. First-class references. 
Address Chas. McClure, Tripoli, mae 8 


. Situation 1 Wanted—By first- dams tinner 
and furnace man; capable of making any- 
thing that comes to a jobbing shop. Have 
had charge of city shops; am _ good 
draftsman and estimator. Would like to 
connect with some firm that will appre- 
ciate good, honest and efficient service. 
Am 42 years of age; temperate habits; 
married. Address A-38, care of 
AMERICAN ARTISAN, 916 South a a 
gan Boulevard, Chicago, Illinois. 26-: 








SPECIAL NOTICES. 


TRANSLATIONS 


German, French, Italian, Dutch and 
Spanish accurately translated into 
English. Well educated man ex- 
perienced in business affairs would 
like to hear from those who desire 
foreign letters, articles, etc., trans- 
lated into English. Address B-72, 
care of AMERICAN ARTISAN, 
910 South Michigan Boulevard, 
Chicago, Illinois 


Mr. Stove Manufacturer 


If you contemplate entering into 
the FURNACE business, and 
REALLY WANT TO SELL 
THEM would suggest that you 
communicate with one who has had 
a good, clean and prosperous record 
behind him. Results guaranteed 
or no pay. Address FURNACE, 
care of AMERICAN ARTISAN, 
910 South Michigan Boulevard, 
Chicago, Illinois. 








20-6t 





23-4% 
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SPECIAL NOTICES. 


SALESMAN WANTED 


Wanted a practical e ienced salesman with 
established trade for Illinois on galvanized sheet 
and roofing material, thoroughly familiar with both 
large and small trade; good proposition for live 
wire; give age, experience and previous connections; 
confidential Address B-79 care of AMERICAN 

ISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 26-1t 


SALESMAN 


To represent-an up-to-date line of Stoves, 
Ranges, Stove Supplies and general line of 
House Furnishing é oods in Missouri, Kan- 
sas and Nebraska. State salary expected, 
age and experience. Reference required. 
Address The Huenefeld Company, Cincin- 
nati, Ohio. 26-1t 


FOR SALE 


Good clean stock of hardware, plumbing and tin 
business in Canon City, delightful healthy climate, 
an ideal place to live, in finest fruit section of 
Colorado. Must sell on account of death of owner. 
Liberal discount for cash or might consider good 
clear farm land. Address G. W. Yenser, Canon 
‘City, Colorado. 26-1t 

















The “ CENTENNIAL” | 
Rain-Water Cut-Off 


The strongest, most durable fi 
and cheapest CUT-OFF on the 3 
market. te 
Fy only single cut-off made 
to fit Corrugated and plain 
pipe and which can be used 
hout extra pipe 
or elbows. 
For sale by 
all leading jobbers. 
Memdfusnves 
only by 


THE SULLIVAN 
GEIGER CO. 
$01-509 MadisonAve. 

Indianapolis, Ind. 



















Metal Roofing and Siding. 

Corrugated Sheets, painted 
or galvanized. 

Metal Window Frames and 
Sash, glazed with wired glass. 

Skylights. 

Skylight Gearing. 

Price 1i 3 
imines. 


The Sykes Company 
930 West 19th Place 
CHICAGO, ILL. 













YALE 


Russia finish 
patent Lock 


STOVE PIPE 


It is made of a very 
high grade of uniform § 
color Blue Polished f 
Steel and is coated to 
prevent rusting. Made 
in all sizes. Packed 
twenty-five and fifty § 
joints to crate. For sale 
by the Jobbing Hard- 
ware Trade throughout 
the United States. 


Manufactured by 


HEMP & CO.® 
ST. LOUIS, MO. 


In the event your jobber does not handle this pipe 
send your inquiries to us. 

















i The CLIPPER 


There are three things that de- 
stroy your lawns— Dandelions, 
t Buck Plantain and Crab Grass. 









not, drop us a line and we will 
send circulars and prices. 
me CLIPPER LAWN MOWER CO. 
y Box 10, Dixon, Ill. 











SITUATION WANTED 


By a first class stove salesman with estab- 
lished trade in northwest. In habit of call- 
ing on big trade. Line must be up-to-date. 
Can furnish best references. Address 
B-78, Care of AMERICAN ARTISAN, 
910 South Michigan Boulevard, Chicago, 
Illinois. 24-3t 


ALLEN-FLUX 
in STIK FORM < is. a par- 
ticular flux for particular 
people \Heat the job—give 
ita light rub with thestik— 
apply the soder and you've 
e: a perfect joint. ry it! 

e’ll furnish the first stik 
—for your dealer’s name. 

L. B. ALLEN CO., Inc. 
4555 N. Lincein St., Chicago 








{20 ELEVATORS 
J, Improved, Quick and Easy Rising. 
Steam, Electric and Hand Power. 
SEND FOR CIRCULAR. 


iF lh, KIMBALL BROS. Co. 
“4 1031 Ninth St., Council Bluffs, Iowa 


i : Ill Kansas City Office: 


604 Broadway, Kansas City, Mo. 

















BOOKS AND PATTERNS 








JOINT WIPING AND LEAD 
WORK.—Compiled from the experi- 
ences of actual reliable plumbers. In- 
dispensable. to beginners and invaluable 
to practical plumbers. Price, 25 cents. 
With AMERICAN ARTISAN 1 year 
(52 issues), $2.15. 


TINSMITH’S HELPER AND PAT- 
‘TERN BOOK.—By H..K. Vosburgh. 
Contains useful diagrams, rules and 
tables for the reference of all workers 
in sheet metal. Illustrates a variety of 
patterns and.also gives recipes for sol- 
ders and cements, .Cloth, $1.00. With 
AMERICAN ARTISAN 1 year (82 is- 
sues), $2.50. 


‘XXTH CENTURY SHEET METAL 
WORKER.—By H. E. Osborne, a prac- 
tical sheet metal worker. A brand new 
‘book. Just off the press. Exactly what 
its title implies—a XXth century treatise 
on sheet metal work. Flexible cover, 60 
cents. With AMERICAN ARTISAN 1 
year (52 issues), $2.25. 


PRACTICAL UP-TO-DATE 
PLUMBING.—By Geo. B: Clow. Con- 
tains 310 pages, over 250 illustrations of 
‘practical information for the plumber. 
Price, $1.50. With AMERICAN 
ARTISAN 1 year (52 issues), $3.00. 











All books and patterns sent prepaid 
‘upon receipt of price. No books or pat- 
terns exchanged. 


For Sale by 


DANIEL STERN 


Publisher and Bookseller 


910 South Michigan Boulevard 
CHICAGO, ILLINOIS 











DIXON’ 
ox 





Tell your trade what Barney Oldfield ‘‘Master Driver of the World” says about 


GRAPHITE GREASE No. 677 
FOR TRANSMISSIONS AND DIFFERENTIALS 


and write for a set of photo-testimonial window display cards. 


tede is, teugz JOSEPH DIXON CRUCIBLE COMPANY ™*zz'*4 >< 


Ask for Assortment No. 18-G. 














Full particulars sent you free. 


“Learn Up-to-Date Pattern Drafting” 
Assure Yourself Steady Work 


Learn it systematically; get our METHODS; we cover every 
branch of work completely. Your work. 


WE ARE AUTHORIZED TO STATE AND ADVERTISE. 
THESE HOME STUDY COURSES ARE APPROVED BY 
THE NATEONAL S. M. CONTRACTORS ASSOCIATION. 


We Instruct Individuals, and Local Classes by Home Study. 


Come, write for yours, NOW. 


THE NATIONAL SCHOOL 


O. W. Kothe, Prop. 


3553 Olive Sti. St. Louis, U. Ss. A. 





Worth $100— 


Arithmetic simplified, made easy. 
The demands of the day require it. 


fast. 


Costs $l— 


Learn to figure 
Sixty 


shortest methods comprise Prewett’s System, anyone 


can learn without teacher. 


Send $1 today for book 


50 pages, leatherette cover, postpaid. Circular free. 
E. C. ROBERTSON, 1406 Prairie avenue, Hous- 


ton, Texas. 





24-6t 
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METAL CEILINGS AND SIDE WALLS 


Furnished with Repressed Bead and Die Cut Nail Holes, which 
eliminates one-third the cost of erection, as each plate exactly fits the 


other, because made from dies milled to the j4 part of an inch. 
The punched nail holes eliminate the necessity of driving nails 


through four thicknesses of steel on the corners of the plates. 


STUCCO DESIGN No. 2276 





FEATURES OF 
Tnvisib Joint” STEEL CEILINGS 


1.—Repressed Beads. 3.—Rounded Corners. 
2.—Punched Nail Holes. 4.—Reliable Quality. 





CLEAN CUT NAIL HOLES SAVE MECHANIC'S FINGERS 











SEND FOR SAMPLES AND CATALOG “O” 


MILWAUKEE ARTISTIC METAL CEILING Co. 
open MILWAUKEE, WIS. 


KANSAS CITY, MO. 























hy 
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WEARS LONGER, LOOKS BETTER! 


For artistic appearance and defiance of the elements there 
is no roofing that can equal MULLINS Metal Tile Roofing. 


It is built-in insurance against fire, rain, wind, acid fumes 
and lightning. Guaranteed, when applied according to 
directions, to remain in perfect condition for years. Ex- 
pansion and contraction have been entirely overcome in 


ULLINS Weare the largest manufacturers in 

ETAL. TILE the world of stock or special designs 
ROOFING in Sheet Metal Statuary, Capitals, 
Finials, Tympanum Panels, Enriched Moldings, Rosettes, 
Garlands and Sheet Metal Ornamental work. 


MULLINS Fireproof Windows reduce insurance rates, as 
they are approved by the National Board of Underwriters. 


Estimates on architects’ drawings gladly and promptly 
submitted. Special discounts to the trade. Our cata- 


logs cover any line or lines you may be interested in. 
Write today. 


THE W. H. MULLINS CO. 


209 Franklin Street, Salem, Ohio, U.S.A. 
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PERFORATED METALS 


OF EVERY DESCRIPTION 


MANUFACTURERS OF 


Perforated Steel Plates and Sheets 
(Black and Galvanized) 
Perforated Sheet Copper, Brass, Bronze, 
Aluminum, Lead, Zinc, Monel Metal 
and Other Alloys. 


Screen Plates and Sheets, 
for Ores, Coal, Stone, Cement, and all kinds of 


Grain Cleaning and Sorting Apparatus 
for Centrifugal Linings, Filter Press | Be Drying Floors, 
False Bottom Strainers, Extractor Baskets, Sovelving 
Screens, Shaking Screens, Chute Screens. 


Grilles and Ornamental Screens, 
for Radiators, Ventilators, Air Vents, Heat Vents, in Private 
and Public Buildings, made to suit local requirements. 


Perforated Tin and Brass of Standard Sizes 
carried in stock. 


ANYTHING IN PERFORATED METAL 


THE HARRINGTON & KING PERFORATING © 


610 NORTH UNION ST.—CHICAG< t 
ee i - Ww RK ono - if a 






























TANNER 4axnv COMPANY. 


EXCLUSIVELY 


TIN PLATE,SHAEET IRON & METALS 
TINNERS SUPPLIES GENERALLY 


INDIANAPOLIS, IND. 


| PRICES 





WE HAVEIN STOCK 

EVERY THING ATINNER 
NEEDS FROM ARIVET 
TO A SQUARING SHEAR 


WRITE FOR PRICES 









INDIANAPOLIS THE CITY NEAREST CENTER OF POPULATION 
HAS EXCEPTIONALLY FINE DISTRIBUTING FACILITIES. ABOVE ILLUSTRATION 
REPRESENTS THE NUMBER OF RAILROADS ENTERING THE CITY - 











WAOLESALE 


RIGHT 


\ OUR SPECIALTY. : 
QUALITY, QUANTITY 
AND ASSORIMIENT 
NONE BETTER ANYWHERE. 


load 





SEND US ORDERS 
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Diack and Galvanized Sheets 





—————— 


APOLLO BEST BLOOM — KEYSTONE COPPER BEARING Galvanized eaete pen . 
ighest lity and most durable Galvanized Sheets manufactured--specially adapted for culverts, tanks, flumes, roofing, ng, an 
Highest a of ponte sheet metal work. We also manufacture Black Sheets of gery, description, Special Sheets, Formed Roofing 

Products, Electrical Sheets, Copper Bearing Open Hearth Roofing Tin, Bright Tin Plates, 


} AMERICAN SHEET AND TIN PLATE COMPANY, General Offices: Frick Building, Pittsburgh, Pa. 





te. Send for booklet on service tests. 














PLECKER’S CORRUGATED EXPANDING CONDUCTORS 


HAVE NO cRoss Will not burst 
io '¥r. LENGTHS full of ice 


THE CLARK-SMITH HARDWARE CO. - 





PEORIA, ILLINOIS 











Our 
Art Metal Ceilings 


and 


Side Walls 


Ornamental and Durable 


Easy to Apply 


Ceiling Catalog No. 33 on Application 


FRIEDLEY-VOSHARDT CO. 


Office, 733-737 S. Halsted St. 
Factory, 761-771 Mather St. 


CHICAGO, ILL. 








POLISHED BLUE SHEETS 


Of all grades for Stove and Range 
Manufacturers. Also suitable 
grades for Portable Ovens, Air- 
Tights, Stove Pipe and Elbows. 


We will submit samples and prices 
to meet your specifications 


MASSILLON ROLLING MILL CO. 


MASSILLON, OHIO 














Cc. G. HUSSEY & CO. 
Rolling Mills and Office, PITTSBURGH, PA. 
MANUFACTURERS 
Sheet Copper, Bottoms, Roll Copper, Tinned and Polished 
Copper, Nails, Spikes, Rivets, Conductor Pipe, 
Eaves Trough, Elbows, Shoes, Mitres, Etc. 


Branch Warehouses in New York, Chicago, St. Louis and San Francisco 











A Sure Cure for 
Smoky Chimneys 


NEW ROTABLE 
STANDARD VEN= 
TILATORS never 
fail to accomplish 
their purpose. 
Their cost is low |e 
compared with} 
the remarkable 
work they do. 


Write for Particulars and Prices 


STANDARD VENTILATOR COMPANY 


LEWISBURG, PENNSYLVANIA 


| THE “GLOBE” VENTILATOR | 


In COPPER, GALVAN- 
IZED IRON, and with 
Glass Tops for Skylight 
purposes. 


Absolutely Storm Proof 


For Perfectly Ventilating 
Schools, Churches, , Halls, 
Mills, Factory and Audi- 
ence Rooms of Every Char- 
acter. 


SMOKY CHIMNEYS 
CURED 

















ee me 


“Globe Ventilated Ridging” 
SEND FOR PAMPHLET 
Manufactured by 





Patented and 
Trade-Mark 
Reg: U.S. Pet.Off. 


|| GLOBE VENTILATOR CO., Troy, N. Y 


BI-CAL -RKRY 
FAN SUCTION VENTILATORS | 


NO POWER 
BILLS 





























Let the air that passes over your build- 
ing furnish the power to ventilate it. 
The BICALKY does this regardless of 
weather conditions or temperature. 





We guarantee results. 


BICALKY FAN CO. 


BUFFALO, N. Y. 
SALES AGENTS: 

F. W. Batterman, 32 West Washington 
Street, Chicago, Illinois 

Cleveland Metal ing and Ceiling Co., 
3037 Detroit Ave.. Cleveland, Ohio 

The Manufacturing Sales Co., 253 North 
12th Street, Philadelphia, Pennsylvania 

Eagle =essng & Art Metal Works, 203 
Cass St.. vane. Florida 

Walter E. Hill & Company, 203 North 
Liberty Street, Baltimore, Maryland 

O’Keefe- Hayward Co., 1932 Dime Bank Bldg., Detroit, Mich. 

J. H. Parks, 406 1st National Bank Blidg., Syracuse, N. Y. 

Sink & Edwards 519 Massachusetts Ave., Indianapolis, Indiana 

W. B. Slifer, 21-23 South Ford Street, Rochester, New York 

Texas Heating & Ventilating Co., Fort Worth, Texas 

John T. Wilson, Ltd., 89 Jarvis Street, Toronto, Canada 

WANTED—Agents to handle BICALKY GOUDS in Desirable Territory. 
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IMPROVED SQUARE PIPE 


G ero c k J) Former ano cornice BRAKE 


Bros. Mfg. Co. 
Sheet Metal 


Forms Square Pipe 2” and 
larger in 30” lengths. 
Notice the gauge attach- 
# ment. The drop leaf en- 
ables the cornice worker 
to make.all styles of 
mouldings. Very valuable 
for short work. This 

















“ machine will work up to 
Ornaments ae ag 
journal arms and moving 
and Statuary back the creasing bar 1/16 
= inch. 
Detail Work a Specialty—Ask for Catalog For sale by all jobbers. 
’ 
1227 S. Vanderventer Ave., ST. LOUIS, M0. FRED'K J. KNOEDLER 
orth 2d Street 
PHILADELPHIA, PA. 
ea ; 
a ee eee 
THE TINNER’S FRIEND > x Don’t get 
66 99 . 
QUICK MEAL’’ Soldering Furnace / +p a 
Quick, Powerful e 
and Durable Chicago 
Heavy Brass Tank 
with Brass Pressure Steel 
Pump. Will Heat any 
size Soldering Iron. Brakes 
Suitable for bench or } j 
outside work. Special a high ™ 
price made to tinners. price just 
RINGEN STOVE CO... Bivsion,ct tmecicns Stove co | becouse 
es Manufacturers ST. LOUIS, MO. they are 
the highest 














class brakes made. Oh, no. They are sold at a very reasonable cost. 


WHEREVER YOU FIND KEROSENE You will be surprised how low. 8-foot for 16-gauge and lighter. 


OR GASOLINE MADE IN ALL SIZES 
DREIS & KRUMP MFG. CO.), 2915 s. Haisted Street, CHICAGO 





used as fuel, you will find C. & L. high grade 
Fire Pots and Torches. For more than a 
quarter of a century they have been the stand- 


“aa 
ard on the American Market. The C. & L. 
line combines many improvements that im- bate H EARIN 
prove, but we have never experimented at the LIG | G G 
expense of the user. Remember you buy fuel 


often but a Torch or Fire Pot only occasion- 
ally, and the user will soon save his cost in the 


fl saving of fuel alone. Jobbers will supply at => cl, y 
ta : factory price.. Send for catalog —it’s free. 
pan CLAYTON & LAMBERT MFG. CO. 
FIRE POT DETROIT, MICH., U. S. A. 
~ SEARIGHT COMPOUND LEVER SNIPS {120% sale 


me oy 








— | 
















Cut 16 gauge metal at the point’ with fone them a 4 
us 7 
and, The cutting § power of and we w Chain Lifts, Tinsmiths', Plumbers’, Cornice Makers’ «tes Coppersmith’ 








rig wie: Prd guadedlter oy gan ae Tools. Pipe Threading Machines. Second Hand Tinners’ Machines 
They are drop forged from cru- No. 7 Stamped Bought and Sold. 
. e e el, e 
F o.8. Drop H. WEISS & COMPANY, 20 Cliff St., New York 
Forged 81,50 
No, 19 Drop 
7 SIZES: Forged 82,25 
1.10, 12 and 14 Rag TOOLS FOR SHEET METALS 
Forged 83,00 INCLUDING 
N° orged 83,50 isp aamed Tinners’ and Roof- 











ers’ Tools, Shears, 





Punches, Presses 


TREADLE SHEAR 


This TREADLE GAP SHEAR is made 
in all standard sizes for No. 14 and lighter 
gauge sheets. With it, sheets can be 
squared, trimmed or slit. Made by 


We make a complete line of shears, 
ponies, ee ending rolls, all sizes, for NIAGARA MACHINE & TOOL WORKS 
and or belt drive. Write for Catalog “F". BUFFALO, N. Y. 


BERTSCH & COMPANY, Cambridge City’ Ind. 
CONROY ’S 


EDGE FOLDER 


and Dies, Can- 
Making Machinery 














“RAPID” SLITTING SHEARS 


FOR ALL SHEET METAL WORKERS 





are now made in twelve sizes. 15 to 50 inches in throat, Weieh 4 23” jaw 
also gang shears with any number of cutters. Straight eight one pous 5 : th t es 
cutting, irregular shapes, circles and interior circles. Dropped forged. roa 
Send for prices and printed matter. Sent Postpaid 
OTIS L. FULLER $1.00 
ept.A Goshen, Ind. 
nla ni ‘| CONROY & COMPANY McLean, Illinois 























tory. 
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No. 515 
Size 15x26 inches 
Capacity 18 gallons 





Can't be stripped off. 





The Special Covers 
with wide flanges are 
lightly tapered so as to 
fit tig tly, making the 
cans “dog-proof.” 





Portsmouth, O. 





Heavy Drop Side Handles 
are attached to can bodies 


by Electric Welded Clips. 


Top Rims or Hoops being 
welded give great strength 
and durability to the cans. 


The bottom Hoops of Bar 
Steel raises the bottoms of the 
cans from the ground and in- 
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No. 518 
Size 18x26 inches 
Capacity 27 gallons 


sures much longer service. 


The three generous sizes in 
this series are sufficient for any 


requirements. 


“CORCO” ASH CANS 
A NEW LINE 


= Made from Extra Heavy Stock and Electric Welded 

itt throughout Side Seams, Top and Bottom, Reinforcing Hoops 
and Side Handle Clips are all exceptionally well united, be- 
coming practically one-piece or seamless articles. 


The vertical corrugations give triple strength to the sides 
and insure easy and perfect emptying. 


tion insures the cans against 
leakage and the tight-fitting lids 
prevent disagreeable odors. 
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Remember in these days of low first cost 

bstitute Roofings---that first cost and last 
cost considered---there is no roofing so satis- 
factory, so durable, so weather-proof and so 
cheaply applied as GALVANIZED ROOFING 

If you want the best—of the best kind—of 
Roofing, insist on “CORCO” Brand. 











=—>—— 











PHILADELPHIA 


Also Sales Offices: 
Dallas, Texas Detroit, Mich. 


Richmond, Va. 


GET PRICES FROM THE NEAREST OFFICE 


WHEELING CORRUGATING COMPANY. 
WHEELING W.VA. 


BRANCH OFFICES AND STORES: 
NEW YORK CHICAGO 
ST. LOUIS KANSAS CITY CHATTANOOGA 


Minneapolis, Minn. 



















Being galvanized after forma- 
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HORSE-SHOE BRAND 
Wringers 


NI 
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© 
WARRANTY \ 


To the Hardware Merchant: 


















The fact that you invest capital 


in a stock of HORSE-SHOE 
BRAND WRINGERS binds us 
morally to do everything that 
properly can be done to help you 
realize a fair profit in their sale, 
as compensation for services of 
distribution to us, and of sup- | 
ply to the consumer who / 
buys our wringers. 


ae) 


(4 HigwowrilS  @, 








We are interested in 
every HORSE-SHOE 
BRAND wringer giv- 
ing satisfaction to 
Merchant and 
Consumer. 


THE AMERICAN WRINGER ,CO. 


99 Chambers Street New York, N. Y. 
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FACTORY: NEWARK, N. J. 


HELLER BROTHERS 


CELEBRATED AMERICAN 


RASPS AND FILES 


Are known throughout the world for their 
excellent cutting and wearing qualities. 


HELLER BROTHERS CELEBRATED 
AMERICAN RASPS AND FILES are 
demanded by all workmen who want the 
best. Satisfaction guaranteed. 





WRITE FOR PRICES. 


HELLER BROTHERS COMPANY 


Newark, New Jersey 


Established 1836 Incorporated 1899 
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Highest Award 


SAWS AND TOOLS 


Panama-Pacific 
International Exposition 


Henry Disston & Sons, Inc. 
Philadelphia, U. S. A. 
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CRESCENT LINE 


includes 
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Automobile Accessories 
are assured to dealers of | a a 










THE CRESCENT LINE [BIB etre scones 


CRESCENT MANUFACTURING COMPANY and Spectatece 
Reade Street, New York, New York 





Mechanics Tools 








Rivetless Face Plaster- 





ing Trowels 
RESCENT Hotchkins Brand Bar- 
or ber and Horse ‘Clippers 














FOR QUALITY AND PRICE 




















DEAL IN 
Tire Covers Lap Robes 
Top Hood Covers Luggage Carriers 
a Seat Slip Covers Door Pockets 
7 x. Tool Rolls Tennis Racquet Covers 
A 4% es Tube Bags P Locpiage ser Motor 
ee = Tire Chains Covere ycle Fabric 
| 4 Ny Leather Straps Specialties 





Catalog fully describing the PREMIER line sent on request. 


PREMIER AUTO NOVELTY MEG. CO., INC. 


375-7 West Broadway New York, N. Y. 











Cross section, showing the reversibly directed projections which prevent the 
Shield from turning in the hole — the one great trouble with other Shields. 


PARKER EXPANSION BOLTS 


“CAN’T TURN IN THE HOLE” 


(1) they’ll satisfy your trade; 


The Bolts for you to handle, because — (2) they'll pay you good profits. 


Ask your Jobber, or write to us for samples, discounts, etc. 


PARKER SUPPLY COMPANY, Marifacturersof Parker Products 


JOBBERS: WRITE FOR OUR PROPOSITION. 














You Can Make 
a “YANKEE” TOOL CUSTOMER 
of every man who enters your place 
‘““YANKEE” Tools are now used by all classes of mechanics, and appeal 


to men of every profession and calling; in fact, anyone who ever has 
occasion to use tools of any kind. 
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A little demonstration will at once interest any man in your store and 
make a possible customer, the kind that goes away pleased. to return for 


sass Saal ONE HUNDRED STYLES AND SIZES 
our jobber can supply you 


NORTH BROS. MFG. CO., Philadelphia, Pa. 
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SAFETY 
CHAIN 


FOR THE 


FURNACE MAN 
HARDWARE DEALER 


Aluminum, Brass, Bronze, 
Steel—in coils or cut and 
boxed with rings and 
pulleys. 


Send for Samples. 
THE BRIDGEPORT CHAIN CO. 


BRIDGEPORT, CONNECTICUT 





For Years the Name 





PVPEEEEED 





has stood for the best in manufacturing ideals 
and accomplishment. Constant care and 
unceasing watchfulness, together with the 
most improved facilities and equipment, have 
stood behind that Name for almost half a 
century and made it popular throughout the 
land. 

That this popularity has kept pace with the 
most rapid development of the country is 
evidenced by the fact that today our floor 
space covers more than twelve acres. 





The vigilance, trouble and experience that 
have brought the Name Corbin to the front 
is constantly maintained to keep it there. 


To the dealer it means increased business 
and satisfied customers; to the consumer it 
means durable, dependable service. 


We will be glad to make quotations on your cur- 
rent wants or yearly requirements for Stove 
Bolts, Stove Rods, Hinge Pins, Jack, Safety and 
Furnace Chains, etc., etc. 


AUTOMATIC SCREW MACHINE 
WORK A SPECIALTY 


THE CORBIN SCREW CORPORATION 


The American Hardware Corporation, Successor 


NEW BRITAIN, CONN. 
BRANCHES: New York Chicago Philadelphia 
Makers of Corbin Brakes and 
Corbin- Prown Speedometers 























V & B TINNERS’ HAMMERS 





TINNERS’ PANEING HAMMERS 


V & B HAMMERS are made of 
extra refined steel. The faces 
and peins are carefully hard- 
ened. The HANDLES are se- 
lected white hickory. Made 
in all sizes. 


VAUGHAN & BUSHNELL MFG. CO. 


2130 Carroll Avenue, Chicago, Illinois 











We Help You Sell 
THE AUTO WHEEL om 











Our advertising campaign in all of the lead- 
ing boys’ magazines creates a large demand 
for AUTO WHEEL COASTERS. It is up 
to the Retail Dealer to fill thisdemand. The 
liberal profits obtained from AUTO WHEEL 
COASTERS make them worth while handling. 


Send for literature about the AUTO WHEEL COASTER 
and our catalog of Summer Trade Stimulators at once. 


We will also send MOVIE ADVERTISING SLIDES 
free upon application. 


BUFFALO SLED COMPANY 


Morth Tonawanda, N. Y. Preston, Ont. 
New York Office, 155 Chambers St. 
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MAYTAG no power 
WASHING MACHINES 


Are the only electric or power washing machines 
made with a swinging wringer. Enables house- 
wife to wash and wring clothes at the same time 
without trouble or danger of ruining the clothes. 
MAYTAG MACHINERY is_ underneath 
washing machine, keeping lid clear for quick and 
light lifting. All parts of best material and work- 
manship. There is 
no weak link in the 
MAYTAG WASH- 
ING MACHINE. 






MAYTAG 
WASHING 
MACHINES 


are the best washing 
machines on earth. 
That’s a pretty broad 
statement but we 
can prove it. Our 3 
year guarantee 
stands behind every 
MAYTAG WASH- 
ING MACHINE. 
You owe it to your 
customers to inves- 
tigate. May we send 
you full details andprices? 






See our POWER and HAND 
WASHERS also. ‘ 
THE MAYTAG COMPANY 
STATION F NEWTON, IOWA. 























NEW STANDARD 


ANGLE BASE 


FRUIT and LARD PRESS 


AND SAUSAGE STUFFER 


Leads in exclusive features. It 

is the most convenient Press for 

household use on the market to- 

day. Here are some of the 

features. Look them over care- 

fully. 

Angle Base 

Table Clamping Method 

Split Pressure Bar 

Bottom for Perforated Cup 

Extra Long Drain 
S 













pout 
Few Parts—Fool 
Proof 
Simple Stuffing 
Attachment 
All Parts Accessible 
Double Tinned—Rust Proof 
Strictly Sanitary 


These features represent the best and most advanced 
ideas on Fruit and Lard Presses and Sausage Stuffers. 
The ANGLE BASE insures quick drainage and prevents 
Press from twisting off the table when in use. Our 
table clamping method is the simplest, best and most 
practical method yet devised. 

This is only part of the story. Let us tell you the rest. 
You will find the NEW STANDARD FRUIT AND 


LARD PRESS AND SAUSAGE STUFFER a great 
magnet for customers. Write today. 


NEW STANDARD HARDWARE WORKS 


Mount Joy, Pennsylvania 


IDEAL 


on top 
of 


them 


all— 


NEW FEATURE. An absolutely gas-tight metal 
cap on tank—no packing of any kind used —the 
only one of its kind. 


Study These Ideal Sad Iron Conditions 


WHY? 


Ist. IT IS NOT A NEEDLE-POINT IRON. 

2nd. It produces better combustion than any other 
iron made. 

3rd. It is the simplest iron made. 

4th. It is the most attractive iron made. 

5th. It will last six to ten times longer than any 
needle-point iron on earth. 

6th. We sell it through dealers only. 

7th. We guarantee it to give satisfaction. 

8th. But four years old yet 100,000 more than sat- 
isfied users. 

9th. It is the iron that will stand your test. 

10th. Absolutely safe and reliable. A child can 
operate it. 

11th. The iron is always clean. Can be used any- 
where. 

12th. Write us for prices or ask your jobber. 


% 
THE IDEAL SAD IRON MFG. CO. 


(Gens (Gwlond 
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THE COMFORT SELF HEATING IRON. 


A Winner for every Dealer. A 
specialty that every household 
needs and will buy if you show 
it. Sells in preference to all other 
smoothing irohs at sight. Con- 
struction is perfect. Two points. 
Bothends arefrontends. Lights 
in one-third to one-fifth the time 
required to light other irons; 
fount has twice the gasoline ca- 
pacity and operates twice as long without refilling. The 

eat regulation is absolutely perfect and always in control of operator; 
it is an impossibility to enlarge the tip for the shutoff is not in the tip. 
Turn it high or low at will. 





\ 


Weighs 644 Ibs. net, and is guaranteed to satisfy. Sold by most of 
the best hardware jobbers and advertised in more than 175 publica- 
tions. Retails $3.75: handsome profits to dealers. Send for sample 
on 15 days’ trial 


NATIONAL STAMPING & ELECTRIC WORKS 
456 South Clinton Street, Chicago, Illinois 














American Steel & Wire Co.’s 
AMERICAN 


WIRE NAILS and TACKS 


Common and Miscellaneous, Box, Casing, Flooring, 
Fence, Tobacco, Boat, Roofing, Slating, Shingle, Fin- 
ishing, Clinch, Hinge, Barrel, Car, Fine, Lining, Clout, 
Broom, Basket, Berrybox, Wagon, Dowel, Tie-marking 
Nails, Escutcheon Pins, Staples, Large Head Barbed 
Roofing Nails, American Felt Roofing Nails, R. R. and 
Boat Spikes, Carpet, Upholsterer, Bill-poster or Rail- 
road style Tacks. 

Catalog illustrating all kinds of Wire Nails 

and Tacks furnished upon application. 


Chicago, New York, Worcester, \ Cleveland, Pittsburgh, Denver 
xport Representative, U. S. Steel Products Co., New York 























Pacific Coast Representative, U. S. Steel Products Co., San Francisco, 
Los Angeles, Portland, Seattle (3) 
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LEADERSHIP 


Notwithstanding count- 


GLASS CUTTERS 


Comprise a com- 
plete line with a 
style for every pur- 
pose and at prices 
to meet all require- 


SIMPLICITY 


is a novel feature in 


THE SEGAL 


BURGLAR PROOF LOCK 


There are no complications—constructed on 















| less imitations from time Hel ~~ ments. 
to time, and every imag- P//iJ ff: 
inable kind of induce- P2-.7(j4 —— 


ments, the superiority of [:::-: 
the paonines hand honed [[2:: Our booklet show- 
“RED MDEVIL”’ steel |%: : : 
| wheel isevidenced bythe |; ing th ns different 
| fact there are today |: styles will be of in- 
. more *‘ RED DEVILS”’ |, 
¥ used thanall others com- reed | Bec ceress to you. Send 
| bined. 3 oss for it. 











SMITH & 
HEMENWAY CO. 











151 Chambers St. 
New York, N. Y. 


Send for new net illustrated Trade 
Price List. 


the pattern of a hinge with horizontal bolt. 
Cannot be opened without key. Absolutely 
jimmy-proof. 

We have a good proposition for dealers— 
write for it and illustrated booklet. 


Burglar Proof Lock Company 


13 PARK ROW 


NEW YORK CITY 
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“PEERLESS” ASH and GARBAGE CANS 
= pind PAILS 


Write for our new 
1915 Catalog 
Tilustrati our 
complete of 


Torrid Gasoline 
Torches 
Peerless Ash and 


Garbage Cans 


Protection Safety 
Gasoline and Oily 
Waste Cans 


Automatic 
Chemical Fire 
Extinguishers 


Plumbers, Tin- 
ners and Carpen- 
ters Hand Forged 

Hand Tools 


GEORGE W. DIENER MFG. CO. 


401-417 Monticello Avenue CHICAGO, ILLINOIS 








DELTA 962 E. Lake St. 





THE FILE YOU WILL EVENTUALLY USE 


s DELTA FILE WORKS 


a Philadelphia, Pa. 





New York Office 
260 West St. 


Chicago Office 





THE HIGHEST GRADE FILE MADE 



































“THERE'S only 

one reason for adver- 
tising in AMERICAN 
ARTISAN and that’s 
because you will get 
the greatest results for 


the least money.” 


—Bill Wise. 





Beware of Imitations 
S  ® We are the sole manufac- 


turers of 


Genuine 


HUNTER’S 
SIFTERS 


Do not be deceived by sifters which are adv ertised as 
“same in construction as Hunter’s” or “equal to 
Hunter’s”. There is only one genuine HUNTER’S Sifter. 


Why delay? Your jobber has them. 


THE FRED J. MEYERS MFG. CO. 


Beckett Street Hamilton, Ohio 





Sectional View 
Showing Construction 



































ROCK ISLAND AUTOVISES 


This is called our 
SWIVEL AUTOVISE, 
334” jaws, weighing 80 
Ibs., and is adapted for 
automobile and heavy 
repair work. We also 
make a stationary auto- 
vise known as No. 231 
with 3” jaws, weighing 
32 Ibs. and is suitable 
for the individual auto 
mobile owner. These 
vises are a com bination 
of vise jaws, pipe jaws 
? and anvil. 

E , We make the ee 
nd most complete line 
241—SWIVEL AUTOVISE eS ° 


Send for our New Catalog. 


ROCK ISLAND MFG. CO. 


ROCK ISLAND, ILLINOIS 
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Good Tools Make Easier Jobs 


An expert won’t take chances on poor 
tools—it might|harm' his reputation. 


Geo. Glock, of 1308 Bowman Ave., Cin- 
cinnati, Ohio, writes”us stating “‘I am start- 
ing a shop, will need some new machines and 
have found by experience that PEXTO tools 
and machines ,are the best in the market’’. 


The PEXTO line of roofing tools is complete. It'includes Roofing 
Tongs, regular and adjustable, Gutter Tongs, Roofing Double Seamers, 
Hand and Burritts’ Patent Double Seamers, Cross Lock Seamers, Snips, 
Hammers, etc. Nothing but the best of materials, the highest grade work- 
manship and the utmost care in assembling and finishing could produce 
quality tools like these. 

Ask for our Catalog™13-A, describing and illustrating the most com- 
plete line of tinsmiths’ and sheet metal workers’ tools and machines, hav- 
ing held unquestioned supremacy since 1819. Also write for ‘‘Pexto Shop 
Hints”, a handsome display card of reference tables to hang in your_shop. 


The Peck, Stow & Wilcox Co. 


Mfrs. of Mechanics’ Hand Tools, Tinsmiths’ and Sheet Meta! 
Workers’ Tools and Machines, Builders’ and General Hardware. 
SOUTHINGTON, CONN. CLEVELAND, O. 
Address correspondence to 202 W. Center Sireet, Southington, Conn. 
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MEASURING TAPES 
SPRING JOINT RULES 


ae BOXWOOD ae, 
RULES | The Great Ship “SEEANDBEE” 


The largest and most costly steamer on tay tatend water of 

the world. Sleeping accommodations for 1500 passengers. 

“CITY OF ERIE” “CITY OF BUFFALO” 
——3 Magnificent Steamers—— 


DAILY BETWEEN- 
CLEVELAND AND BUFFALO 


MAY ist TO DEC. Ist 


Leaves Cleveland - 8:00 P.M. Leaves Buffalo - 8:00 P. M. 
Arrive Buffalo - 6:30A.M. Arrive Cleveland - 6:30 A. M. 

(Central Standard Time) 
Connections at Buffalo for Niagara Falls and all Eastern and 
Canadian points, Railroad tickets reading between Cleveland 
and Buffalo are good for transportation on our steamers, Ask 
your ticket agent for tickets via C. & B. Line. 





Afford dealers who handle them 


SATISFACTION 

in every sense of the word. 
READY SALES—PLI ASED CUSTOMERS—AND A GOOD MARGIN ALWAYS 
The goods and the service are right. Our line is complete 
Years of dependable ser- 
vice have popularized the 
name and established the 
market. 











Stocked by all jobbers. 
Send for Catalog 
let free, 


THE [UFKIN foULE (0. 
THE CLEVELAND & BUFFALO TRANSIT CO. 


NEW YoRK SAGINAW, MICH. wINDSoR, ont. Cleveland, Ohio 


~ ws, 





Beautifully colored sectional 1 panate chart, showing both 
exterior and interior of The t Ship ““SEEAND ;EE”’ 
sent on receipt of five cents to cover postage and —— 3 
Also ask for our 24-page pictorial and descriptive - 


SUP TLRS IA VEIT Lae 
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AMERICAN ARTISAN Advertising Manual 


The most complete and most valuable treatise ever published on the subject of advertising as it is applicable 
to the retail hardware merchant. NO DEALER CAN AFFORD TO BE WITHOUT IT. 


PRICE $3.50 PER COPY. FOR SALE BY YOUR BOOKSELLER OR BY 
DANIEL STERN, Publisher and Bookseller, 910 Michigan Boulevard, CHICAGO, ILL. 
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"“MECCO 
Sheet Metal Products 


f) 





@PANISH TILE VENTILATOR 











———S———~_—S«=—s« SKYLIGHTS 
SHINGLE WINDOWS 


Write for Prices and Catalogues 


MOESCHLEDWARDS CORRUGATING CO 


COVINGTON, KY. 





Valves and 
Plungers 


Only the very best leather and 
we rubber are used in these 
ee goods and all are carefully 
and evenly fitted making 
them the best of their kind. 


7: BERGER BROS. CO. 
——] PHILADELPHIA, PA. 


Office: 229-231 Arch Street 
Store: 237 Arch Street 
Warerooms & Factory 100-114 Bread St. 
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This is the Ceiling that 


Cannot Fall, Burn Saves You 25% to 40% 
or Spread Fire. on Every Job. 


Your customers, with Berger’s “Classik” Steel Ceiling 
Catalog in hand, may choose from hundreds of the most 
beautiful ceilings ever designed. 


se BERGER’, 9% Perfect in Construction 


Our Improved Pressed Bead 

and Button Construction 

(shown below) does away with 

tamping and calking and saves 

you 25% to 40% on every job. 

Perfect Fire Retardant Je ints simply can’t sag and 

open; hence flames 

Steel ceilings were officially and hot air 

tested by a fire of 1,400° for one C4n_t get 
hour and ten minutes (entire behind 

duration of test.) the ceil- 







They came out of that fiery 
ordeal intact, while lath and 
plaster lasted but a few minutes. 


Patent. Pending. 


Let our Special Catalog D. A. A. help you secure more 
contracts. The building season is now in full swing — 
why not send for it today? 


The Berger Mfg. Co., Canton, Ohio 


Largest Sheet Metal Works in the World. 
Nearest Branch for Best Service: 
Boston Chicago Minneapolis New York 
Philadelphia San Francisco St. Louis 
Export Dep’t: 11th Ave. and 22nd Street,’ New York City 
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A metal roof is fire-resisting, attractive 
and long-lived. Tell your customers 
about Inland Painted Steel Roofing 


STS 


STUUAIAUINUSIUUUUNNUEAUNAGUEUOUUGUOOSU00SU000N00E0 fe 


— 


Why INLAND Painted Roofing? 


Inland, because of the superior qual- 
ity of our Basic Open Hearth Steel. 


Painted, because present prices on pal- 
vanized sheets are prohibitive, while 
painted sheets are still exceedingly low, 
though due for a series of sharp advances. 


THINK OF IT! You can buy 20 gauge 
painted sheets at one-third less than 28 
gauge galvanized sheets! And there's 
exactly twice the weight of steel in the 
heavy painted sheet as there is in the 


light galvanized. 


This tip will put a lot of money in the pocket of 
every sheet metal worker or dealer who is alive to 


his opportunities. 


We sell in carlots or less from mill, at mill prices. 


ny INLAND STEEL COMPANY iiiz 


First National Bank Bid¢g., Chicago 
Works- Indiana Harbor, Ind. and Chicago Heights. lil. 
Branct: Offices- SLLOUIS-ST.PAUL- MILWAUKEE- DENVER-DALLAS 


= 


lite 


Send for our quotations 
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EFFICIENCY 


HE secret of efficiency in modern business is Service. 

You must be able to serve your patrons with the 

best grade of goods at the lowest possible price and in 

the shortest time in order to hold their patronage. When 

articles are promised for a certain time, you must be 
able to deliver them at that time. 


BULLARD & GORMLEY SERVICE 


Will make it possible to do this. Our merchandise is of 
the highest quality and we make you the best prices. 
All orders, no matter how large or small, are filled the 
same day received and delivered as fast as possible. With 
our service at your command you can make definite 
promises and keep them. 


L 





Write for our latest catalog and send us a trial order. 
You will be astonished and delighted at the real service 
we give. 


BULLARD & GORMLEY COMPANY 


Wholesale Hardware, Sporting Goods, 
Fishing Tackle, General and Builders’ 
Hardware, Mechanics’ Tools and Cutlery 


173-175 North State Street 8-10 Couch Place 7-9 East Lake Street 
CHICAGO,7 ILLINOIS 








